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This Time the Midwest Experts discuss 
Replacements, Modernity, water Heaters 


, r) 
( “OWT rwmayn PeTN MOQOTS 


Automatic Heating gets solid Gains and 
replacement Sales with customer Contacts 
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Balimore bus line Facilities provide 
Washing and Servicing for oil Trucks 


Home Cooling by oil Men 


Sinkler’s “taken” cooling Jobs since 1950; 
now They're being sold with great Success 


Yearly Check-ups pay off 


\ Oilburners put into A-1 Condition and then 
' kept that Way, do Everybody the most good 


' Testimonial to honor Fred Beckwith 


at Ou1 of New England annual Meeting 





The Texas Company installation at Lub- 
bock, Texas employs eight BiRotor Meters 
below the rack with automatic Quantro! 
Counters at a remote location above the 
loading deck. 


REMOTE 
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Shutoff 
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At Albuquerque, New Mexico, The Texas Company installation uses 
eight vertical line-supported Brodie BiRotor Meters located below 
the rack with ticket-printing Brodimatic Counters and Shock-free 
Quontro! Valves above the loading platform 


with BRODIE BiRotor METERS and 
SHOCK-FREE QUANTROLS 


Leading the trend toward simplified piping, and safer, 
cleaner loading-deck areas, Brodie BiRotor Meters 
lend themselves to complete flexibility of installation 
for every piping requirement. Brodie BiRotor Meters 
can be line-supported in either vertical or horizontal 
position, beneath the rack, and out-of-the-way of 
traffic and working areas. Elevated above the deck 

. . remote from the meter itself... are Brodimatic 
direct-reading and recording counters connected to 


Shock-free Quantrol valves providing remote auto- 
matic quantity control for exact pre-set gallonage 
transfer. Unobstructed eye-level readings above load- 
ing deck contribute to greater accuracy, control and 
convenience of the operator. The result is faster safer 
loading of more gallonages in less time 

For sustained accuracy, low maintenance, instal- 
lation flexibility and safety, investigate Brodie Bi- 
Rotor Meters, today. 


Bropie Bik” METERS 


RALPH N. BRODIE COMPANY - San Leandro, California, U.S.A. 


DALLAS 7, TEXAS CHICAGO OFFICE: SEATTLE 9, WASH. 
167 Parkhouse St. 1227 Circle Ave., Forest Park, Ill. 271 9th Ave. N. 


STOCKS AND FACILITIES tM ALL 


LOS ANGELES 22, CALIF. 
5401 Sheila Street 


PRINCIPAL esrees 


MT. VERNON, N. Y. 
550 So. Columbus Ave. 
REPRESENTATIVES 


WwitThH SERVICE 





HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Sharp cutoff 
with high Vacuum 


There’s only one solution to your problem if you want 
a two-stige unit capable of handling entrained or atmos- 
pheric air, one that a a cutoff up to 20 inches 
of vacuum. Only the Sundstrand Model H two-stage 
fuel unit gives definite and complete air purging, a condition 
unmatched by any other unit on the market. Air resulting 
from leaks in the supply line doesn’t show up in the 
nozzle line and result in poor cutoff. There are no un- 
proved gimmicks or complicated and unnecessary parts 
to accommodate unconventional mounting positions and 
affect performance adversely. For the best possible re- 
sults, there's only one correct way to mount a two-stage 
unit. That's why Sundstrand recommends its Model H 
be mounted with the valve below—the way known to 
servicemen everywhere. If you want high vacuum and 
sharp cutoff, it will pay you to specify Sundstrand, frst in 
fuel units. 


SUNDSTRAND 


HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Iil.—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S. A., 20-22 Rue Des Petits-Hotels. 





TYPICAL SUN-RAY 
#4-#5 OIL BURNER INSTALLATION 


HOW ARD JOHNSON’S. (Jueens Blvd., New York City, 
another restaurant of the famous chain, installed a 
SUN-RAY #4-#5 Oil Burner. 

Reports from this replacement installation: Cleaner, 
quieter operation. Servicing — practically nil. Fuel and 
operating costs — way down. 

This experience is typical. It is being repeated in 
hundreds of commercial, industrial and institutional 
establishments throughout the world. 

\ sure way to satisfy customers and increase sales and 


profits is to install a SUN-RAY #4-#5 OIL BURNER. 


INSTALL A SUN-RAY =4-+5 OIL BURNER 


1—Easy to Install—Simple to Service. 


Automatic, Trouble-free Operation. 


2 
3—Burns Low-Cost, Higher BTU #5 and #4 Oil. 
4 


Clean—Quiet—Very High Efficiency. 
5—All Electric Ignition—No Gas Pilots. 
6—Will Also Burn #2 Oil. 
7—No Transfer Pump Required on Normal Jobs. 


8—Approved for #5 and #4 Oil by U L and Other Authorities. 


SUN-RAY BURNER MANUFACTURING CORPORATION 


139-22 Queens Boulevard, Jamaica 35, New York 
April 
1958 


Get the facts. Get the Sun-Ray sales story. 
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letter from Catherine Wood! 
runs an oilheating business 
Mass., has to do with the 
pressure necessary to raise 
the cooperative advertisi: 
paigns 
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roads of gas 
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possibly we are just learnit 
before we start to run 
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with Catherine and oth 


hasten the day 


a a local 
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MAKE MORE MONEY 
ON YOUR DELIVERIES 


, SCULLY 
UNIFIL 
SYSTEM 


Save time and money. W ith the UNIFILsystem 
the driver takes only the hose to the fill—no 
tools are necessary. An absolutely tight connec- 
tion is made by hand in seconds — pumping is 
done safely and cleanly at highest speeds —dis- 


connection is made rapidly without afterdrip. 


Time savings average over two minutes 
per delivery; savings of more than five min- 
utes are frequent. Used by hundreds of lead- 
ing companies. Inexpensive. Send for full 


information. 


THE CLEAN, LOW-COST WAY 
TO MAKE ANY KIND OF FILL 


UNIFIL CONNECTOR is perma- 

nently attached to nozzle —has 

a special cap wrench inside its Thenasingle twist toright attaches 
UNIFIL ADAPTOR is screwed per- mouth. At time of delivery a sin- the connector to the adaptor in 
manently to the fill pipe. UNIFIL CAP screws onto the adaptor. gle twist to left removes the cap. an absolutely tight connection. 





No. 2 Heating Oil {Including No. 3 & PS200) 
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in eastern states by a half 
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is certainly something unusu 

fueloil business. 
In New York 


13.8¢ represents a droy 
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ing the past year. This s! 
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an economy theme if specific 
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The new prices while 
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shot in the arm to the | 
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Degree-days to the end 
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G-E BLOWER MOTORS 
PROVIDE . . . 


| 3 Ways 


to cut your 
installation 
and service time 


COTOTUAAS 


» 


QUICK 


BETTER 
e INSTALLATION 


LOCAL 
e PERFORMANCE 


e SERVICE 


QUICK-CONNECT TERMINALS offer SUPERIOR MYLAR* INSULATION (right) has 
a more rapid wiring method, yet do 35 times the moisture resistance of ordinary 
not interfere with conventional studs. paper insulation, resists effects of heat and age. 


OLD SIME G-E FORM G | 
MOT MOTOR 
; — 
SPEED NUT welded inside shell of 


DOUBLE LUBRICATION LIFE provided by 50% 
G-E fhp motor permits fast outside more oil, and efficient oil retention system cuts 
connection of conduit fitting. maintenance to a minimum. 


PROMPT REPAIR SERVICE through General 
Electric's network of Small Motor Service 
Stations is as near as your telephone. 


REPLACEMENT MOTORS are also available 
locally. G-E Form G replacement motors pro- 
vide top-quality, long-life performance. 


*Reg. trade-mark of DuPont Co. 
FOR MORE INFORMATION ON G-E FHP MOTORS, WRITE SECTION 702-51, GENERAL ELECTRIC COMPANY, SCHENECTADY, N. Y. 


GENERAL @@ ELECTRIC 





34.946 last year; replacements for two 
months were 25,516 c mpared with 
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4.565 last year; conversions from 
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62 compared with 21,590 last 


Oilheating Stocks: Dealers had on 
ind February 28 approximately 65, 
346 domestic oilburners and units 
mpared with 71,126 a month earlier 
with 77,447 a 
Factory stocks at the close of De 


ar earlier 
mber were 40,182 ired with 


a year earlier. | also repre 


Oilheatin g 


senting the lowest stock level since 
November 1952 

The February 28 dealer stocks wer 
divided: Separate burners, 28,185 
Boiler-burner units, 15,076; and Fur 


nace-burner units, 22,285 


Tank Stocks: Dealer stocks of con 
sumer oil tanks on February 28 were 
ompared with 


35,316 a month earlier and with 36, 


approximately 34,761 


965 a year earlier. Tank stocks wer 


divided: 220-275 gal.. 32.485: capaci 


ties 550-675 gal., 1, 
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gal. and over, 888 
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| GETTING into our cust 


reporting job this month, we 
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point out that our final es 
oilheating installations last 
580,447. In the January issu 
made a preliminary estimat 
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We have now gone b 


the monthly estimates of | 




















adjusted those to correspond 
final estimate. As a result 
ly figures this year will con 
accurately with the c¢ 
month of 1957. 
oilheating in February were ECEMBER 
which is 11% below the 
stalled in February last year 
months the total is estimated 
compared with 81,101 last y« 
ing a 7% drop. 
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Minimum Retail Prices 
of Key Dealers 


Feb. Avg 
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Separate Burners $313 
Boiler Burners 742 
Furnace Burners 599 


laaee 


epee reer 


_eaneneene 





Price Index: Separate Burners 
1948-49 is 100°, 
WHOLESALE 

February 96.8 Six: 
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A Contamination-Free Product 








ra Bottom Outlet Type 


ro 
witH OPW Ewe 


Bottom opening 
type. 125 pound 


| \s : No. 187 


NWeaselie 


No. 387 
Top outlet type 
125 pound 





Is your product clean enough, your pump, meter and 
loading valve protected against scale, grit, dirt, rust and 
other foreign materials? 

Be sure! Install OPW Line Strainers in any pipe line 
system for a cleaner product. Tight fit of cage and & : D tc. 387-F 
screen assures all product passing through strainer. >= ay: Sao eutlet tee 
Screen areas are many times pipe size for full flow. SaE flanged. 125 pound 
The simplicity of screen removal, cleaning and replac- f 

ing facilitates regular, periodic checkup in the shortest 

possible time. 

Choose your size, type and mesh! 125-pound standard 

200-pound high pressure types. Bottom or top outlet 

cage, reinforced for sturdiness and precision fit. Screwed 
or flanged end. Flanges, bolts and gaskets to suit. Strain- 
er meshes from 14 to 300. 








or 





Write for Free Bulletin F-36 


OPW CORPORATION 


Valves, Fittings, Assemblies for Handling Hazardous Liquids 
2723 COLERAIN AVE., CINCINNATI 25, OHIO 
Kirby 1-5400 
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Top outlet type 
flanged. 200 pound. 








showed up the poor work.” “Any 


program that will promote cleanliness 








ind convenience will be of great ben 
SPECIAL ly all of the r porting individ ht to this industry.” 
STUDY THIS xp! d > view that this a “We must constantl) 


ind lean service, 





installation; we must 
vil heat is clean.” 

ver tried to o il newsp: storm held a wealth « 
W hat is rint items tha ould | ivorable lic relations’ copy 

t heating in g l through unplowed 


Public Relations t t seven ou t ft har tried it. clearing away snow 
For Oilheating? ea a ou ck ee ee 


: su ne tim r through: even deliveri 
lies OIL INDUSTRY in the past t net ive gallon cans to tide 


years has done a lot in t : ! next questior ng this lin possible to get to 
direction of public rel u ld . 
largest effort has been through t terested In asking their di Dollar St 
Information Committee : nsun 
The special questions 
addressed to our reporting 
tempted to explore the 
among oilheating marketers 
public relations had d 
for the fueloil and oilheating 
Like all phases of PR 
questions themselves wet 
nebulous, but they did br 


siderable thinking 


Helps fueloil 
First, we asked the 
dividuals believed that g 
for the oil industry as a wl 
helps fueloil sales. The respor 
surprisingly high on this 
saying that it does. The 
apparently believe that onl 
for fueloil itself can hel; 
Then we asked if the 
keters had at any time tak 
tive part in the OIC activities for thei rt yt fforts of r employees speakers’ bureau i 
regions. We find that 29% zation rv istomer ‘clean up, paint uy 
active, and 21% have served I ly etter se f business week.” 
or more OIC committees. G rm equipment, efficient uid public 
step further, 13% have lel ll | 1 | 
more speeches t n, modern look people want.” would be most 
It should be recognized that tl ring the 32 years we have har scheme yet is ‘Oil m 
dealers who help with these monthl t san quipment, tl how about plant tours 
studies are above average viduals turer of our rners hav ever with Chamber of Comn 
or they would not have su broad Is if local advertising can hools.”” “A slog 
industry interest. In other w 
are substantial fueloil and oilheating rteou nd servicemen of the best 
uld make would b 
speaker going from 
oil as a sideline. tior ing to service clubs. cl 


We next asked the reporting ir We need to stop fictitious or ternal groups on the advantages of oil 
dividuals if they had, apart I 
sponsorship, made talks before lu: must d best job instead of ahead of him by the dealers in ea 


1eat—engagements could be made far 
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eon clubs, ladies organizations 
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TIMREN 


Silent Atalomatlic 


OIL HEAT . 


Here’s a story 
public can understand 


People have learned that cheap heating 
equipment means high fuel bills 
Basically, people are interested in va/ue rather than 
price. When they see a demonstration of the Timken 
Silent Automatic wall flame burner they can under- 
stand why it saves oil—and why they can’t afford 

a cheap furnace or boiler. 

Fuel-saving has been the Timken Silent Auto- 
matic story for more than 30 years. It is proved by 
hundreds of comparative tests, and by a whole 
generation of owners. That's the story the public 
can understand. 

Possibly you are well situated to profit from a 
Timken Silent Automatic dealership. We would be 
happy to talk it over with you personally. Please 
write or wire the address below. 


ek. 
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SILENT AUTOMATIC PRODUCTS 


DIVISION OF IRON FIREMAN MANUFACTURING COMPANY 
3170 W. 106th St., Cleveland 11, Ohio @ In Conade: 80 Word St., Toronto, Ont. 





This i¢ a Landmark 


New! LANDMARK ty LENNOX 


--. MODULAR “BLOCK” SYSTEM FOR 100% TAILORED INSTALLATIONS 


“Spectacular” is the word for this new Lennox develop- 
ment. It’s spectacular in quietness...in installation 
versatility ...in operating efficiency! Blower, heating 
section and cooling coil are separate packages—yet fit 
together as a compact unit to deliver the exactly right 
comfort. No guesswork—no “‘make-do.”’ 


It’s as simple as ABC. Just choose the blower with the 
proper Cfm capacities—and add whatever heating and/or 
cooling units that best suit the need (as well as your 
customer’s fuel preference and budget). 


LENNGX Industries Inc. 





09 I I A “LANDMARK” IN AIR CONDITIONING AND 
@ = HEATING. . . IN SALES OPPORTUNITY, T00! 


Heating units in gas, oil, 7 , : i SECTIONS OR 
electricity and HEAT PUMPS \B Z /. “BLOCKS” STACK 
Wy TOGETHER 


Complete flexibility ns Ha aiies as\A B7C] 
Reduces installation costs we a= 5 ; i Each section is housed in 


beautiful 20 gauge steel 
cabinet. Centering pins assure 


Quietest units on the market | 4 Perfect alignment—give 
‘ appearance of a single unit. 
Capacities—heating: 68,000 


Commercial and residential og to 378,000 Btu input. 


Cooling. 2 to 10 tons. 


Simplifies your inventory 


Up-flo or down-flo 


for business. Get 


ENNOX 


Don't he 


in the BIG race 
the facts about L 





Lennox industries Inc. 
(Address nearest branch. See locations at left) 


Without obligation, send me information about the dealer 
opportunities with the new Landmark. 


Company............00<000- 
Marshalltown, lowa * Columbus, Ohio © Syracuse, N. Y. Address 


Fort Worth, Texas * Salt Lake City, Utah * Los Angeles, Calif. 
Decatur, Georgia « Des Moines, lowa 


Lennox Industries (Canada) Ltd.—Toronto, Montreal, Calgary and 


Vancouver 





QUICK COUPLING 
ASSEMBLIES 
for hose and pipe 


You'll want to.keep this excellent, prac- 
tical: working. Catalog close at hand 
Lots of illustrations clearly show the 
complete interchangeability of master 
gauged OPW KAMLOKS. Detailed recom- 
mendation and sizing charts, typical 
specials for unique applications and 
factual information will help you in 
planning, selection and determining in- 
stallation 

Just write us on your letterhead and 
it's yours 

Your fluids handting may well be im 
proved with OPW KAMLOKS 


The Fastest, Safest, 
Surest Coupling Known! 


A good example of b 








OPW CORPORATION 


2723 COLERAIN AVENUE 
CINCINNATI 25, OHIO 


Kirby 1-5400 


ire too many dealers neg 


ng the efficiency of customers’ 
ind so the whole industry is 
g a black eye for high fuel bills 
“Our local oil 
chapter is very in-active; 


tion t get deal rs 


lirty fires “ 
a good 
interested 
help tremendously.” 

d public re 
is the gasoline part of the pe- 
signboard 


Iscape and filling stati 
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ad | 


wver-supply, « 
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es (and cl ining 
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Heat 


Dramatize oil 


m every 
“We need 
gram for complete oilheat 


just for fueloil.” 


mane 
Migu 


in local 
“Good 1 reasonable 
must service- 


d towards gas.” “A 


safe driving contest would be 


to receive newspaper attention 
time.” 


“Two contests, one for truck drivers 


and one for servicemen, would 


make 


good stories. Truck drivers would be 


judged on cleanliness of truck and 


self: amount of oil delivered. S 


ervic 


men on cleanliness of truck and equip 


ment. service with fewest 
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Oilheating Permits* 
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urtford, Cor 


ilwaukee, W 

inneapolis, } 

mtclair, N 
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Rockville Centre, N.Y 
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St. Louis, Mi 
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Wilmington, Del 

Worcester, Mass 

Yonkers, N. Y 


Totals 
Percent Change 


“Permits are not tota 
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areas, which normally acc: 
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they an accurate index where 
is lax. Rightly used, however 
useful working index 
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MOBILHEAT 


..-Hottest-Selling”’ 
Heat in Town! 


Here’s why... 


ie RT-98 


New Mobilheat has the most 

mpletely effective additive in use 

day . RT-98! Helps keep fuel 

inks, lines, strainers and filters 
free of dirt and sediment 


GIVES MORE CLEAN HEAT 
PER GALLON... 
and that means lower orer-ail cost, 
greater customer satistaction. 


Less servicing for you, too 





Famous Brand Name 


When you sell famous Mobilheat, TV and 
Radio commercials, newspaper ads, outdoor 
lesigns and a direct mail program 
all made available to you. 


‘r this: Mobil has had more f “aff > 





than any other oil company in 
ng these proved merchandising aids 





Clean -Action 


Mobilheat M 0 BILHEAT “= 


SOCONY MOBIL HEATING OIL 


means clear-cut customer satisfaction 


SOCONY MOBIL OIL CO., INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP, 


ieloil 





Where is the new home Market? 


No. of Permits 
Issued 


ALABAMA 
Birmingham area 
Mobile area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 


CALIFORNIA 
Fresno area 
Los Angeles area 
Sacramento area 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan areas 


DISTRICT OF COLUMBIA 
Washington, D. C. 
Maryland suburbs* 
Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Petersburg area 
Nonmetropolitan areas 


GEORGIA 
Atlanta area 
Columbus area 
Savannah area 
Nonmetropolitan areas 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Louis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Davenport area 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nonmetropolitan areas 


*Included in Maryland state total. 


Dec 
870 
276 
263 
331 


089 
871 
218 


164 


10,389 
168 
4,532 
333 
726 
,342 
177 
,073 
94 

944 


**Included in Virginia state total 


12 Mos 
12,947 
4,642 
3,329 
4,976 


16,010 
12,123 
3,887 


3,179 


169,113 
2,213 
78,693 
5,029 
15,810 
16,015 
23,701 
12,252 
1,610 
13,790 


12,366 
7,744 
4,622 


13,968 
1,578 
2,821 
1,424 
8,145 


2,455 
2,388 
67 


3,538 
7,805 
4,252 


67,174 
4,524 
17,435 
3,605 
15,113 
26,497 


14,771 
7,290 
1,279 
2,156 
4,046 


1,306 
44,478 


37,071 
734 
6,673 


13,734 
2,324 
679 
4,433 
1,173 
5,125 


KENTUCKY 
Cincinnati suburbs 
Louisville area 
Nonmetropolitan areas 


LOUISIANA 
Baton Rouge area 
New Orleans area 
Shreveport area 
Nonmetropolitan areas 


MAINE 


MARYLAND 
Baltimore area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


MASSACHUSETTS 
Boston area 
Springfield-Holyoke area 
Worcester area 
Nonmetropolitan areas 


MICHIGAN 
Detroit area 
Flint oreo 
Grand Rapids area 
Nonmetropolitan areas 


MINNESOTA 
Minneapolis-St. Paul area 
Nonmetropolitan areas 


MISSISSIPPI 
Jackson area 
Nonmetropolitan areas 


MISSOURI 
Kansas City area 
St. Lovis area (Ill. suburbs 
listed under Ill.) 
Nonmetropolitan areas 


MONTANA 


NEBRASKA 
Lincoln area 
Omaha area 
Nonmetropolitan areas 


NEVADA 
NEW HAMPSHIRE 
NEW JERSEY 

Atlantic City area 
New York City suburbs 


Philadelphia suburbs 
Nonmetropolitan areas 


NEW MEXICO 


NEW YORK 
Albany, Schenectady, Troy 
Buffalo area 
New York Cityt 
Suburbs of New York City 
Rochester area 
Nonmetropolitan areas 


NORTH CAROLINA 
Charlotte area 
Greensboro-High Point area 
Raleigh area 
Nonmetropolitan areas 


NORTH DAKOTA 


No. of Permits 
Issued 


Dec 
279 
22 
174 
83 


826 
270 
304 

97 
155 


36 


12 Mos. 


6,825 

934 
3,912 
1,979 


10,862 
2,430 
4,442 
1,636 
2,354 


1,037 


22,147 
11,286 
7,825 
3,036 


15,236 
7,038 
2,158 

923 
5,117 


38,796 
22,831 
2,134 
1,962 
11,869 


13,041 
8,998 
4,043 


2,087 
494 
1,593 


13,217 
3,646 


6,484 
3,087 


1,182 


4,003 
777 
2,499 
727 


2,392 


1,122 


27,019 
615 
15,806 
3,357 
7,241 


5,376 


54,578 
1,367 
6,579 

19,778 

20,367 
2,188 
4,299 


8,706 
900 
1,431 
758 
5,622 


1,560 


+Covers dwelling units actually started. 


Akron area 

Cincinnati area 
Cleveland area 
Columbus area 

Dayton area 

Toledo area 
Youngstown arec 
Nonmetropolitan areas 


OKLAHOMA 
Oklahoma City area 
Tulsa area 
Nonmetropolitan areas 


OREGON 
Portiand area 
Nonmetropolitan areas 


PENNSYLVANIA 
Allentown-Bethlehem area 
Harrisburg crea 
Philadelphia area (See New 
Jersey for Jersey suburbs) 
Pittsburgh area 
Nonmetropoliton creas 


RHODE ISLAND 
Providence area 
Nonmetropolitan areas 


SOUTH CAROLINA 
Charleston crea 
Nonmetropolitan creas 


SOUTH DAKOTA 


TENNESSEE 
Chattanooga area 
Knoxville area 
Memphis area 
Nashville area 
Nonmetropolitan areas 


TEXAS 
Beaumont-Port Arthur area 
Corpus Christi area 
Dallas area 
El Paso area 
Fort Worth area 
Houston area 
San Antonio area 
Nonmetropolitan areas 


UTAH 
Salt Lake City areo 
Nonmetropolitan areas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk area 
Richmond areo 
Roanoke area 
Washington, D. C. suburbs 
Nonmetropolitan areas 


WASHINGTON 
Seattle area 
Spokane area 
Tacoma area 
Nonmetropolitan areas 


WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 


WISCONSIN 
Madison area 
Milwaukee area 
Nonmetropolitan areas 


WYOMING 


April 
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No. of Permits 
Issued 


Dec 

1,868 
91 
225 
723 
240 
106 
130 
81 
272 


429 
216 
74 


12 Mos 
40,495 
2,473 
5,398 
10,401 
5,034 
3,671 
1,896 
2,779 
8,843 


5,473 
2,185 

927 
2,361 


4,379 
2,556 
1,823 


30,388 
1,570 
1,045 


14,434 
8,640 
4,699 


2,521 
2,281 





MEW \KEENEY FILL-GUARD 


Whistle signal 
for new tanks 





available from your jobber 


Reliable, positive performance 
Installs quickly, easily 


Whistles only if conditions are right for 
filling 


@ Two sizes available: Model 150— 
1144” x 144”; Model 151—2” x 14” 








Bug screen included at no extra cost! 


Made by the maker of these other 
outstanding heating specialties 


DUOVENT 
Automatic Air Vents 
CLIMATIZER 
Electric Humidifier 


THE KEENEY MANUFACTURING CO. 


NEWINGTON, CONNECTICUT 














Follow the leader — KEENEY 





by Milburn Petty 
WASHINGTON Still 
block 


trade law to limit « 


amendment of tl 
cally, the Eisenhower Ad 
is polishing up plans t 

“voluntary” imports « 

The new plan cont 
duction of 150,000 | 
low the current volu: 
imports of crude oil 

Apparently, it is n 
to bring imports of 1 
under the voluntary 
this is likely to spur tl 
and their allies am 
to renewed efforts t 
trade law a provisi 
of imports of both crud 

In fact, some oil-stat 

as well as those fron 
are saying that, regardl 
White House may di 
ly, they will still pres 
of mandatory restrict 
imports in any extens 
law. 

Administration ofhx 
spring this new progr 
the time that the Hous 
Means Committee is ré 
extension of the trade 
have indicated that 
committee favors incl 
restrictions on imports 


on petroleum 


Venezuela Opposes Imports  & 


Before deciding t 
its plans for stiffer 
ports, the Administrati 
force to Caracas to seel 
tion of Venezuelan 
tarily reducing their 
United States 

The American del 
Ernest O. Thompson, 
of the Texas oil-regulat 


sion, who warned that 


20 


reign oil into the U. S. was lim 
a | 1 13 
i voluntarily the government would 


> mandatory ntrols on 


Texas sh 
Canadian 


Venezuel 


\ 


Gas Bill ‘Resurrection’ Sought 


is Sheived 


efforts be 


m Capitol Hill—to revive and pa 
the gas bill as an inti 
measure 
The idea 
amendment to tl 


the “Memphis 


would 


number of gas 
their decisions 
projects because 
taining prompt 
ases to finan 


1 extens! 


lumping” amendm 


IS I einyg 


stress 


NPC’s Life ‘Threatend by DJ] 


yovernment 


DJ Presses Grand Jury Oil Prob: 
Nearly 30¢ 
the 
Alexandria—acr 
luring its investig 
lustry, which b 
wr 
more months 
have stepped uy 
have called as witr 
ficials of the larg 
Meanwhile. 
here has been pr 
ing and other 
After h 
independent deal 


suppliers were 


practices. 


recession” 


The findings, if any, of this grand 


jury may furnish a pattern for simil: 
local investigations of fueloil market 


ing elsewhere 


April 
1958 











LET 





*seeccee 
~* 8888 ee ccce. 














Monarch has eliminated “Pulsation” in thousands of so-called 
“hopeless” cases. Why not see if we can do the same for you? 


Whatever your problem, try Monarch and see why Service Men 
and more than 400 Oil Burner and Furnace Manufacturers all over 
the world agree: Monarch Nozzles continue “First Choice of the 
Industry.” 


HERE’S WHAT YOU NEED... 


© eee eeeseeseee 


1) Monarch F-80-AR series 80° angle nozzle 


b Recommended Monarch F-57 Air Cone 
and H-451 Stabilizer 


3) Solenoid shut-off Valve for nozzle line 


Set the Monarch equipment according to catalog “O” recommenda- 
tions and see positive results. These are proven combinations used 
for years in thousands of installations. They definitely minimize 


if not completely cure ordinary running pulsation in small highly 
restricted units. 





M‘ 


ONARCH NOZZLE BOXES 


Don’t jumble nozzles loosely in your tool box if you 


wae expect them to be MANUFACTURING WORKS, Inc. 


secasar ae 2503 E. ONTARIO ST., PHILADELPHIA 34, PA. 
Agent : (Except 


well-built Monarch Canad 
Nozzle Box. Available 
for 24 or 48 nozzles. 
Also, cabinets hold- 
ing 480 nozzles. 


C 


of Europe 








Names in the News 
Albert D. Unetic has been appoint- 


ed general manager, Acro Division, 
Robertshaw - Ful- 
ton Controls 
Corp., Columbus, 
O. He joined 
Acro in 1949 and 
formerly served 
as general sales 
manager of the 
division which 
manufac- 


tures snap acting precision switches 


William P. Williams has been made 
product manager for fuel burning sys 
tems and Power-Pak boilers, Orr & 


Webster ServiceSaver “7c in) Bealing, Pa 


joined the company in 1939 and for 


Universal Replacement Packages the past six years he has been Soutt 


eastern District Manager. Robert ( 


Gray has been named assistant 
2 . > o r age be ) th mp y 
You can forget about fuel unit replace- keting manager for ba Da 
NEW MAGIC 
ment problems, stockroom headaches 
; ; apg GROOVE William M. Schmitt 
with Webster’s Universal Replacement unam 4 ochimitt 


Fuel Unit. This new idea in fuel units ‘aie a named general manager 

‘ ¥ febster ServiceSavers mount on any > . 7 11 
slashes inventory by 50%. Just four high pressure oi! burner without chang- ing, Sun Oil Co., Philadelphia, Pa 
pump types replace more than 140 ing connections! Grooved hub permits has been with the company since 19 
. fuel units to be rotated a full 360° ... 
work in any position, 


> fe ——— 
Now two Webster Universal Replace- Ronald N. Campbell has been « 


for additiona nformation 


fuel units in current use. 
ment Packages — one containing two ed a vice-president of Westingh 
single-stage and the other, two 2-stage Electric Corp 
ServiceSavers... cover any replace- and president of 
ment your servicemen are likely to its wholly-owned 
run across. Assure one-stop service YC subsidiary, the C 
calls every time! A. Olsen Manu 
facturing Co. 


Elyria, O. He 


ee or q was formerly 
FUEL UNITS ~S Tel president of Bry’ q 
ant Mfg. Co., a 


division of Carrier. Campbell began 


HEATING DIviS!ION z his career in the heating field in 


1 


nei -eetenpan 7 with Carrier. Since then he has beet 


ee we associated with Timken, Landers, 
Frary & Clark Co., and Affiliated Gas 
franklin adv. A-116 Equipment, Inc. 


1958 





QUICK on the 


Jordan 


ght, chief engineer, 

Manufacturing C 
en elected vice presi- 
any. He will be re 
ngineering and the re 
program of the 
oling equipment 

PRESSURE 


man appointment 


an, now assistant CHAMBER 


RESERVOIR 

8, president, 

Petaluma, Calif.. 

21. A native of 
Miller was a pi BY-PASS 
luction of oilburning 
, ; CHAMBER 

By sides heading ne 
Petaluma, Miller 
Mfg. Co. of Canada, 
Ward Heater C 
Co. He is sur 


yr 


Webster 2-Stage ServiceSaver 


f: CF D of Higher lift! Faster venting! The 2-stage Service- 
chief economist. Saver has separate suction gears, separate pres- 
(N. J). 1 ; am ‘a Sure gears and a special reservoir to eliminate air 
’ ae teen E 
— ; fiimin from the system. That means faster primi 
ay om f quicker starts. It assures peak perfo 


demand. Fueloil anywhere — especially on installations with 


products that this or buried tanks 
ittee will explore pul ] Ip Important too, this standard fuel unit is custor 
, designed to fit anv high pressure burner 
- 
president, Sincl goin : / 
rk, has been elect = 


has the exclusive Webster rotary filter that gn 
new filter efficiency for the life of 
ulletin ao § wnple 1 
American Petr Bulletin AYA2 gives complete ip 


W y rk He SUC 
Socony Mobil 


rk, who retired re 


i dau 


REPLACE WITH WEBSTER ...IT PAYS! 


d been treasurer of 
1949 


is been named ex 

Plumbing-Heating 
a HEATING DiviStoOn 

n Bureau, Chicago, 


ntil 1955 he had been WEBSTER ELECTRIC 
National Electrical RACINE - Wis 


Association 














HS LETTERS 
 ) i L Fi a E Db Moorefield, W. Va 


Editor 


BOILERS In your March 1954 issue of FUEL- 
oi. & Or HEAT on pages 68 and 70, 


you published a little system which I 





worked out for charging the expansion 
tank on domestic hot water jobs 
This system has worked very well 


for us and we never think of using 


.) 7 
Approved by uny other anymore. For some time now 
Vu Wi we have been going a step more along 
as en &o the way to a better charging system 


Lie LC 


by installing a key type air vent in the 


SPECIFY end of expansion tanks on new sys 
a : . 


tems which helps greatly in the 


SELL harging operation 
az Pas 


We drill a hole in th 


INSTALL >xpansion tank about { 
the bottom and weld i 
d USE ing. We screw in this | 
an ype hot water radiat 
then is used as a gauge f 
HOT WATER umount of air in the tank 


After the system is fill 


HEATING uir vent. If it squirts water we 
SYSTEMS ae the 


> then let this vent 
just starts. We then kr 

mount of air is in th 

‘uture time in chargir 
Dunkirk Boilers are made of cast iron, the lifetime metal — proved best 


over the years for enduring trouble-free service. Each boiler section is tested 
under high pressure, then assembled and tested as a complete unit. , ynsiderable amount 


Mme 
beat: 


1 
> the sa 


Exclusive patented honeycomb design provides maximum heat transfer tank. Then vent until 
surface in minimum space and with minimum weight. squirt water This has proven very 


with th 


Combustion chamber is waterbacked by wet base design that provides extra handy and does away ith the guess 
heating surface, increased efficiency and safe installation on floors. Provision 
is made for year-round automatic hot water for domestic use. Built-in 
tankless heater coil delivers full 3 to 5 GPM flow of hot water. Saves cost BOYI McWHORTER 
4 i WW i . 
of storage tank and separate fuel. 
: , , , 
- . . The above ietter is 1 tluable 
Dunkirk Boilers in flush or extended cabinets : 
are smartly styled, finished in a warm two-tone, ‘ scribing a procedure 
baked-on blue enamel that blends beautifully Pa ending probiems 


with surrounding colors. _ 
CAST IRON size expansion tanks 


. — P 1 : 

Dunkirk Baseboard Radiation is available in cop BASEBOARD But as effective as air 
per tube—aluminum finned and cast iron panel ul ds effective as atr-c 

types. They are designed to meet high standards : undersize tanks. it is not needed for 
of efficiency and attractive appearance ; 
expansion tanks of adequate size. If a 
Dunkirk’s complete line of Oil-Fired Boilers, 
Baseboard Radiation and related accessories 
gives you one single source of supply for \ : serves (it will be, if leading manufac 
volume sales and profits - 


ee yeroen it 
tank is large enough | le System it 


turers instructions are followed in se 
Don’t delay, write for catalogs COPPER a ace ae a ee AT 

‘ ALUMINUM tecting tank size /, normaliy it will be 
SASEEOAED about half full of water with 15 Ibs 


DUNKIRK RADIATOR CORPORATION fo Ares >this epic 9 on 
minimum or cold-system pressure on 


DUNKIRK, NEW YORK the heating boiler is sufficient for air 


venting the highest port in the heat 





Member of The Institute of Boiler and Radiator Manufacturers a 
ing system, the boiler pressure will not 


April 
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B2zG ALL-BRONZE BOOSTERS 


FOR LONG LIFE IN CIRCULATING HOT OR COLD RAW 
SERVICE WATER FOR FAUCET OR INDUSTRIAL USES 


Where hot or cold service water is to be pumped, the 
use of an all-bronze pump is imperative. Otherwise, 
the corrosive effects of continuously pumping fresh 
water materially shortens pump life. 

The B&G All-Bronze Booster is specifically built 
for service water pumping applications. In such sys- 
tems, the Booster can be installed in numerous ways 
to step-up efficiency, increase hot water production 
and reduce heating costs. It is immune to corrosion, 
hence will give years of dependable service. 

For quiet operation, failure-proof performance and 
long life, the B&G Booster is the preferred pump. 


Installation of B&G All-Bronze Booster in Chrysler auto- 
matic transmission plant at Kokomo, Indiana. This small 
unit handles the circulating requirements of the service water 
heating system. 


866 
TANK @ HEATER UNIT 


866 HIGH PRESSURE 
RELIEF VALVE 
a4 - 
yes é COLD wares 
% S.PPUr 
——_— 


— — 





B&G All-Bronze Booster used on recirculating line from hot water 
faucets maintains hot woter at fixtures at all times. Recommended on SF — 0 a6 ononze 

i ; FLO-COMTRO\ vaLvE 
all installations, particularly where long plumbing lines are used. 


— — ps4 COLD water 
} ru. 


~ paca: ane wSTANTANEOUS HEATER f 
eS | | 


B&G All-Bronze All-Bronze B&G Booster used to provide on extra supply of hot water 
Booster used to circu- from an undersized boiler. Semi-tankless hook-vp maintains initial 
late heated water to supply of hot water. 
a low storage tank. 


Installation provides 
ce marked increose 


in woter hecter ca- 
pacity. 
vas BELL & GOSSETT 
sa6 
HIGH PRESSURE G 


Send for Bulletin No. |A-856 


a c OM PAN Y 
Dept. FF-5, Morton Grove, Illinois 


y 


Canadian Lisensee: S. A Irmstrong Lid 400 O'Connor Drive 








QUALITY is our business 
.. Without any compromise 


AND ONLY fi: 
G 


IVES YOU ALL THREE — 
1, FLEXIBLE COUPLINGS 


Regular Set Screw 
Splined 
Jaw 


Only Guardian gives you these features— 


@ ROLL SPINNING—Exclusive process joins al! 
three components at one time—while in final op 
erating alignment 


@ BRAIDED RUBBER—Ground to absolute true com 
centricity. Furnished in BUNA-N TUBE and NEO- 
PRENE COVER. Lateral and angular alignment 
requirements fully met. 

@ ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required. 


Over 5,000,000 Guardian couplings cre ce« 


inal equipment. This is your assurance of 
i + quality and universal acceptance in the 


2. OIL TANK VALVES 


No. 1910 B 


Check These Superior 
Guardian Features— 


@ Metal-to-meta! seating. 


@ Highest quality machined bar 
stock. 


@ Greater wai! and body strength. uw 
@ Fusible linkage available in al! designs 
@ Valve designs for avery type of installation 


3. QUIK JOINT 


Steel compression 
fittings for com 
necting steel pipe 


Patent No 
2,685,460 


@ Eliminates threading of pipe. 
@ Decreases cathodic corrosion and electrolysis 
@ Guaranteed for pressure up to 2000 P.S.! 
@ Allows 7° angular deflection. 
@ U.L. epproved for oll and gas. 
Write 

fer free 

descriptive 

Werature. 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-48 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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. . . Letters 


] 


become as high as 30 lbs 


when the 
entire heating system is heated to its 


maximum OT design temperature. 


Avoid the bother and work of having 
r-charge the tanks of the hot-water 


systems you install—do this 
by installing expansion tanks 
n this ob- 
ve by following the instructions of 


ry mod- 


Gain 


tre large enough. Gai 
jacturers Oj] specidities 


teu tey 
Wale 


heatin ystems 


ame objec tive on ublesome 


} } 
by replacing undersize, 


nderful 
m Jean 
rcial-in- 
& Om 


ber issue 


Ridding 


Asx ned, 


entering 
is I noticed 
from the 
nit W uld 


juite a bit 


be many 


ms, and 


SOOTMASTER 


Furnace Cleaner *521 
WITH DISPOSABLE FILTER 
There's no outside bag to worry about...no 
bag that you have to empty with NEW 
SOOTMASTER. This new kind of furnace 
cleaner has a super-efficient disposable filter 
with throwaway bag inside the tank. Double 
filtering action guarantees cleaner cleaning. 
Light weight. Easy rolling. Preferred by pro- 

fessionals. 


G.E. & PREMIER OWNERS! 
SOOTMASTER Fiter Unt CONVERT 


rHrowaway Bac: to this... 


ELIMINATE OUTSIDE BAG 
MODEL FU-1A 

Same Filter Unit as SOOT 

MASTER Cleaner especially de 

signed to fit in the tonk of 
G.E. and Premier Furnace 
Cleaners. Eliminates outside 
bag. Provides safe, sanitary 
way to dispose of soot and dirt 

Filter Unit complete with 10 
throwawoy bags and quick 

release tie cord 





Model UC-1A 
Brand new suction motor 
unit plus FU-IA dispos 
able filter unit assures 
quiet operation. Fits G.E 
and Premier Cleaners. Big 
economy replacement 
Guaranteed $54.50 











Dust bags and hoses for 
all industrial models. 
Order from your jobber 
Jobber inquiries invited. 


Distributed in Canada by Imperial Refractories 


MASTER-CRAFT 
SUPPLY CG, INC. 
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ARE YOU WORKING HARD 


(AND NOT BUILDING A BANK ACCOUNT?) 


No matter how many times you multiply zero, 
the answer is still zero. Likewise, no matter how 
many sales you make, if you don’t make a profit 
on each sale, you’ll never build a bank account. 

If price competition (and often on the same 
make you handle) is squeezing the profits out of 
your sales, you'll surely want to investigate the 
remedy offered by Stewart-Warner. Here is an 
organization of integrity and stability which 
equips you in every detail for a money-making 
operation. 

The fact that Stewart-Warner offers a com- 
plete ““One Source”’ line of heating and cooling 
equipment on an exclusive franchise basis is only 


Pa HARD 


ane accoum 


one of the many advantages. The fact that this 
equipment can be demonstrated to be outstand- 
ingly superior in quality is also only part of the 
story. These facts are converted into profits by 
sales and installation methods developed by 
Stewart-Warner—sales ideas which lift you out 
of the price competition rut—installation knowl- 
edge which allows you to keep your prefit. You 
can get a fair price and make a profit with 
Stewart-Warner heating and air conditioning 
equipment. 

There’s no obligation in getting all the details. 
Write today —ask for a complete explanation of 
the Stewart-Warner Franchise. 


This folder will give you a clear 
visualization of the many outstanding 
advantages of the Stewart-Warner 
Franchise and why it offers a proved 
formula for a successful heating and 
cooling business. Write for your copy 
today. 


EVERYTHING FOR HEATING AND COOLING 


Saf-Aire 
“Safety Sealed 
Gas Heaters 


Oil and Gas Basement and 
Vertical All-yeor Conditioners 


CSTEWART-WARNER) 


=> STEWART-WARNER 


HEATING AND AIR CONDITIONING DIVISION « Dept. H-48, Lebanon, Indiana 
THESE ARE THE QUALITY PRODUCTS OF THE STEWART-WARNER CORPORATION 


Symbol of 


ALEMITE Industrial and Automotive Lubrication Equipment, Lubricants and Chemicals, such as CD-2, KLEEN-TREET and COOLING 


SYSTEM CONDITIONER @ STEWART-WARNER Electronics Equipment and Systems, Commercial and Military ® BASSICK Casters 
Wheels and other Materials Handling Devices, Flo-Tilt Office Chair Controls @ STEWART-WARNER Specdometers and other Auto 
motive, Industrial and Marine Instruments © SOUTH WIND Aviation Heat Exchange Products and Instant Automosve Heoters and 
Minit Heater © STEWART-WARNER SAF-AIRE and WINKLER Heating and Air Conditioning Equipment © STEWART Die Castings 


@ HOBBS Electric Hour Meters © BASSICK-SACK Furniture Hardware 


Excellence All of above trade names are the property of Stewart-Warner Corporation 





Letters 


all installations must be replaced some 
time, including mine. 

I believe Diag. 4 is the best layout 
in your article in the December issue 
It should work well during the heat 
ing season, though in some cases it may 
give trouble in spring and fall, if 
heaviest No. 6 oil is delivered. I b 


lieve the best solutic nm 1S constant cir 


culation of fueloil by a separate pump 
t 


set which runs whether the burner is 
running or not. 
have noticed that the heaviest N 
fueloil tends to be thrown off on 
f the atomizing cup, if given t 
as cool as 120°F. But if it is 
150°F., it spreads 
an even flame in tl 
any trouble 
Jean Dupuis and the editors a 
cerely thankful to Mr. Hubbar 
the effort he made in prep 


above detailed letter. This 
GAS-FIRED 572 SERIES thers he has written to 


Winter Air Conditioner has an excellent understandin 
problems which must be solve 

Factory Wired, and Assembled, stallations having automatic burners 

Ready for Fast, Low-cost Installation which use the heaviest No. 6 oil. He 





Top economy, guaranteed performance are features built into has shown inventiveness and ingenuity 
this low-cost Thatcher Warm Air Heating Unit. Meeting all in solving these problems 

standard building code requirements, the COMET carries the The solution whi 

standard Thatcher Ten Year Guarantee and is approved by 
A.G.A. Easily hooked up to manufactured, natural, mixed or 
propane gas, power source and duct, the unit is ready to go. aes rticle in last N 
Savings to the builder on installation, savings to the buyer in ebranty le 
comfortable, efficient home heating, particularly recommend ; His letter de 
the COMET for small and medium size homes. lent Jor removing ¢ 


best, a layout ea 


>t, was described and sh 


il. Dealers, installati 
Important Design Features of the 
NEW COMET tipment installed 


. Fan limit control. com} 


servicemen should make 


blies u ith the require 
. Single port up-shot burner. and all other safety aut 


. Combination type gas valve provides simplified rly interested in 
piping. Includes main gas valve, manual shut-off, 
pilot valve, automatic reset, built-in safety pilot é ; 
and pressure regulator. by the addition of an arrang 


OWDt 


- 
ms. An installation ma’ 


. Direct drive blower with optional speed control. remove air from a jt 


dad yuel 
. Transformer and concealed junction box. uns from a separate pu 


. Knock out for cold air return on each side. ilburner of the “gravit 


. Easy-access filters. type. 


An arrangement which doe 
\ Patches lee eked 


shown on p. 64 of the bo 

COOLING panhapepepiaatennipuctnssteeiugsimaiereshemethtenn cial-industrial Oilburnin this book 
THATCHER FURNACE COMPANY 2&8 te acai, Catan Thine ne Cin Mak 
Dept. FO-4, Garwood,New Jersey Bf eee ee eae 


for $2 





ommer? 


— Please send me full data on the new COMET. 
—— Please have your representative call. 
BELL & GOSSETT CO 


Morton Grove, III 


Name 





Address Editor: 





a City State I think your New Products Editor 





T S ave SS 1 cing 1eW 
iTrrrrrirititittfttttttLLLLL | must have en thinking . 


April 
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FULL COVERAGE 

No matter which way the wind blows 

your blower unit requirements — belt-driven, 
direct drive or radial-arial mixed flow 


Torrington has the solution to your probleme. 


This means complete technical data and 
the proved-out performance rating on three 


lines of basic blower unit designs. 


In addition to the standard direct di 

and the already famous VariBasic belt 
driven series, latest and most spectacula 
addition is the exclusive Radiax unit, 
combining the optimum performance 
characteristics of both radial and aria 

flow techniques. 

The result is FULL COVERAGE —the best 
“problem insurance” you could have. 


Talk to Torrington! 


THE TORRINGTON MANUFACTURING COMPANY 


TORRINGTON. CONNECTICUT + VAN NUYS. CALIFORNIA + OAKVILLE. ONTARIO 





. Letters 
singing commercial for us. In any case 
LEG. Make 4 the name of the new addition to our 
NOZZES= Monoflo line is “Red Ring” rather 
“ppincTOn..- than as shown on page 78 of the Feb 
FueLow & Oi HEAt 


ruary 
fe- We are sincerely grateful for the 
- , : 

fine position you have given our fit 


ting in the New Products secti yu 


,b 
it is just possible the name “Re 


Wing” may be someone else's prop 
erty. 

MARVIN DERNER 

; Advertising Mana re? 


Standards of Installation 
listed by Oil-Heat Institute 
4 LIST of installation standards ha 
been circulated among members by tl 
Ojil-Heat Institute of America. The 
purpose of B-58 is to raise domestic 
safety and performance standards 
Serving on the Installations Stand 
irds Committee are the following 
R. F. Hertel, chairman Carl S schlent 
ner, for boiler-burners; William Gas 
kell, for furnaces; and Herbert Witte, 
, for safety. 
the fe Full Tested ' In its final form the standard will 
y e combine minimum safety and per 
formance regulations from different 
<2 : : ty and national cod 
Precision manufacture is essential—that’s 
understood—for top nozzle performance. But OIL HEAT INSTITUT 
with Eddington that’s not enough. Eddington 
quality control also means the careful inspection 


and individual oil testing of every nozzle pro- Several of our members h 


Editor 


duced for capacity as well as the angle, plained to me by telephone « 
, . % about the fact that the Truck Oper 
balance and quality of the spray. That’s ; tal aed 
. , tor’s Manual is pictured along with its 


why Servicemen everywhere rely on Safe Driving Pledge 
Eddington Nozzles for the finest in lustration at the 


f nage ( 
+f, Oil Heat S: fe—on tl ad, Feb 

dependable and uniform performance. 2 ee eee 
ruary FuELow & On Heat) without 


ny credit being given to the Distribu 
tion Division or On! for producing 
ind distributing this Truck Operator's 
Manual. 
The Truck Operator's Manual has 
a distribution in ex« oa 
copies which means that 
a Saturation coverage 
drivers in this country 
At the present time this pamphlet 
being revised and enlarged and will | 
available again for distribution in the 
late summer. 
EDDINGTON METAL SPECIALTY COMPANY CHARLES H. BURKHARDT 
EDDINGTON, PENNSYLVANIA National Secretar 


April 
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The Greatest 
MONEY Making Machine 


SINCE THE PRESS ITSELF... 
(At A Price You Can Afford) 


Sex 5 Fs 


=) es 
i ad * 
tl 
ee 
a [ 
ra ? 


= 
FURNACE-VAC Power Suction Furnace Cleaner Suitable for Truck or Trailer Mounting 


& SUc 
of » “0, ONE MAN OPERATION @ NO BAGS TO EMPTY © LOW MAINTENANCE © LOW OPERATING COSTS 


e z 
FURNACE-VAC 
“>, LOW INVESTMENT © ALL WEATHER CLEANER © EXCLUSIVE FRANCHISE © NATIONALLY ADVERTISED SERVICE 


? 
Vacs cut® 


The NEW Concept in Perfect Power Vacuum Cleaning of 


RESIDENTIAL, COMMERCIAL AND INDUSTRIAL HEATING PLANTS 


We've got the machine - plus - a carefully formulated PROFIT making plan to fit. Don’t 
meet competition... BEAT competition. Prove it to yourself by an actual demonstration. 


FURNACE-VAC is your answer. Act now . . . Be ready for the big season just ahead. 


WRITE, WIRE OR PHONE FOR FULL DETAILS ... WE HAVE MACHINES IN OPERATION NEAR YOU 


DELAMATER EQUIPMENT COMPANY, Inc. 


1827-18th Ave. * Dept. O *© Rockford, Illinois * Dial 8-5768 
MANUFACTURERS AND DISTRIBUTORS OF HEAVY DUTY POWER VACUUM MACHINES 


Attention! FURNACE-VAC distributorships are Write “Distribution Division" attention Max Dealmater 
available to the right firms in a few selected areas. above address. 
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OIL TANK GAUGE 


for I!/,” and 2” openings 


An easy-to-read 
molded all-weather 
plastic top. 


Plainly visible scale 
in even the darkest 
places. 


Designed and en- 
gineered for inside 
or outside installe- 
tions. 


Heavy die-cast plug. 


SPRING STEEL flexi- 
ble float rod. 


All moving parts 
hinged on durable 
brass pivots. 


Overall rugged con- 
struction guaranteed. 











mr. DA 


If you do not stock this 
trouble-free low priced gauge write 
for sample. This fast-selling gauge 
has exclusive features not found in 
many of the higher priced gauges 
that will mean volume business for 
you. 





WRITE FOR OUR LOW PRICES 








homeward Products Inc. 


3420 S. W. 9th St. 
DES MOINES, IOWA 














Out lines up program Events 
for June Meeting, Exposition 


A THEME, “get into the Profitsphere 
in 1958,” marks the twin indus 
try get-togethers, the 22d annual Oil 
Heat & Airconditioning Exposition 
and the 36th annual convention of the 
Oil-Heat Institute of America. Both 
take place in New York, June 9 to 12 
The Exposition, sponsored and op 
erated by the Institute, returns to the 
Coliseum this year and will occupy the 
street floor. More than manufa 
irers of oilheating equipment, acces 
sories and fueloil delivery components 
already have reserved more than 70% 
he 65,000 sq. It. « xhibit area. The 
sition will be open daily from 
to 10:00 P.M 
A feature this year will have a film 
rium in operatior 
im mezzanine, plus edu 
hnical displays 
The Institute's con 
at the Park-She 
laza Hotels durit 
ine 9 to 12—Mor 
lay, with the first 
section, Divis 


| meetings. 
Technical Symposium 


n Tue sd 


day, the s 


nd Tecl 


Division Symposium is sched 
ol hairman of 
working up 


I shi rt tech 


| 
nt 


rmative line-up 
il papers, followed by question and 
swer periods. 
Deal 
entirely new style are to take place 
'ednesday and Thursday. Topics 

’ 


-d include airconditioning, heat 


er Management Conferences in 


1 


ing equipment, fueloil delivery, dealer 


management, sales and variety of 
+1 € rs 
Commercial-industrial topics come 
der discussion at the Commercial 
Industrial Conference, an invitation 
iffair on Wednesday, June 11, spon 
sored by the Institute’s commercial-in- 
dustrial manufacturer members 
Also on June 11, the annual OHI of 
America luncheon will be held 
Personal hotel reservations should 


be made as far in advance as possible, 
advises Ralph Becker, managing direc- 
tor, OHI of America. Requests should 


be sent to the New York City Con 





FOR ALL HOME BUILDERS 


Builders and Contractors, large and 
small alike are SOLD on Vitroliner 
chimneys! Here's why— 


¢ QUALITY-BUILT of finest materials 
for safety and long life. 
ENGINEERED construction using the 
same time-tested design, for more 
than 15 years. 
ASSEMBLED on the job in lightweight 
sections for fast easy installation in 
floor or ceiling joists, providing 
maximum flexibility. 
FEATURES the choice of many Styles, 
Sizes, Colors and Fiue Diameters. 
AVAILABLE from Chicago factory, 
tailor-made to fit. Also shipped in 
knocked-down form by nearby dis- 
tributors and dealers direct to the 
job. 


All Vitroliners are class “A" chimneys 
for one or two story homes and build- 
ings, providing complete chimney func- 
tions. 


Listed by Underwriters Laboratories for 
all fuels—accepted by Local and State 
Building Authorities—insurance Rating 
Bureaus—and the Building Officials 
Conference of America. 


Write today for details 
\/TROLINER 
CONDENSATION 


ENGINEERING CORPORATION 
3511 W. POTOMAC AVE., CHICAGO 51, iLL 








Severn 
oil boiler 











Oakmont 
oil boiler 











Arcoliner 
oil boiler 
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BOILERS GUARANTEED FOR 29 YEARS 


Here’s a powerful new selling extra for you from American-Standard 


Here's a high-powered sales convincer—a 25-year guarantee on 
the cast iron boiler sections—that will help you close more replacement 
and new construction sales! To modernizing homeowners, this 25-year 
IMPORTANT! guarantee is impressive evidence of top-quality materials and con- 
The American-Standard struction. And to builders, point out that here is a feature that spells 
25-year guarantee *‘quality’’ in their homes—an extra American-Standard heating 
feature that has real merchandising value and appeal. 





covers the complete cast 
iron sections—the work- All four of the guaranteed hot water oil boilers shown are available 
ing core of the boiler— at regular prices. And the Arcoleader is packaged to reduce installation 
not merely the outer cost. Ratings are I=B=R approved. For details, see your distributor 
“shell.” or write to AMERICAN-STANDARD, PLUMBING AND HEATING DIVISION, 
40 W. 40th Street, New York 18, N. Y. 








L 





Ajznicn - Standard and “Standard” are trademarks of American Radiator & Standard Sanitary Corporation 


American-Standard guaranteed boilers are a development in hydronics, the science of heating and cooling with water. 


pl telat 


AAMERICAN -Standard 


PLUMBING AND HEATING DIVISION 
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vention and Visitors Bureau at 90 East 
42d St., New York 36, N. Y. The 
Bureau has set up an “OH! Housing 
Bureau” to allocate the block of 2,20 
rooms set aside in 27 conveniently 
located hotels for out-of-town visitors 


Thi¢ i¢ all |need to know 
” Annual Pacific Ont Meeting 
about nozzlee / to take place in Tonto 


THE FIFTEENTH ANNUAL Oil Heat In 
stitute Pacific Northwest Convention 





will be held in Canada this year 

April 24, 25 and 26 at the Hotel Van 
couver, Vancouver, British Columbia 
Fuel Oil Dealers Association, Van 
couver, Canadian Chapter of the Dis 
tribution Division, Oil-Heat Institute 
of America, is sponsoring the meet 


ing. Cyril Hayman, executive secri 





tary of the group, believes it will be 
the largest oilheating convention ever 
held in the area. 

Thursday, April 24, ist 
to registration and a men’s g 
nament, with business meeting 
uled for Friday and Saturday. On 
both of these days, there will be mort 
ing and afternoon sessions. On Fr 
day there will be a public relatior 
discussion and on Saturday a meeting 
devoted to general industry inform 
tion and review 

A cocktail party, banquet and en 
tertainment Saturday night closes 
the program 
A birds-eye view of the Deiovan plant in West Des M Those interested in attending should 
pcripenglrat ‘aceon tie Litneama. contact the Association, 906 Credit 
: Foncier Bldg., Vanc 1. Britis! 


Columbia 








That's right, it’s a Delavan, and when 
the service job is completed there is 
satisfaction in knowing you have used Oil-Heat Institute alters 

the best nozzle available. This means its Group Insurance Plan 
better fires, fewer call-backs and sat- \N ENTIRELY new series of group it 


surance plans have been put into effect 


isfied oil customers. Never settle for Ee i a es Ee 
less than the best when you're dealing of America according to the OH! Dis 
in precision controls. Dealers across tribution Division Insurance Trust 


: The new program became effectiv 
the country find Delavan to be best. March 1 eetthall of the exiting tlens 


terminating on February 28. Joh: 
Hancock Mutual Life Insurance C 
Boston, Mass.. is underwriting the in 


surance. 
DELA AlN } Three major divisions of coverag 
lamufucliing ( oe are offered in the new program: basi 
. a f life insurance; supplemental life in 
April 
1958 





the quality tells ...the quality sells 
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adapts most any warm air furnace 
icolam oleh 4-lmill Mm -badlotl-lahae-telaslesl-lalotolo)liale| 
7 balla -— exclusive PRIDE Oo’ YARD 


Fl atotelell-loMotolaslela-t-t-lelatolelslcl-ial-\-l al lalki 





If you’re looking for big, new profit opportunities without 
installation and service headaches, Janitrol ADD-ON 
waterless cooling is made to order for you. 

With the complete Janitrol ADD-ON Cooling line, you 
can adapt most any forced air furnace for really efficient central 
cooling . . . cash in on the booming market for summer comfort. 

ADD-ON COOLING components are system-engineered 
for easy installation with quiet, powerful performance that 
makes one job sell another. Evaporator coil fits in supply 
outlet duct in either upflow or downflow systems. The 
beautiful Janitrol PRIDE O’ YARD Compressor-condenser 
unit—styled by a leading designer—is specially engineered 
for cooling with outside temperatures to 125° F. And 
waterless operation eliminates plumbing, sewage and water 
supply problems—lets you install cooling for less, and 
appeal to more prospects. 

Janitrol evaporator coil and PRIDE O’ YARD units are 
available in sizes to handle the heat gain on most any 
residential cooling job. Get the good word on Janitrol waterless 
ADD-ON Cooling from your Janitrol representative, or mail 
the coupon to us right away. Sell and grow with Janitrol! 


Exclusive JANITROL 
PRIDE O’ YARD Compres- 
sor-condenser Unit 


usts out 


Exclusive JANITROL Evaporator top, instead of side no damage to 
Coil design allows installation in either hori- aS awe fee ee exhaus x 
zontal or vertical position. Features fast drain-off o> aa ~ Hoviglit erties nena <a 
of condensate to minimize re-evaporation nee 
circulating air during compressor “‘off’’ c 
floor space needed, no noise or vibration because free performance— warranted in writing Nw, 
there are no moving parts inside the house! r five years! f 


mot Sa 
otor is 


f trouble- 


™ , . RA 22,000 btu 
Install Janitrol Add-on cooling in homes with or CAPACITIES RA.9 25 000 btu 
without a basement... provide full central cooling | -401 45,000 btu 


with big savings by using existing ducts! *Not illustrated—for larger residential 


and light commercial applications 
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To adapt a low-boy When warm air ducts 
furnace for summer are placed in crawl 
cooling, the cooling space, the cooling 


; In this installation, a For a Janitrol down An auxiliary blower 
| 
coil section is in- ; coil supplies efficient 
1 
i] 
] 
L] 


horizontal. furnace flow furnace, used s available for 

and the cooling coil with perimeter heat stallation where ex 

n the attic are the ing, simply raise the sting blower capac 

key to summer cool furnace and install ty is imadequate 

ing the cooling coil be Here is a cooling co 

neath it plus auxiliary blower 
n attic 


3 
q pas 
> 


stalled in supply air cooling. 
duct. 





JANITROL HEATING AND AIR CONDITIONING DIVISION 
Surface Combustion Corporation, Columbus 16, Ohio 


In Canada: Moffats Ltd., Toronto 15 


Please show me how | can sell and grow with new Janitr 
quality-built Janitrol products for home comfort 


NAME 
COMPANY 
ADDRESS 
CITY 














Fill in and MAIL TODAY. No obligation 









dical and surgical in- 
Members may enroll in the 
plan alone, or in 

ther or both of the 


rave 


rt plan, actively em- 
rtners, owners, de 
nd managers under 
eive $5,000 of life 


to 75 years « of age, 


1 


nd $1,000 life in- 
75 and over 
Lif I ror all other em 


secured in the follow 


ler ive "() $9 S00 
- — — 
rs 92,000; age >) 


The rate for this 


per month for each 


lemental life insur 


itives and owners earn- 
: $ ver can, if under 65 
i t f tak it an additional 
3 surance; from 65 t 
S nd 70 to 75 years, 
. l rtment heads, salesmen 
; I OI n get the fi lowing 
o u rider ige 65 
» 7 $2.5 age 
$ I rate per thousand 


I 
sic insurance 


: I H Medical-Surgical in 

/ a 

‘ r Vv iDi 1 tw 
Varying in th 


sen an Le 
} 

> aA | 
new pr 
] There 
1! cada } 
nroil MUSst CG 
in rt if Tl cis 





January building Contracts 


show Decline, says Dodge 


LINE in more than 


| by the F. W. Dodge 


Cor N York, N. Y., in January 
iture construction in 
States. The total of $2, 
s down 10% from the 
mont year ago with every 
ng a decrease. 
Residential building contracts in 
iary 1958 amounted to $777,423, 


We will PAY you 

































Charles G. Eyster, 
President, Goodling 
Electric Co., Ing. 

| 


if we cant show you the proof 
of more business at more profit. 


r 

Non, more than ever, any program that promises more business at more proht, 
certainly deserves full investigation. We believe we can show you how to increase 
your fuel oil business and make as much as 14¢ extra profit per gallon. We ha 


i 
done this for others and more than likely can do as much for you. The quickest 
way to find out is to get together and talk it over. 


You will see how Goodling—an associate of Time Saving Fills—by moderniz- 
ing their nozzle cand fill fitting equipment, delivered more oil to more cus- 
tomers—as much as 1473 gallons per hour—an average of 1250 gallons 
every hour from trucks making 7 deliveries per hour and travelling 35 miles 
per day under normal conditions. 


: We will send you the facts. Or invite you to York to get the story first hand. 


We would like to show you how this is possible, with every fill a clean fill, 
with no trace of a gush back. We also want to show you control and sales 
plans that really build better business. This may be just what you are look- 
ing for. Why not send in the coupon today and let’s get together? 






(ee en ee = - - = = =e ------- © 


Time Saving Fills, Inc. 
140 W. Market St., York, Pennsylvania 


Cs would like an invitation to visit York and examine the rec- 
ords, with the understanding that my trip expenses will be repaid 
if you can not prove every claim you make in this advertisement. 









ar would like to receive more information before planning the 





trip. 
We operate... trucks an average of... miles per day 
per truck in making deliveries to... customers. 


ati ll enament 


000 or 5% below the January 1957 
level. Contracts for one- and tw 
family houses accounted for the major 
portion of the decline. The number of 
dwelling units represented by the « 
tracts was 63,121, down 2% fron 
last year. 

Non-residential contracts were val 
ued at $758,771,000, down 17% from 
the same month of 1957. In this cat 
gory, manufacturing buildings regis 
tered the sharpest drop 

Heavy engineering  constructio1 
contracts in January totaled $529,865 


down 7% 


Lincoln Technical Institute 


. 
mS begins burner Courses 
GOODALL ‘ 5 RE ri 


CLASSES fe Tr the spring term h ive b 
} 
i 


te 59 started by the Linc rm Te inde In 
LONG-LI FUEL OIL HOSE | ‘ite, Newark, 6.) The sone 


for 18 weeks and has 


nights a week. 
iM Included in the 


the following subjects 


Ciasses TV 


of oilburning, fuel systems 
chamber design, burner 
cessories, controls and tr 
ing. In addition to classro 
tion, 92 hours of practical 
are offered 
“SYNPLASTIC’® COVER The Institute has a booklet tellin 
about its courses, staff and facilities 
Year-after-year, more and more Fuel Oil Distributors rely on “Long- that can be had by writing, Linc 
Life” Fuel Oil Hose for quick, low-cost deliveries and additional Tec hnical Institute, 472 Market St 
savings through longer service between replacements. . Newark 5, N. J. 
Because “Long-Life” is light in weight and extremely flexible, 
the hose is easier to carry out and re-reel. This means more stops Enel " 
per truck per day, more fuel oil delivered, and less fatigue for on samt J consultant 
the driver. ; Firm organized by Lowy 
The strong, durable molded-and-braided “Long-Life” construc- 
tion assures extra long hose life under all conditions of weather 
and rough handling . . . replacement costs are reduced to the 
minimum. 
Sizes 1" to 1%". Maximum lengths of 175 feet. Brown “Syn- 
plastic’® cover. 


\ NEW FIRM of engineering consult 


ants, John-Lawrence Associates, New 
York, N. Y., has been 


formed by 


Lawrence Lowy to serve the petroleum 


industry 
The organization will make stud 


“If it’s GOODALL, it MUST be Good!” ca 


, . existing Or proposed—and will han 

t Our Nearest Branch for Details and Prices 
Contact O dle the design and engineering of new 
and remodeled facilities. The firm will 


specialize in applying the latest equip 


economics of any insite I 


Standard of Quality—Since 1870 a) HOSE - BELTING - FOOTWEAR - CLOTHING 
AND OTHER INDUSTRIAL RUBBER PRODUCTS 


Je ment and techniques in blending and 
GOODA LL Rubber Company ss 


Lowy was formerly eastern regional 
GENERAL OFFICES, MILLS and EXPORT DIVISION, TRENTON, N. 4. manager of petroleum a me ae 
STATES. 7 
BRANCHES AND DISTRIBUTORS THROUGHOUT THE UNITED ae j ot 
IN CANADA: GOODALL RUBBER CO. OF CANADA LTD., TORONTO. portioners, Inc., a division of B-I-F 


Industries, Inc. 
April 
1958 
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Metering Saves Seven Ways 


... Ruan reports on big transports 


Four years ago, Ruan began equipping 30 transport 

trucks with dual Red Seal Print-O-Meters for partial- 

load hauls. Here’s why Ruan now says metering is 
the only way:” 

(1) Meter-printed tickets build customer confi- 
dence, particularly on “key stop” or night drops; 
(2) printed tickets reduce book-keeping for billing 
and tax records; (3) metering reduces possibility of 
stock shortages; 

(4) Dual meters, delivering regular and hi-test 
simultaneously get the truck out and rolling in half 
the time; (5) When customer orders an exact quan- 


NEPTUNE METER COMPANY 


19 WEST SOTH STREET * NEW YORK 20, N. Y. 


tity, the ticket is typed in advance, totaling price 
and tax. The Auto-Stop is set for this amount, and 
it is confirmed by the Print-O-Meter with no further 
book-keeping; (6) The meter’s emergency stop 
button helps prevent hazards that might arise 
during delivery; and (7) the meter permits any size 
drop, not limited to big compartments. The meter 
costs far less than extra compartments for smaller 
drops. 


You too can select Red Seal meters with con- 
fidence . . . for all your trucks, bulk plants and 
terminals . . . for accuracy you can bank on. 


SAN FRANCISCO (Millbrae) 
IN CANADA: NEPTUNE METERS LTD., 
1430 LAKESHORE RD., TORONTO 14, ONT. 


“di " 
J Bronch Offices: ATLANTA * BOSTON * CHICAGO 
) DALLAS * DENVER * NO. KANSAS CITY, MO. 
/: LOS ANGELES © LOUISVILLE * PORTLAND, ORE. 
A Ge 











@ é OuI reports big burner 
Z } Zz : OTS shipment Lag in January 
JANUARY SHIPMENTS of commercial 


industrial oilburning equipment were 
20% below the same month a year 
Oo SER. 8 ago, according to the market research 
NEY 770 department, Ojil-Heat Institute of 
America, Inc., New York 
D. H. Bottrill, secretary of the mar 
BOILER-BURNER UNIT ket research committee, reported that 
generally, manufacturers of big equip 
ment feel quite optimistic about 1958 
About 83% of those cooper 
the survey anticipate the 
greater volume than 1957 
Shipments for the month of Jan 


uary by burner types and sizes are 


() 


THis 


HORIZONTAL ROTARIES 
Over 21 t 
Over 8 t 
Over 30 to | 
Over | 
TOTAL SHIPMENTS 


UN BURNERS 
Over 5 t 
Over 


TOTAL SHIPMEN 


Write today 
for full information 


The new 7700 Series is a worthy successor to the famous 
770 Series in oil fired, forced hot water heating systems. 


NEW PRICES. Economies resulting from improved de- 
sign and new manufacturing methods enable Fitzgibbons 


to offer a completely superior product at a competitive 
price. 


NEW SIZES, now totaling FOUR in number, provide 
greater sales opportunity in a broader range of small 
building projects. 

NEW LOOK with an attractive green and gray square 
jacket which may be easily and quickly converted to a 
fully enclosed model through the simple application of 
a jacket extension. 


NEW FEATURES include low voltage thermostat; greater 
range in tankless domestic hot water coil capacities; 
improved packaging and easier handling. 


The New York Institute of Technology 


7 e has moved to the former Pythian Temple, 
F 135 West 70 St., New York, N. Y. The 
Z YA original site in Brooklyn will be main- 
tained by the Division of General Studies 

as an adult education center. The school 

curriculum includes courses in oilburner 

Boiler Company, Inc. service and installation, airconditioning 

Sales ond Executive Office: 101 Park Ave., New York 17, N.Y = and refrigeration, and heating and ven- 


—— tilating. The institute will have ten 
Field Sales Office and Plant: Oswego, New York. stories of space for its technical courses, 


DEPT. 30 @ gymnasium and two auditoriums. 
April 
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TOP QUALITY 


SEALED-IN 
LUBRICATION 


DOUBLE SEALS 


TIME-TESTED 
COUPLING 


ADJUSTABLE BRACKET 


AUTOMATIC 
OVERLOAD 
PROTECTION 


TWO-BOLT FLANGES 


—— ° THRUSH 

WATER 

CIRCULATOR 
HORIZONTAL OR VERTICAL 





You can be 


sure you are For REAL customer satisfaction and economical 
operation, insist on Thrush Water Circulators. They're 
giving your soundly engineered and have been constantly improved 


to assure better hot water heating at lower cost. 


customers 


They’re made in seven sizes, both horizontal and 
the best vertical types. Hi-head Thrush Water Circulators are 
available in four sizes. You can fit the Circulator to the 
when you job and be sure of the highest heating efficiency for 


many years to come. 


a 
install a 3 
See your wholesaler for more information 


T be Q U 5 of or write Department C-4 today! 


Water 


Circulator H. A. THRUSH & COMPANY 


PERU, INDIANA 

















The Statue of Liberty is 
unveiled at Bedloe’s Island, 
New York. Standing 151 feet 
tall, it weighs 450,000 pounds 


...and in 1856 


ANCHOR 


SINCE 1865 


completes its first 
21 Years of Building 
Top Quality Heating Products 


1958 
A Brand Name of Quality 


tor JB vears 
NCHOR 


offers continuing Customer 
satisfaction in its 
Complete Line of Heating 
and Air Conditioning 
Equipment 


PROTECTED FRANCHISES 
NOW AVAILABLE 


Gor Full Details 


CALL, WRITE OR WIRE 


NCHOR 


STRATTON & TERSTEGGE CO., Inc. 
P.O. Box :311, New Albany, Ind. 





Out to poll Consumers 
on oilheating Service 


NEARING COMPLETION 1 public at 
surve} 


1 | surve' 


to determine 
ilheating servi 


public has beet 


Joint Committee reports 


on Status of oil Reserves 


169 bil 
8 tril 


n 1957 was 

559 million bbls., 

7 million bbls.; produc 
ids was esti 


up 6 mil 


AUSORY TG 
with 


EVER-TITE 


EVER-TITE No. 2 
Straight Thru Swivel 


When this new Ever-Tite Swivel 
is used between the hose and 
nozzle, kinking and twisting of 
the hose is eliminated. 


Free swivel action at all times— 
with parts firmly secured. Hose 
strain is prevented because the 
swivel assures quick and easy 
positioning of nozzle 


The Ever-Tite Swivel is always 
leak-proof because of a special- 
ly-designed machined seal and 
gasket. It is constructed of heavy- 
duty durable bronze—precision- 
engineered for typical Ever-Tite 
performance. 


EVER-TITE 
No. 9 
Check Valve 
Swivel 


Ever-Tite No. 9 Swivel has all 
the features of the No. 2 plus 
the additional advantage of an 
inlet check valve. When the 
pump is shut off, an “O” ring 
seals against a tapered machined 
surface and prevents the hose 
from draining. Spring tension is 
approximately 11/2 p.s.i. 


Let these precision Ever-Tite Hose 
Swivels save wear on your equip- 
ment as well as operators’ time. 
Write or phone your distributor. 


EVER-TITE COUPLING CO. INC 
254 West 54th Street, New York 19, N. Y. 





Dodge T900 Tandem tractor, 234 horsepow:r 


How Dodge saves you money 
by matching your truck to your needs 


Dodge medium- and heavy-duty trucks have 
always been built from a wide range of ““Job-Rated”’ 
components to match a truck exactly to your job. 
This means that you aren’t forced to pay for 
capacity you don’t need, and you don’t get under- 
sized units that shorten your truck’s life. Just look 
at the range of components today’s line of Power 
Giants offers 


in power, there are Sixes from 125 to 141 hp., 
Power-Dome V-8’s from 204 to 234 hp. Exclusive 
Power-Dome V-8 design reduces harmful carbon 
deposits, greatly reducing the need for engine 
overhauls to maintain maximum power. 


In payload, numerous Dodge medium- and heavy- 
duty models offer G.V.W.’s from 11,000 to 46,000 
lbs., G.C.W.’s from 30,000 to 65,000 Ibs. in gradual 





steps. A wide range of “Job-Rated”’ axles, trans- 
missions, tires, springs and other components makes 
possible gradual increases in capacity and assures 
you a dependable, economical truck because it fits 
your job exactly. 


in economy, Dodge provides the thriftiest and 
most efficient engine and transmission combinations. 
A range of eight engines and eight transmissions, 
including automatic Torqmatic, makes this possible. 
You save on gasoline, too, because Dodge engines 
operate efficiently on regular gasoline! 

Priced competitively throughout the line, in many 
models Dodge is priced lowest! No matter what 
Dodge Power Giant your job calls for, you'll be 
agreeably surprised at its thrifty price tag. See your 
Dodge dealer soon, and get his special 40th- 
Anniversary deal! 


Ble) alo = Power Giants 


eloil 
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Basement 
Type Winter 
Air Condi 

tioning Units 

Burn either 
Gas or Oil 


Furnaces. 
Burn either 
Gas or Oil 


$ 


Gas Duct 
Furnaces. 
4 Sizes. 


Combination 
Year ‘Round 
Air Condi- 

tioning Units. 

2,3 0r 5H.P 

Air or Water 

Cooled. Burn 
either Gas 

or Oil 





$ 


Water Cooled 
Add-On 
Summer Air 
Conditioning 
Units. 3 and 


5 Tons 


Winter Air 
Conditioner with 
Optional Accessory 
Return Air Cabinet 


Winter Air 
Conditioner with 
Plenum Type 
Cooling Coil 


$ 


Counterflow 
Units and 

Utility Units 
Burn either 


Gas or Oil 


Horizontal 
Furnaces 
4 Oi! Burning 
Sizes 
$ 4 Gas Burning 


Sizes 


Gas Unir 
Heaters 
5 Sizes 


$ — 
bad 


Gas 
Conversion 
Burners 


$ 
ae 


EVD 
Air Cooled Add-On Summer 
Air Conditioning Units. 
2, 3 and 5 H.P. Compressor- 
Condenser Assemblies available 


with Duct or Plenum Type 
Cooling Coils. 


Oil Winter 
Air 
Conditioner 
showing 
Refractory 
Firebox 








AN 
OUTSTANDING 


PROFIT 


OPPORTUNITY 
WITH 


EVERY 


¢ 


® 


tA 


Heating...Cooling... 
Air Conditioning Unit 


Examine any Luxaire Furnace or Air Condi- 
tioner. Every unit has Luxaire’s unique 
combination of heavy construction and 
uncomplicated design — qualities that have 
established Luxaire’s enviable reputation for 
excellent, trouble-free performance — qual- 
ities that can command high prices! 


But advanced manufacturing methods, 
with resulting production savings, permit 
Luxaire Units to be priced more than com- 
petitively. In fact, the outstanding success 
of Luxaire’s complete new line of factory- 
assembled-and-wired Gas and Oil Furnaces 
has made possible recent price reductions for 
the most popular sizes and models! 


Now, with Luxaire, you can make extra 
money from replacement installations, 
while enjoying a real price advantage in 
competitive bidding! 


See your Luxaire jobber, today! 


NOW...-.LOWER IN PRICE! 


Winter Air Conditioning Units and Counterflow Units 
. . - Gas Fired — 75,000, 100,000, 125,000 and 
150,000 Btu Input . . . Oil Fired — 78,400 and 
112,000 Btu Output! Factory assembled and wired! 
16 and 14 Gauge Heating Elements! 21 Gauge 
Cabinets! Compact! Attractive! Adaptable for Sum- 
mer Air Conditioning! 


C. A. OLSEN MANUFACTURING COMPANY . « eEtvaia, ono 


a 


HEATING & AIR CONDITIONING UNITS 
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PART TWO OF THREE 


Five Men at Ease 


This Time the Midwest Experts discuss Replacements, 
making Oilheating modern, and water Heaters 


cared the 
based on a very in 
in January at Chi 


rominent Midwest 


lividudis were A J- 
Myles Hall, Duluth, 


lis, and 


This 


Steenstra: V should have some 
but I'm afraid that 

of the weak links 

ir service department 

st selling assets, and 

s worn beyond its use 

ple learn of it first as 

s of the state where 

ners we have a work 


ngement with a local heating 


sometimes get fooled though 


Ils them a gas furnace. We 


ontrol it fairly well by servicing th 
oilheating, which we think is mighty 
important 

Hall: Do you find r 
tough to sell? 

Steenstra: Weil, it depends again 
on your competition. We have some 
cities where gas is a third cheaper, and 
good job of 
keeping folks out of there 

Hall: We find them pretty 


sell. I can think of case after case 


you have to do a pretty 
hard t 


where we've shown that the burner 
was so worn out that it wouldn't come 
up to over 60% efhiciency, and where 
we tried to guarantee a fuel saving: 
e. We sell the 


most of them when we find ; 


they just wouldn't budg 
terrific 
service bill, a lot of new parts that will 
run to $75 or so and we'll charge that 
But just 


talking the merits of replacement—it 


off if they ll buy a new one 


seems very difficult 

Gray: The gas crowd is working 
pretty hard to get our replacements 
urse that’s 


where we're vulnerable when we don't 


in some markets, and of 


get them ourselves 

Hall: What I'm thinking, for in 
stance, is that if our service department 
gave us a list of their inefhcient burn 
ers, those that are worn out, I think a 
salesman would have a darn tough 
time making his quota by following on 
those 

Schuster: Sometimes, too, you might 
disturb the oil heat user and he will 
end up with gas; that’s part of the 
problem 

Steenstra: In a condition of that 
sort, where the serviceman has the con 
fidence of the customer, he can easily 
be a better salesman than the regular 
salesman you might send to follow up 

Hall: I can’t find a serviceman that 


is any kind of a salesman. I can’t get 


Gray: We replaced last year a little 

over half of our antiquated stuff that 

conked out. This is not a good record 
and totally unnecessary. 


my best servicemen to open their 
mouths to a customer. They just go in, 
keep quiet and do a good job of servic 
ing. Then I get a blabbermouth that 
will talk a lot and mess up everything 
The salesman comes in and they tell 
him all the things the serviceman said 
Becker: I think if we ar 


subsidize anything, this might be a 


going te 


very good place to do some of it. It 
might be smart to replace the burner 
st We 


haven't done it yet but we are kicking 


of an old oil customer at your 


the idea around. If anybody is deserv- 
ing of a break, it’s your loyal old cus 
tomer. I'd far sooner subsidize him 
than a speculative builder who will 
only do something for you if he can 
make twice as much for himself 

Schuster: That might be something 
really worthwhile; you are preserving 
your business there; it’s worth as much 
to keep an account as to get a new one 

Gray: That opens up an interesting 
question. If you are selling new oil 
xccounts, without selling equipment, 
or just by straight solicitation, would 
you agree with a lot of our folks that 
it costs about $40 in your sales depart- 
ment to land a new fueloil account? 
We've had some analysis on this and 
it runs as high as $75 occasionally, 
but those companies that have identi 
fied and separated all sales expenses 
are pretty much agreed on a $40 aver- 
age cost 

Schuster: At $40, how many years” 


profit are they going to have to put 
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Hall: We sell most replacements when 
we find a service bill that wil! run to 
$75, say, for parts and we'll charge that 
off if the customer buys a new burner. 


into that before they come out ev 
Gray: Well, a typical profit 


residential account is $16 or $1 
tax, so we're talking about 2! 
years payout, and you'll hold 
count on the average at least 
Schuster: We were talking 
cussing good will as having 
3 or 3Y¢ a gallon 
Gray: That would be about 
3 cents times the typical 1,5 
account would be $45 . . . the 
have paid more under just th 
circumstances . sometimes 5¢ 
Schuster: We have brought in some 
new accounts by paying the 


ment builder just sé 


every one we get, so he keeps 
formed of all moves and sales 
development. 
Hall: Don’t you feel that’s d 
ous—some other guy will come < 
and offer him a couple of dollars more? 
Schuster: We had to meet it to x 
our share. They are all d 
was just a matter of going 
fact, we have two developers tha 
are helping to finance. We ar 
a profit that way, too, go 
on our money, and we get 
jobs. 
Gray: On the replacement business 
again, Tom Carson in Baltimore has 
raised the idea of including in the 


init. Th 


ervice contract prices a small amount 


f insurance in the direction of even 
replacement. In other words, the 
ustomer builds up a little backlog, not 
whole cost of a new boiler or fur 
nothing like that, but just a sig 


icant bite into the cost of a new 


point 1S that at least the oil 


, 
l about it when the old 
up the ghost. Too 


bad the oil 


hear of it until he starts to 


wil hear 
( ften 
unit man 


Oo S 
POE 


i = { 1 
and finds tl 


delivery it in the 


ntime a heating man has put in a 


1 


nit. Even if they build up a 


reserve they'd call i 


t his story— it mak 


ited out 
Steenstra: Many 
ntingent upon tl 
ur present 
Gray: The main reason for having 
liscussion like this is to emphasize 
t that some of the things we 
ist are not 
because, 
> are get 
y the com 
situation in a lot of markets 
is depending upon the general 
ng business to build our fueloil 


me, that 
all practical purposes 


bsolutely dead 
To 


gone to gas 


day 1S 
much 
furnace industry 
its selling efforts 
Schuster: Our furnace people in In 
their sales 


lianapolis, the big outfits, 


men are still on our side because they 
t more commission 

Hall: Don’t you think the furnace 
h is done more 


ustry improving on 


furnaces than they have in oil fur 


es. making them better and 
per’ 
Becker: I don’t think it’s the fur 


people that have made the im 


vements 
Hall: I 


sit around and feel that the burner 


know, generally speaking, 


have not spent the money, en 
build better oil 


t 


much incen 


Gray: There was not 
tive bex 
profits for the oil 


ause they were just building 


mpanies, not for 
emselves. The oilheating equipment 


isiness has not been really pre fitable 


. « « » Chicago Roundtable 


Schuster: That gives me an idea. I'm 

wondering if we couldn't pay a heating 

salesman extra commission when he sells 
a water heater with a burner job. 


for a number of 
had much real int 
provement expense 
by the way some 
getting out 
Steenstra: A 
something published abou 
f profit made by furnac 
turers and it was prett) 
The only thing I could 


would be the super-markets with the 


mpare 


high volume and low percentag 
profit 

Gray: This brings up the second of 
our tough problems in the direction 
of public attitude. How are 
to make them know tl 
modern? 

Hall: Go on Play! 
them so 

Gray: You'd get 


gas industry’s troubles 


we going 


grit 
Over 

that people think they ar 

ioned. They have lost so mucl 

ad t 
tricity that their convention speakers 


cooking and water heating I: 


often mention what an uphill job they 
have to make folks think they're mod 
ern. So in their desperation 

that they’re modern from 
standpoint they're influencing a | 
folks on the heating side, too, 
though their programs may not men 
tion heat. I agree with Myles tha 
heavier promotional programs would 
be a big step to the right. In other 
words, something that you're not hear 


April 
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ing much about must be kind of old- 
fashioned 

Becker: Don’t you think it’s partial- 
ra result ur failing to do the job 
we should have done over a long period 


f years? Her 


lustries in the country and it has 


is one of the richest 


nt practically a pittance in telling 
the publ bout oil heat, which is a 
f its total volume of 
ive got to do it There 


great thing that we can 


tremendous part 


business. W 


t ir total operation that is 
z to | t back. Then the public 
egins to think, “Here is a live wire 
ng.’ Of course it would be wonder 


me tremendous devel 


t to bring out with a splash. But 

’ f that we still need the 

im t to put the story over 
Gray: Enough that we at least sound 


Steenstra: We are confident that 
Schuster: \W ven't even sold the 
ur own industry yet 
t sti irt ‘ f it 
Hall: | looked up the price in 
of Commerce and 
gasoline is 12¢ 
they have to do for 
t gasoline. They have to keep build 
ng and rebuilding refinery units—up 
f millions of cost 
And look t the 


ns and the advertising 


/ 


have to d >to sell 
| their big programs. I'll 
g that the netback on 


fuel s mu higher than on gas 


Schuster: I was just checking a let- 


r from an old file. In 1938 we were 
ing 3Y¢ for fueloil at a refinery 
Louisv gasoline was 10¢, Now 


nd fueloil is 11l¢ at 


gasoline 

the same plant 
Gray: Some majors will say that 
loil is more profitable. But the 
ighest thing that we're up against 
t f t We stay out of sight. 

We might ip on the highways with 
g stations and high cost sales expense 

but the fact is that we're stuck in the 
sements t of sight. There's an ad 

vantage t, having no real price 

wars, | t hurts our immediate 


problem 
Becker: It’s good to learn that in 


ur OHMR office you're going ahead 


with some public information work 
this year, that the die has been cast. 

Gray: Here is another topic——-The 
fueloil men on Long Island are dis- 
tressed over the fact that when a warm 
air unit is put in they don’t often use 
an oilfired water heater. Fortunately 
from that standpoint, Long Island has 
been largely a boiler market, but a 
number of the new builder develop 
ments use warm air and the concept is 
growing in the East 

So the Long Island fueloil crowd is 
devoting a considerable part of its co- 
operative advertising budget to pro 
moting oilfired water heaters and they 
have salesmen concentrating their push 
in that direction 

After years of pleading we've final 
ly gotten a half dozen good manufac- 
turers to put on the market water 
heaters with mechanical burners that 
can be sold at a little over $200 when 
put in at the same time as a heating 


~ 


job and they use No. 2 oil from the 
same tank. Their success in this ven 
ture has been amazing. In two coun 
ties they have sold 10,000 of these new 
heaters in the past two years 

A 30-gallon water heater with gun 
f hot 


rise, which 


burner will make 120 gallons « 
water a minute with a 100 
is better than four times what a gas 
unit of the same size will do 

Hall: We have just a 30 gallon tank 
with a wall-flame burner and the kids 
are all taking baths at the same time 
but you just can’t run out of hot 
water. 

Schuster: I have it in my home and 
it’s the greatest 

Gray: Here is one real superiority 
that we have over any other fuel. 

Becker: I was interested in how you 
sell that thing for $2 

Gray: On an individual solicitation 
they sell around $260, cost the dealer 
around $160 plus installation. But if 
an oil man is putting in an oil furnace 
job and it’s a question of keeping a 
gas or electric heater out he can afford 
to sell the water heater for less, be- 
cause it will bring him around 300 
extra gallons of oil business a year 

Schuster: You have given me an 
idea. I am wondering if we couldn't 
pay a heating salesman extra commis- 
sion when he sells a water heater with 


a burner job 





Steenstra: This is comparatively 
new. There haven't been any good 
water heaters of the pressure type on 
the market that had any sales push 
behind them until this past year, and 
now I think we've got something. They 
used to cost the dealer around $300. 

Becker: We've had one for years 
but the cost was terrific. 

Gray: The whole crusade was in 
getting the cost down to where they 
could be considered in competition 
with other fuels. I had an experience 
that showed me how important these 
things are. On a week-end in Decem- 
ber we were staying at quite a fine 
home on Long Island, the kind of 
place where you would be amazed if 
anything was wrong with the facilities 
It's heated with gas and has a separate 
gas water heater. The water was very 
cold in the shower. The hostess was 
apologetic; it 
doesn’t make enough hot water when 


seems the unit just 


they have guests. She didn’t act like 
she would do anything about it, just 
accepted it as a matter of course 
Steenstra: The price is getting down 
to where it’s realistic; there’s no ques- 
tion about the equipment being good 
Gray: Let's move over now to our 
perennial topic for argument. We are 
in business to serve. Oilheating service 
is a part of what we get paid for. Of 
course, that brings up the Indianapolis 
problem. Mr. Schuster is the only one 


of you without a service department, 


t 





Becker: Our industry has spent a pit- 

tance telling the public about oil heat, 

which is a tremendous part of its total 

volume of business. We've got to do it 

and we need the volume of impact to 
put the story over. 
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.... Five Men at Ease 


heet metal contractor install 


turnaces, such as we have some 


napolis competing with them. 


manufacturers have the rock 


price: they have the greatest 


= thew he me because it’s 
me town; the} » do the 


ssible job; they 


il contractor or night 


elephone 
y that any 


uld have 


n-ups and thing 


Schuster: Oh ves. tl 


Steenstra: In Cleveland 12 years ago 
salesmen wanted to sell oi! because of 
higher commission rates, but when gas 
became popular, he had to accept lower 
commissions or lose out. If we hadn't 
been in burner service, we would not 
have held the percentage we have foday. Ci Ed 


Steenstra: Do thes 


so make gas equipm 


Schuster: Oh. sure. tl 


I believe, and he has som« 
sons up to now. My quest 
selling fueloil alone a public 
unless we go all the way 
living? 
Now, individual attitudes 
will follow individual mark 
tices. In Indianapolis, be: 
furnace manufacturers hav 
ing direct to retail consumers { 
years, there is very littk 
servicing of equipment by the 
panies. There are only thr 
tions to this I believe. 
One of our problems is t! 
burner will operate and kee; 
warm as toast when it may throug! feeling tl 
lack of service be running at low efh nge overt 
ciency. It can be wasting 
absence of periodic preventiv 
Under that condition, is selling 
actually rendering a publi 
you don’t carry it all the wa 
70° of comfort and efficient 
tion? 
Schuster: I can give you 
it 
it. These three furnace manufa idn’t be 
are vitally interested in that m would n 
Their income from retail sales is very percentage that we have today 
important. I am comparing them wit! Schuster: All right. When that very 
say, the average small town where you thing comes true then I think we will 


48 


have to look at it differently. We're 
not ignoring it 

Hall: Norman, do you have 
majority of your people on 
tenance contract? 

Steenstra: We think 
Cleveland, for instanc 
around 20,000 central 
counts, with between 
OO on annual contra 
are on time and materi 

Hall: How do you get 
tract? Does it take a sal 

Steenstra: It takes 
when you make your 
and get the customer 
sell him the full package 
have service. budget ar 
delivery, he'll stay { 

tim 

ntracts. Orl 

it by mail 

Hall: Does your serv 
make money? 


Steenstra: In th 


pretty ciose 

ught to make mone 
ce t it stand on 
Becker: There is son 


L1K to see 
g on this thing, fell 
a lot of merit 
ntract isn't too good 
industry— it’s the 
be completely 
Wr service 


' 
the ow! 


1 if it doesn’t 
ds, but check 
year, and get away 
yearly investment 
ing contracts and 
kicking around a new 
Steenstra: In Akron 
to follow that idea. jus 
if it’s clean and everytl 
fine, don’t disturb it. Ir 
running a thorough prev 
tenance. We'll be able to m 
parison on the consumption related t 
degree-days 
This series will be concluded in 


May number 
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Growth from deep Roots 


Automatic Heating gets solid Gains with customer Contacts and bolsters replacement Sales 


\BLE SHRINKAGE of 

n oilburner market 
ales emphasis to new 
ssitating careful selec 
f salesmen to meet 
rding to A 


j j 
president and 


tition, acct 

general 

matic Heating Corp 

Boston, one 

1 oilheating dealer 
New England 

retail fuel 


of the 


r the large 


says, “lies in his abil 


quipment.’ 
lesmen and keep them 
careful training to 
m $1,000 to $1,500, 
inderwriting their ef 
ire self-supporting, is 
ess of any sales pr 
Dwelley. Auto 
holds its sales 
paying each an 
all gallonage 
remains with 


n to his salary 


builds up annual 
“so that the longer 

> less likely he is to 
points out that this 
develops into a form 


it it continues to pay 


the commission on gallonages sold 
when and if the salesman is obliged to 
stop work for reason of health or age 
Salesmen working for the company 
thus play a dual role, selling not only 
equipment, but the natural by-product 
of an equipment sale—the fuel to run 
the equipment 
“With 90% of the mark 
ready converted,” says Dwelley, “our 


. larger percent 


salesmen canvass for 
age of replacement business from a 
pool of about 40 f the company's 
satisfied users 


matic Heat 


ing since its inception in 1926. These 


old customers, who 


r 
of equipment sold by Aut 


customers constitute about 80% of the 
ompany's market.” 

To get that business, a sales depart 
ment consisting of 18 salesmen makes 
calls on old customers of the company 
every week—averaging eight calls per 
salesmen per day. The salesmen, ac- 
Dwelley, 


customer Canvass to unc 


ording to employ an old- 
ver new leads 
“Although these old customers may 
not need or desire new equipment 


themselves,” explains Dwelley, “they 
may supply leads or require other 
equipment such as water heaters or 
modernization work.” 

The salesmen get 50¢ for each of 
these customer contact calls they make 
The program, which started last sum 
mer, appeals to the salesmen and they 
want to continue it 

Actually these « 


alls On present cus 








Automatic Heating, Boston, started in 1926 as a factory branch 
for the Silent Automatic Co., operated in a similar capacity when 
the firm became Timken Silent Automatic in 1931 and in 1941 
assumed its present identity when the employees bought the 
company. Thus the organization has been a Timken burner 
dealer for more than 30 years, added fueloil in 1934 and more 
recently started operating as a Timken Boston area wholesaler. 
\. L. “Gus” Dwelley has been with the company since its begin- 
ning and climaxed an active participation in industry affairs by 
being elected president of the Oil Heat Institute in 1956 and 
more recently as a vice-president, Independent Oil Men’s Asso- 
ciation of New England. Described in the article are a few of the 
imaginative approaches Automatic Heating takes in maintaining 
the high level of success it has attained. 








tomers are more exploratory than any 

thing else. The salesman doesn’t ap- 
proach the customer with the idea of 
selling him new equipment or services 
Rather he’s calling on the customer to 
find out, as Dwelley puts it, “if he’s 
happy.” It’s primarily a good will and 


' 


public relations program to be sure 
that the customer is acquainted with 
the company and what it offers 
Of course, if the salesman ur 
legitimate prospect for repla 
equipment during a chat 
tomer, he’s prepared to 
that, too. Or, if the 
mplaint about any 
matic Heating’s services, the 
either can handle it himself 
it to the proper department whi 


automatically gets prompt atte 
Leads and Canvassing 
leads 


Heat- 


make 


The salesmen receive norm 
developed through Automat 
ing’s advertising and, naturally, 
most of their equipment sales to this 
type of prospect. But the 
of old customers is an important func 


Canvassing 


tion of the sales force for the reason 
that it enables the company to 


often uncovers dissatis 


main- 
tain contact, 
faction or complaints before they be- 
come serious, offers an otherwise non 
existent opportunity to smooth out 
“rough” spots and, all in all, makes 


good sense from a good will and pub- 


lic relations standpoint 

To give salesmen competitive incen 
tive, the company runs a monthly sales 
contest, where salesmen compete to 
see who can sell more. The names of 
the sales-making leaders are posted on 
a blackboard, together with their dol- 
lar sales standing during the month 
“The blackboard posting,” 
Martin L. Niland, sales 


“gives the men that additional spirit 


points out 
manager, 


that spells the difference between good 
sales and average sales.” 

At the front of the company’s head- 
quarters is a large showroom display- 
ing every heating unit sold by Auto- 


matic Heating, together with cutaway 
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displays that help salesmen explain 
features of the oilburners and units. 
The showroom is used by salesmen 
and customers on occasion, when cus 
tomers insist on seeing the actual unit 
that wil! be installed. 

“The showroom is a convenience for 
those who want to examine the heat 
ing units first hand,” explains Dwelley 
“From a sales point of view, however, 
it is decreasing in importance, because 
most sales are made in the home fr 
Salesmens’ specifications sheets.” 


Pay-off Calls 


To be more specific, Dwelley says 
“It’s the calls—follow-ups and clos 
ings—which the salesman makes on 


Saturdays and at night that pay 

Automatic Heating sells a toy 
ity burner line, Timken, with 
starting at $497 and up. Along 
each replacement sale goes 
tee that fuel savings will bs 
25% of previous consumpti 
is one of the big selling points,” sa 
Dwelley. “It means that the installa 
tion can start paying for itself the fi 
year and ultimately pays for itself 
completely.” 

The company employs 170 in 
partments and runs 30 fueloil delivery 
trucks into Metropolitan Boston, de- 
livering No. 2 heating oil. Delivery 
men, however, do not do any heating 


equipment selling, as the company 


feels their objective should be maxi 
mum distribution, without taking time 
from deliveries to sell. 

A 20-man service department, how 
ever, is considered by Dwelley as a 
valid and good source of heating 
equipment business. All work done by 
the men, working on a ntractor 
basis, is guaranteed by the contractor 
and a rigid control is maintained t 
make sure that the customer's best in 
terests are served. Automatic Heating 
has gone out of its way to prevent 
“shot gun” sales, acting on the theory 
that a satisfied customer now is th« 
best source of future business. The 
company has an impartial serviceman 
check every sale made by a service 
man to insure that the new 
sold is needed. 


It is from this source that Dwelley 


equly ment 


gets most of the replacement oilburner 
sales that the company makes. And t 


50 


. » » « Growth from deep Roots 





A. L. "Gus" Dwelley, seated, president-general 


ger, Automatic Heating Corp., 


Boston, discusses progress of sales contest with Martin L. Niland, sales manager. 


company to as many re 
spects as possible, Aut 

ing welcomes service calls 
users who do not pur 

il. This reasoning 


customer who calls somebody 


figures 


her than his normal fuel supplier for 
en unable t 


cet 
cl 


ither has b 9 
service or hasn't been in 

he fuel supplier is a logi 

l source ¢ f service n any event, he’s 
istomer in need prime pros 


1 fueloil—as well as a service 


ars Automatic 

ing C 1as had all of its serv- 
work done by a service department 
rking on a contract basis. The pres 
man service crew is not re- 
stricted to making calls for Automatic 
Heating; they can and dk 


work for other companies because they 


perform 
re true independent contractors 

All in all, though, the arrangement 

s worked out well because, as Dwel 

puts it, the men haven't mis-used 

customers and over a period of 

time “We've been able.to create the 


right kind of sal 
man.” Part of thi pment 
pends upon the regi schedule 
ompany meetings whicl 

men attend. At these 

siderable portion of the 

both selling techniques 
kind of a sale for 
make. 


i the pr 
Serviceman t 
As a result most of the replacement 
sales originate with the service depart- 
ment, in addition t ntinuing 
stream of other equipment sold to sat- 
isfy customer needs. Dwelley makes 
the point that, caring for oilburner 
service work with independent 
tractor servicemen, it’s necessary t 
police the work they perform and also 
“You don’t 
have to make a Frankenstein monster 


to check up on their sales 


out of the men,” Dwelley insists. “We 
haven't found it a particular problem 
because we know our men, we know 
what we want them to do and we take 
reasonable steps to be sure that they 
do. After all, there’s so much that most 
customers need legitimately that it’s 
plain foolhardy to risk offending a 
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making him buy some- 

loesn’t need.” 
the servicemen sell a 
pment during the heating 
sales department nor- 

tive 

strong advocate of the 
ervice contract. “Keep 


ntra 


.”’ might be used 


t 
t 
1 
I 


use he points out the 
n trying to sell a cus 
lipment without the 
service contract. In 
iry to replace every 
irner, Dwelley says 
t than risk losing a 
ve 
pDurner 

umber of valid rea 
nt of old equipment, 
h as fuel savings, 

One of 30 trucks operated by Automatic Heating Corp. for fueloil deliveries to 

all parts of the Greater Boston area. The company has handied Timker oilhect- 


ing equipment for better than 30 years. Delivery men, however, are not ex- 
pected to sell; their aim is maximum distribution of fueloil to customers’ tanks. 


clusive parts contract rather than render a better servi 
alienate a customer by over-enthusias tomer, at a cost that the 
tic equipment sales appeals afford to pay. He is going 
Dwelley summarizes the company’s hire, train and maintain n 

policy with, “The average fueloil deal ter salesmen who 

hese valid reasons, rs must expect to face a much keener business needed t 

ng acknowledges the competition in the next few years, and losses he is bound to suffer fr 
ping a customer whether he grows smaller or larger is price, heat pump 


1 


m the all-in largely going to depend on his ability competition.” 


Ashley P. Westcott, company's leading salesman, calls on a necessary measurements and records them. From this he is 
prospect and outlines equipment advantages. He makes an able to make an accurate recommendation for the Automatic 
inspection and survey of the heating equipment, right, takes Heating Corp. equipment and services to do the job. 
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Clean Trucks and Economy too 


Baltimore bus line Facilities provide truck Washing and Servicing for fueloil Dealers 


by Tom Carson nd operate at ble level emergency service to 
; One of the ingenious ways adopted cerns desiring sucl 

te METROPOLITAN BALTIMORE, pub The Baltimore Transit Company Transit Company f 

lic transportation is and has been ncerns itself with the extension of many thousands of 
for some years in the hands of The ts services beyond the carrying of hours, which could be 
Baltimore Transit Company, which is passengers through the metropolitan industry using rolling 
owned in part by the National City rea of Baltimore. Operating a tre tual advantage 
Lines. National City operates a great mendous fleet of busses and other auto 
many companies of a similar nature notive vehicles 24 hours a day and Clean Trucks wanted 
throughout the country. The Balti every day in the year, the company 
more Transit Company has been con had to provide numerous repair depots About four months ago, the 
fronted with the necessity of con strategically located, plus mechanical Heat Association of Maryland, up 
forming its vehicles to the needs of manpower around the clock, with at learning of the facilities offered by tl 
modern municipality with its increased least $1 million of spare parts for B.T.C. Truck Rental Company, 
trafhc, the conversion from streetcars motor vehicles. Also, they needed vited the officials of that Company t 
to busses, and all of the other problems ery necessary kind of emergency ve ippear before the Association to d 
arising from the tremendous influx of hicle to provide relief for road break- scribe the services and the approxi 
automobiles, trucks, etc., upon the lowns, not only for their own equip mate expense involved 
streets of our larger cities ment for vo ther equip The Oil Heat Association of Mary 


The necessity to provide satisfactory ment impeding tl ee flow of trafh« land had embarked upon a progran 


and adequate transportation for th thin their area. This necessity and with its membership, prior theret 
i] 
i 


citizenry of Baltimore has been a the facilities coincidental thereto con looking towards the maintenance 


1 
} 


tedious problem, and on the othe vinced the officials of The Baltimore cleaner fueloil trucks upon the street 
hand, The Baltimore Transit Company ransit Company that there were of Baltimore, and it found that a g 
has been compelled to consider th any hours of equipment time not many of the dealers 

absolute necessity to perform this task fully and profitably utilized quate facilities for truck washing 
with due regard to the interest of its After an extensive study, the ofh etc. The Association also found that 
stockholders. For a great many years, s of The Baltimore Transit Com many did not have adequate autom 
the public transportation syst pany organized a wholly owned sub tive maintenance personnel, and in 
Baltimore City had operated at a loss, sidiary, known as the B.T.C. Truck the event of emergency road troubles 
but within recent years they have bee Rental Company, for the sole purpose some of the companies were hopelessly 
able to effect a very gratifying chang: f extending mechanical and road entangled. The Transit Company's 
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It’s logical to maintain clean 
trucks and delivery equipment 
to emphasize the fact that oil 
heat is clean. Yet, all too often 
an unwashed truck or one in 
poor mechanical condition be- 
lies the claim. A personal ob- 
servation on a morning early 
in March calls to mind a grimy, 
dirty fueloil truck obviously 
starting out on its first round 
of home deliveries. The truck, 
while fairly new, couldn’t have 
been washed or cleaned for 
some time because this was at 
least a week after any rain, 
snow or muddy conditions. To 
offset just such unfavorable re- 
actions, The Oil Heat Associa- 
tion of Maryland has arranged 
for its members to use the fa- 
cilities of the B.T.C. Truck 
Rental Co. 








igh its subsidiary, offered 
f these problems for 
nsideration 
15 companies, mar 
the metropolitan 
have seen fit to avail 
the services of the 
Rental Company, either 
irt. It is interesting t 
proximately one-half of 
king advantage of this 
Inquiry 


r suppliers 


with all of the companies using this 
service shows definite satisfaction. 

The B.T.C. Truck Rental Company 
has a basic charge of $4.50 per man 
hour for whatever service is rendered, 
with no minimum, and with this hour- 
ly rate prevailing for each of the 24 
hours of each day throughout the year, 
with no overtime stipulations what 
ever. 

This whole move on the part of 
The Baltimore Transit Company is an 
excellent example of enlightened 
selfishness. The Company is forced to 


maintain emergency crews, large stocks 


of automotive parts, and many ter 
: 


minals in order to keep its own fleet 


‘ 
operative around the clock every day 


in the year. Naturally, in addition to 
the idle equipment time there is a cer 

tain amount of idle man hour time 
The conversion of these idle hours t 

profitable use by other segments of in 

dustry in the Baltimore area was in 
deed shrewd and sensible thinking for 
The Transit Company to undertake, 
and likewise local industry, operating 
fleets of trucks, found that it was high 
ly desirable for them to take advantage 
of this idle time and facilities of The 
Transit Company. In other words, the 
whole move was a mutually satisfac- 
tory solution for both the Transit 
Company and local industry. It is very 
gratifying to report that the fueloil 
trade is rapidly taking advantage of 
this opportunity 


In conclusion, the facilities of the 
B.T.C. Truck Rental Company pro- 
vide one-stop maintenance and repair 
services for gasoline or diesel equip- 
ment. They provide body and fender 
work, engine overhaul or rebuilding, 
front end work, component and unit 
greasing, and 


rebuilding, washing, 


other service necessary to render 
equipment in first-class condition and 
appearance. Radio-dispatched emer- 
gency trucks are located at each of 
four strategically located terminals and 
towing service can be provided within 
a 25-mile radius. Large stocks of spare 
parts are carried in their various store- 
rooms to minimize any lost time to 
their customers. 

It is quite possible that the public 
transportation system, in a good many 
other localities, can provid 
services to local industry as in th 
in Baltimore. In which event, 
public transportation, local industry, 
including the fueloil trade, can mu 
tually profit 

Plans for B.T.C. Truck Rental 
Company's future include other serv- 
ices for the oil heat industry which 
it has never had available. The Rental 
Company has had many interesting 


interviews with regard to additional 


equipment rental in peak periods 
throughout the year, as well as daily 
and long term rental of conventional 
trucks which, with their repair facili- 


ties is their prime business 


Ol. MEATS 





CASE HISTORY NO. 5 


Home Cooling by oil Men 


Sinkler began to “take” cooling Jobs in 


by William J. Stein 
¢€¢VW pon ’T KNOW how 
without it,” was the 
Mrs. E. Kronmiller of the B 
section in Jenkinstown, P 
asked how she liked her airc 
ing. Last summer while survey 
of the airconditioning jobs install 
Sinkler, Inc., in Bucks County 
the reply to the same question 
surprisingly identical by all cus 
When discussing this with 
Woosnam, president of the 
he agreed that he too felt that ré 
Unlike heating, which was taken 


airconditioniz 


granted, every 


tomer became a fast friend 

the most enthusiasm evoked 

heating customer was “It works well 

or “It’s okay.” On the other hand Al 
. aon 

residential airconditioning 

express their enthusiasm wit! 

direct praise, but 


possible compliment; n 


with th 


their homes to exhibit to th 
and neighbors the adva 
properly installed aircondit 
tem. 

To the people at Sinkler 
two effects. First, every resid 
installed in a new neighbor! 
evitably produced a string 
jobs. Second, every installati 
home heated by oil represented 
tighter bond to the customer 
such person was already an 
tomer. If he were someone 
customer, there was a 
that he would become 
tomer because of the satisfact 
rived from the aircondit 

Ed Lynch, manager of the 
tioning division, has been in 
ness, around the eastern part 
sylvania, for many years. He has be 
close to the cooling business and has 
watched it develop from the custom 
installations in public places to its cur ti 
rent demand by the homeowner. He the 
stated, “Within five years it will b tic 


54 


ize. However, it’s Ed 


Woosnam 
installation 


{at desk), 


with Ed Lynch, 


equipment | ery house 
now 


lly 


ondition 
fered it 


ptional extra in the new 


were Cauti 
home 
were co disposing 
f cooling 


the sale Be 


s with home 


building and thought 
in terms of helping 
recent difficulti 

, : : ; 
hasers’ credit, some builders were 
i ing aircondition 
integral part of the home 


is an 
gage lending institutions also have 


1 


to accept cooling as well as 


iting within the terms of the mort 
Lynch’s ex 
rience that where he has been able 


get to the prospective homeowner 


hile the building was under construc 


n he was able to sell the aircondi 
ning job. The advantages of having 
ooling go in during the construc 


yn was obvious to the homeowner 


president of Sinkler, 
monager 


1950; now They're sold with great Success 


discusses details of 
circonditioning division. 


Inc., 
of the 


How did Sink! 
“Out of necessity 
reply. In 195( 
airconditioning w 
large heating and 
to him and insist 
cooling jobs. For n 
no organized effort 
solicit work. They 


was schooled under the vet 


man wl 
rans trail 
ing program. He, under the directi 
of Woosnam, kept tl end 


the business going at a fair level. In 
| 


1952 


there were modified sa 


es 


paigns. Some advertising and direct 


mail was started. However, custom 
mostly were small industria 
mercial establishments wit] 
dential jobs. 

They Airtemy juipmer 
Most of this was water-cooled equi 


used 


ment. This presented problems of 
taining and disposing of the water 
which added to the initial and operat 


With the 


vent of air-cooled equipment, the resi 


ing costs of the system 


dential customer became the primary 
prospect because the air-cooled units 


eliminated the water problem 
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Almost five years ago Al Woos- 
nam, who operates as Sinkler, 
Inc., Southampton, Pa., merited 
FUELOIL & OIL 
HEAT because of his ability to 
sell oilheating for new homes 


attention in 


in impressive quantities. Today 
Woosnam and his company are 
selling lots of airconditioning in 
the same thorough-going, effec- 
tive manner as characterizes the 
other phases of this fueloil-oil- 
heating dealer operation. 


POOUUECTEODEODDODSU SCLC U EO OC 


Hard k resulted in rather rapid 
CT t Sinklers. In 1955 about 3 
r pleted. In 1956 this was 


bs. Continuing this 

just about 150 cool 

1957. Lynch and 

W oosnat! ticipated that aircondi 

ng take an equal place along 
ting business 

r installed 500 heat 

ste! Because of a strong de 

40% of this was gas. In 


ng installations num 


14 H ver, these were all oil 
Alt there was a drop in ac 
st tions, the number of oil 


se over the previous 
This trend was the 
ment’s decision to take 
ttitude toward gas 
t be remembered that 
bas ss at Sinkler’s is selling 
4.000 accounts. This 
phase siness is managed by 
Wend McMurray, secretary and 
urer of the corporation. The in 
ating, cooling, servic 
ng nd was stressed 
for airconditioning 


rk br t in heating work. Cus 


net nted both heating and 
talled at the same time 
wid vice of heating contrac- 


But t number of firms who 


perly was relatively 


ll. T rvicing aspect is a corol- 

ry tot The customer sought a 
firm that service his cooling as 
well as ting. The firm that 
serviced t rconditioning and the 
heating invariably got the fueloil ac 

yunt 

Woos! ted another interesting 


phenomenon in the fueloil business. 
When a business grows to a point 
where it has 4.000 oil accounts it be- 
comes difficult to give each customer 
the personal attention throughout the 
year that is often necessary to keep 
that account. He also noticed that 
those accounts which had aircondi 
installed by Sinkler 
bound by an additional tie to the con 


tioning were 
tinuation of the purchase of fueloil 
These jobs had the further effect of 
acting as a public relations messenger 
in the community which resulted in 

, 


picking up new oil accounts among the 


neighbors. The cumulative value of 
each facet of Sinkler’s operation gave 
better support to its entire structuré 

During the regular course of bus! 
ness each customer gets a monthly 
statement. With this frequently is en 
closed a brief letter or memorandum 
which directs the customer's attention 
to some phase of airconditioning that 


This has been 


Sinkler can provid 


e's 





prime source for developing aircondi- 
tioning sales. 

Getting into airconditioning pre- 
sents no major problem to a fueloil 
dealer who does heating work. That 
was what Woosnam found in his own 
experience and felt should be equally 
so for other dealers. It represented 
practically no additional capital invest- 
ment to him. As a fueloil dealer his 


facilities were adequate. He had the 


manpower to do the work, after they 
had received additional training 
Emplovees recognized the advantage 


f learning a new phase of the indus 
try and were usually 

Sinkler’s the men attened schools of 
instruction given by the Philadelphia 
Airtemp distributor and the Engineer- 
ing College at Tempk 
Most of this schooling was done dur 
ing the evenings on the employee's 
own time. To encourage this schoolin 


Sinkler paid the tuition and other r 


lated expenses 





A view inside the sheet metal shop with ducts and fittings for one job stacked 


in front of the offices before delivery to a job. 
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- . . » Home Cooling by Oil Men 


With the exception of the electrical 
work, all the installation work is done 
by their own personnel. Each job is 
carefully laid out by Victor Ruehl, 
the engineer, with all necessary detail 

Installations are made under the di 
This in 


cludes the prefabrication in the sheet 


rection of Jack Neiswender 


metal shop of all ductwork 

job separate crews of men do the 
metal work, the piping and the 
trical work. All the crews are trained 
to work on either heating or cooling 


Servicing airconditioning 


fully studied and placed on 
basis. The same servicemen 
for both heating and cooling 
nam noted that servicing of 
tioning in the summer was 
builder for the servicemen. N 
burner servicemen were retai! 
summer to do clean-ups. Som 
found this work distasteful. Now 


men are kept at service work 


whicn 1s 


more challenging to their abilities, and 
at which they can work more profit 
ably for themselves and the company 

Each cooling job is started up. 


year A 


few weeks before this guarantee period 


checked and serviced for one 


expires a letter is sent to the customer 
advising him that the free service pe 
riod is coming to an end at a specific 
date. This letter also suggests that he 
take out a yearly service contract. If 


no reply is received within two weeks, 


inother letter is sent to the customer 

Al Woosnam stated that this had 
the effect of notifying the customer of 
the termination of the contract and 
iwwoided the complaint of a request for 
free service after the first year. It also 
and usually obtained, the 
Although 


mer paid for the service, 


isked ror, 


service contract. the cus 


this assured 


ntinuity of proper operation of 


installatic n, which was g rod pub 


reiations and g d 


| 9 idvertising 
All parts and materials required in 
maintenance service, except parts 
d by the Airtemp 


or by the cust 


year war 
ymer 

contract 
automatical 


renewable unless specifically can 


f this contract the 
ustomers’ difficulties are anticipated 


1aving a thorough pre-season 
] 


heck-up 
unother automatic chs 


season there 1s 


k-up. At the 


During th 
nd of the season the system is closed 
heating service contract 


This cooling 


includes any 


1 «l 
ind the 
into effect 


goes 
mtract, of 
urse, also emergency 
rvice during the season 

Sinkler, Inc 


to take 


service 


has five Service trucks 


care of heating and cooling 


During the summer three 


trucks work on airconditioning, while 
two trucks work on heating service 
Also, the three oil 


during summer 


Z 


One of Sinkler's trucks used in fueloil deliveries to the company's 4,000 cus- 
tomers. Fueloil trucks are garaged along side the loading rack; storage tanks are 
buried. In the right background are the general offices and sheet metal shop. 
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Victor Ruehi (left), Sinkier engineer, 
goes over with Ed Lynch the details 
of placing a 20-ton Airtemp unit on the 
roof of the Ambler National Bank, Am- 
bier, Pa. Woosnam has found competi- 
tion more severe in commercial aircon- 
ditioning than in residential work. 


truck drivers, plus three helpers, work 
continuously on tune-ups of heating 
To 


service trucks over the 


facilitate movement 


] 
wide 


systems. 
area 

ered by this company, a two-way radio 
is installed in every truck 


What 
business? Al Woosnam noted tha 


SeTvice 
about competition for 
commercial work customers went 
This often caused dela 
selling. An an 


offered had 


to get prices 
and greater eff: rt in 
alysis of what was being 
to be gone over point-by-point 

In residential work the c 
The 


Knew 


mpetition 


Was not as severe pr spect 
the 


He was usually one of its f 


someone who already 
pany 
immediately as 
firm. Al Woos 


nam stated that in every case his qu 


oil customers. This 
sured confidence in thi 
tation was the result of careful 
alysis of costs, and represented a fair 
price to the customer and to Sinkler 
When asked what the fueloil deal 
ers relationship is t 
Al Sinkler replied, 
not in it now, I can't sex 
His oil 


thinking about airconditioning. TI 


ure mnditi nil 


stay out of it accounts are 
are exposed to all the advertising. They 
will normally look to the fueloil and 
oilheating dealer for installation and 
service. If the dealer refuses to accom 
surely 


modate his customers he will 


lose them.” 
April 
1958 





Testimonial to honor Fred Beckwith 
for 25 Years Service to Oijlheating 


HE ANNUAL CONVENTION of the 
Oil H 

n May 

tel, Bost will be climaxed by a 


nial banquet for Fred N. Beck- 


retary-treasurer. 


t Institute of New Eng 
7 at the Sheraton Plaza 


program, as a matter of 


lled “Uncle Fred” Beck- 


with Day in honor of the man who 
has been associated with the oilheat 
ing industry for almost 25 years and 
who has been active in association 
work, both at the New England and 
national levels, for many years. A few 
years ago he began gradual retirement 
by relinquishing national OHI posts 


and the May 7 date will mark his for- 
mal retirement. 

The annual convention of the Insti- 
tute takes place at an industry meet- 


ing at 1:00 P.M., May 7, with Robert 


Gray, editor, FUELOmL & Om HEAT, as 


a speaker. Also, Walter Salmon, Har- 


vard Graduate Business School, will 


outline the Harvard survey being con- 
ducted for On! of New England on 
fueloil retail marketing in the Metro- 
politan Boston area 





(Ivan C. Sutherland, associ- 
ate of Fred N. Beckwith in the 
Oil Heat Institute ef New Eng- 
land, supplied the following bio- 
graphical sketch as an expres- 
sion of 


appreciation upon 


“Uncle Fred’s” retirement after 
25 years of service to the oil- 


heating industry.) 


man who for 
rly 72 years has 
the needs of oil 
n, giving them his 


is honesty, and his 


iders in the oilheat 
New England and the 
Fred N. Beckwith as 
be very direct, but 
through his integrity 
us interest in oil 
1dmire him as a man 
iting booster. In June 
de lifetime Honor 
f the Distribution 
Heat Institute of 
n a testimonial din 

group of leaders 
tary-treasurer of the 
ite of New England, 
ld since the group 
mn November 10, 
born in Worcester, 
n December 9, 1886 
he Quincy public 
llowing his gradua 
ns Academy in Quin 
brother’s business in 
ckwith Manufactur- 

Comy 

ind felt. In 


ry manager 


which dealt in plas 
1909 he became fac- 
ind treasurer of the 
mpany’s Dover, N. H., plant. 


In 1912 he became president of 


the Dover Board of Trade, was 
elected to the City Council in 1914, 
to the Board of Aldermen in 1915, 
and was elected Mayor of the city 
in 1916. 

In 1925, he left Beckwith Manu 
facturing, and after careful consid- 
eration of the oil heat and refrigera 
tion fields, chose oil heat and became 
an engineer and consultant for the 
industry. He has continued as an oil 
heating consultant through the years, 
and, while he finds little time these 
days for such work, he still is con- 
sidered in this part of the country 
to be one of the most outstanding 
engineers in the business 

In 1931 he was elected secretary 
treasurer of the Boston Oil Burner 
Associates which later became the 
Massachusetts Oil Heating Associa 
tion, Inc. He served in that capacity 
until 1945 during which time he was 
very active in legislative work in 
Massachusetts and was responsible 
for having the Commonwealth of 
Massachusetts rewrite its oilburner 
regulations. 


Fred Beckwith 


At the 1955 National On! Con- 
vention in Chicago, Fred was pre- 
sented with an Aladdin's Lamp, the 
outstanding honor given by the Oil 
Heat Institute of America 

As a representative of OHI of 
America, he is a member of the In- 
flammable Liquids Commission of 
the National Fire Prevention Asso- 
ciation and is responsible for many 
changes recommended by the Com- 
mission. He was also Chairman, In- 
surance Trust of Ou! of America, 
Distribution Division. 

During World War ut he served 
on the seven-man National Commit- 
tee for Fuel Oil Rationing in Wash- 
ington for the Office of Price Ad- 
ministration. He also acted as O.P.A. 
advisor in the New England Fuel Oil 
Rationing Division 

At present Fred is a member of 
the Committee of Standards for Oil 
Heating Equipment, Department of 
Commerce, in Washington 

Perhaps the best description 
“Uncle Fred” was written in 1950 
by Bob Gray, editor of FUELON 
Om Heat, who said 

“To some in the industry Beck- 
with is an enigma—hard to live with 
but successful. A real Yankee of the 
old school, he’s about as tactful as a 
brick wall, and as hard to move 
against his judgment. At some of the 
national industry meetings he’s a bull 
in a china shop, and some have ob- 
jected to his approach, his direct 
shots. Then when the meeting is over 
some prominent manufacturer will 
waylay him down the hall and say 
‘Look, Fred, don’t let “em bother you 

sometimes you're hard to follow 
but all of “em know you're doing a 
great job . . . how can I help?’ ” 
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Yearly burner Check-ups pay off! 


Oilburners put into A-1 Condition, then kept that Way, serve Everyone best 


by ]. W. Schulz > on this subject from every vide satisfactory heat on coldest mort 
on the ings, an oilburner working in conjur 
tion with a forced-air furnace will rut 


 aeaaee the oilburner ex} 
1 total of about 1,500 hours ; 


words of wisdom regular! 
the pages of FUELOIL & O1 : 
: 1 locality where the desig 
got down to brass tacks ; 
ture of heating systen 


10°F 


The burner’s m 


ago—on the subject of wheth 
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driven parts don't 
ers. : 
“Yes | a perform work. But 
es, I am the world’s | ‘ 
they don’t overwor 
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The entire burner 
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7 ; which travels 35 
But even then | don’t « a 
500 hours a | 
one to just sit back and tak ; 
which does at least 
vice about this all-important 
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: w the automobile 
these have excellent foundat 


“So what I decided t 
Sparky a few years ago “ist t } 1 ling manufacturers 
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Iburners. They never giv Trying to maint 
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technical article I help prepare 
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to vote “Yes or “No’ about 


fairly well, you put 
tion for lubricati 
1 ' 1 times pe re: , ll 
or not these thorough yearly servi For a fact, then, every reader who mes per year. F 
check-ups should be mad ven O1 isly answered the question about 


rvice check-ups was 1n favor 


tions of some car m 
nave the automa 
1 1 - checked over (and 
heck-ups 

sary) every 10,0 

1 year. The crankcas 


i¢ vit +} 


ing every 2,000 or 





to 25 times a year 


If you are fussy 


utlined the most rigid instru 


excel new spark plugs inst 
miles—which means | 
plugs a year for an eig 
Routine attention for 
ym even bile that goes 5 
performing includes adjustments four 
These a year for the igniti 
did not buretor, steering 


reason ments just as often, a 





a new set of points and a 
denser for the ignition system 
Heating a house on the basis out 
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Firing just hard lined earlier, an oilburner runs as many 
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goes 50, miles a year at 35 miles 
per hour 
irner does its share of start- 
n id stopping, in fact more than 
red to an automobile 
rtain control experts ob- 
typical oilburner “on™ 
iting is pegged at 15 min- 
erts say that’s too long 
ting), assume a modern 
even and one-half min 
For each one hour it 
sis it starts and stops 
ring the 1,500 hours it 
ar, it starts and stops 
starts represents 
le for the burner’s 
and a get-going ac 
ner motor which usually 
ntrifugal switch. 
sutomobile which has 
n't travel the 50,000 


ceive the considerable 

has been described 

th the automobile, the 
rking the same number of 


) per year needs little 


to providing yearly 
irners lies in letting 
It attention. Doing 
ilthy installation to 
peration of the en 
ilheating installation 
und worse, just as the 
n automobile becomes 
rse when its maintenance 
In the case of both the 
m and the automobile, 
n increases 
ses finally comes a com 
Just as the automo 
k down in a wilderness 
he nearest garage, the 
break down when it’s 
t 3 AM on a weekend 
mperatures below zero 
breakdown finally does 
of the neglected auto 


as in the case of the 


lheating plant, the own 
be surprised if a long 
efore things are put back 
nto working order 


Just as on 


a car deteriorates into 
id, neglected jalopy the chances 
it never will run economically and 


properly again, once an oilheating 
plant has fallen apart at its seams the 
chances are it never will run depend- 
ably, smoothly, and efficiently again 
The advantages of a thorough year- 
ly check-up for an oilheating system 
can be appreciated best by listing some 
of the steps a good serviceman includes 
in such a check-up, and considering 
the results of failure to give the sys- 
tem the benefits of each of the steps 
Suppose the serviceman is starting 
his yearly inspection of a forced-air 
heating system, for example. He is do- 
ing his trouble-preventative servicing 
during the summer. Then he has time 
for it. The work he does in summer, 
keeping his customers’ oilheating 
plants in excellent condition, will re- 
duce the amount of work he has t 
do in the busy winter months answer- 
ing no-heat calls and putting broken 
down systems in working order. 
Entering a basement which has a 
forced-air oilfired furnace, probably as 
his first step the serviceman will in- 
spect the entire equipment quickly to 


He'll 


form a general opinion of it 





open inspection doors to find out if the 
chimney, smokepipe, and furnace flues 
need cleaning. If they do, he'll put to 
work his commercial vacuum cleaner, 
made for this work and therefore able 
to accomplish it speedily and neatly. 

What are the bad results of neg- 
lecting such a clean-up? Not cleaned 
periodically, the flues of a furnace col- 
lect dirt and scale—the results include 
an increase in stack temperature with 
a corresponding and important waste 
of fueloil, a messy instead of a clean 
equipment room, and insufficient over- 
fire draft which may bring on flame 
pulsation or other trouble. 

Failure to prevent a smokepipe and 
chimney from becoming plugged in- 
vites draft trouble, of course, and in- 
sufficient draft often is the cause of 
additional trouble. 

In the course of vacuum cleaning 
the installation, the serviceman makes 
certain the smokepipe is in excellent 
condition, rigid in itself and rigidly 
supported, and free of air-leaks and 
gas-leaks. Smokepipes don’t last for- 
ever. The yearly check-up makes cer- 














“The furnace is perfect, but the house has to be replaced.” 





- +++ Yearly Check-ups 


“And everytime | turn the thermostat 
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tain a rusted-through smokey 
placed before it falls down 
portance of avoiding furn 

tion with the smokepipe ly 

floor is all too obvious. 
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icing of today includes replacing 
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condi The serviceman lubricates properly 
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OILHEATING 


YYRACUSE, N. Y., is located centrally in 
Onondaga County which constitutes 
the oilheating market considered in this 
report. The total land area in the county, 


of 792 square miles, supports a population 
estimated (July 1, 1956) at 381,473. This 
represents an increase of 11.6% over the 
1950 (census) pulation of 341,719 
This are vantageously situated at the 
tersect he state's major traffic cor 
jors, is favored with extensive rail, air, 
water and highway transportation facilities 
Por this reason, a concentration of major 
justry has settled here 
The New York State Thruway has 
ed the mic development of the 
egion. Ar yer of new industrial facili- 
ties, eacl ng many millions of dollars, 
have been erected. A new plant of the 





tric Company, known as 
s Park,” has direct access to the 
4 10-acre General Motors 
ctory fronts on the Thruway 
ir-conditioning production unit, 


al’s chlorine and caustic-soda 
stallations, Bristol Laboratories’ pharma- 
ceutical plant and Western Electric's 6 





e service center are among other new 

justrial structions. The county ranks 
47th in industrial employment among all 
us a 


ties, contains 512 manufacturing 
ing plants, 29 of which regu- 
more people. The total 
ing employment in Syracuse is 

it 64,000; typical indus 
around $85 weekly per 





In the 950 Census of Housing, the 
nty had 11.296 total dwelling units 
hese 75.952 were one or two-family 

es. Building, since that time, has taken 
place mos the county area outside 
] An average of 3,200 
ly single, detached 
j é built each year in the 
six-year period, 1950-56. At the beginning 
f ] fore, an estimated 95,152 
iwelling ts existed, in the 1-2 family 
r ] nstituting just a bit 

all dwelling units, in 


etropolitar acuse 


es (pred nant 


ing 1 ple-family structures 
By 1956. 1 tically all of the 95,152 
und tv y dwellings were heated 
Four-fifths of these. or 76.502. had central 
nate 18,650 were non 


: 
fuels used in these 








ations seem to ine 


Coal 13,172 


Gas 38,995 


195 g lost nearly two-thirds 

i central heating installa 

As tter of fact, coal and gas 

early traded places in these six years 

In addit to the estimated 22,422 oil 
irners if trally-heated, 1 family 
n t proximately 3,925 No. 2 
i commercial establish 
ts. This brings to a total of 26,347 the 
trally-installed domestic-type burners 
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Syracuse, N. Y. 
MARKET REPORTS* 


using No. 2 fueloil in the 
of those in the state 


county— 1.9% 


Competitive Fuels and Costs 


Anthracite coal, for hand firing, sells at 
$26.50 a ton, containing 13,500 Btu to the 
pound. This is the equivalent of 9.8¢ per 
therm 


Natural gas service, with a heat content 
of 1,000 Btu per cf., is provided by the 
Niagara-Mohawk Power Corporation. For 
usage of over 4,800 cf. the gas rate drops 
to its low point of 7.6¢ per ccf., or the 
equivalent of 7.6¢ therm. Allowing about 
25 therms of gas per month for cooking 
and water heating, however, some usage 
for househeating would fall within the next 
higher bracket (13.2¢ per ccf.). In a typi- 
cal home using 1,500 gallons of No. 2 
fueloil for heating, the equivalent heating 
requirement of 2,100 ccf. of gas would 
cost $169.23 when spread over the full 
heating season. This would result in an 
actual average cost of better than 8¢ per 
therm 

No. 2 fueloil sells in this market at a 
tank wagon price of 16.4¢ per gallon 
This is the equivalent of 11.7¢ per therm 


Fueloil Distribution 


Our estimates place the total volume of 
No. 2 fueloil marketed throughout Onon- 
daga County at 47,619,823 gallons. This 
volume includes that sold to residential 
users and that distributed to users in the 
small commercial category (small apart 
ments, stores, service stations, etc.). Vir 
tually all of this quantity brought into 
the market by the major oil companies, 
there being no operations of a nature simi 
lar to that of the large independent ter- 
minal operators in the New York Harbor 
area. Some of the larger independent fuel 
oil distributors do. supply other retail dis 
tributors at wholesale, of course 

Among all of the independent fueloil 
marketers, the local oilmen estimated that 
three-fifths of the companies purchase their 
supply “under the fill.” Of the total mar 
ket gallonage, about 56% of the volume 
is handled in this manner 


A very small x are of the direct tank 
wagon volume is har led by the major 
companies owl. ,~ uding the retail 
sales of the large i ndes pendent marketers 
with those of all A ae deal alers, the balance 
of 97% of all direct-to-the-consumer (resi- 
dential and small commercial) business is 
done by the independent distributor 
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Among the independent marketers, an 
estimated 62%, or about three in every 
five firms, also market gasoline in addition 
to fueloil. Less than half of the fueloil 
companies—44% by the consensus of the 
local oilmen interviewed—sell oilburning 
equipment. About 11% coal 

A bit better than three-quarters (76%) 
of all No. 2 fueloil tomers are served 
through automatic, “keep filled delivery 
systems. Of all users’ fueloil storage tanks, 
61% are equipped with VENTALARM audi 
ble fill signals. Within the normal pattern 
of eastern markets is an average accept- 
ance of budget plan payments for fueloil 
among 15% of the Onondaga County oil 
heating customers 

As far as can be estimated, there are 
about 90 trucks operated in this market 


also sell 









in the delivery of fueloil. The average per 
dealer is low—probably at less than two 
trucks average per dealer 


Oilheating Equipment Sales 


The companies who sell fueloil are re 
sponsible for about half of all of the sales 
of oilburning equipment made in the coun- 
ty. The plumbing and heating companies 
do another 22% of the business; this is 
exceeded by the specialized burner service 
firms (who sell no fueloil) who sell and 
install an estimated 28% of all equipment 


Oitheating Service 


Of the total burner servicing work load 
in the county market, the fueloil firms are 
already handling just under two-thirds 
The plumbing and heating companies and 
the burner service specialists split a remain- 
ing 34% of all of the oilburner service 
work. 

A third of all oilheating customers, it is 
judged, have some form of oilburner serv- 
ice contract. Nearly another third (31%) 
of the oilheating systems in use receive an 
annual clean-up, apart from these jobs in- 
cluded in regular service contract coverage 
Thus, close to two out of three oilburners 
in the market get a check-up and tuning 
to satisfactory operating condition at least 
once a year. 

The usual types of service contracts are 
offered on a fairly well established basis in 
this market by the fueloil marketers. The 
charge for a contract which includes parts 
replacement averages around $30; without 
parts, at prices varying between $14 and 
$15; and for an annual clean-up (apart 
from service contract coverage) the typical 
charge is $10. The non-contract service 
charge level (minimum hourly basis) is 
lower when the service is rendered by the 
fueloil companies (average $3.25) than 
when performed by the plumbing and 
heating or specialized service firms (aver 
age, $4.50) 


Advertising Program 


The major oil companies have, in the 
opinion of the local oilmen, done some in- 
dividual advertising to promote oilheat 
About a third of the emphasis went to 
highlight the appeals of oilheating general 
ly; the greater proportion of weight in 
these sales messages went to promote par 
ticular brands of fueloil 

Among the independent marketers 29% 
of the companies conduct some form of 
oilheat advertising on their own. For such 
efforts, thesc companies budget anywhere 
from 90¢ per fueloil account, up to a rate 
of 134% of total sales revenue 

In the oilburning equipment sales and 
service picture there seems to be a clue 
to the present attitude of the local indus- 
try toward its oilheating market. Some 
frustration is evident in the trend toward 
relinquishment of equipment sales. A grow- 
ing acceptance of responsibility to render 
good cilburner service seems, on the other 
hand, to be taking place. This is often a 
symptom of a strong competitive fuel situa- 
tion 

The more forward-looking of the Syra- 
cuse marketers realize tha* promotion of 
oilheat, long overdue, is now sorely needed 
The development of a dealer-supplier co 
operative program, hoousth OHMR facili 
ties, now seems a distinct possibility. In 
the suceets, of these programs in other mar- 
kets, the Syracuse distributors see the i 
gredient necessary to spark the poe Nos Tad 
of other marketers in the county toward 
support of such a campaign 
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Long Island OHI 


makes Selling easier 


A solid book stressing sales points has been designed 
for local dealers. It measures a big !0!/" wide by 
roughly 13" deep, is some 1!/." thick and is carried 
by the oilheating salesman. It sells for $18.50. We've 
reproduced some of the pages; in the book they're 
in attractive color, printed on heavy display board. 
Judge for yourself the impact that these — plus the 
salesman's comments — will have on any homeowner. 


OUTSIDE INFLUENCES 


Oilheating always provides comfort. Its dependability of 
supply is enforced by a newspaper clipping showing how 
a whole city can freeze when the utility gets into trouble. 
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FUEL 
WHICH 
BURNS 
COMPLETELY 
LEAVES 

NO 


SsooT! 


Ol BURNS COMPLETELY 


Cleanliness is the first point that the book makes. An ac- 
companying fact booklet suggests that this section be 
directed to the lady of the house—she'll be interested. 


CHOICE 
WITH 


Dealers are urged to point out that once oil is installed 
a homeowner can shift to another supplier if things aren't 
satisfactory—this, of course, isn't so if natural gas is used. 
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OIL GIVES 
DIRECT 
DEALER TO YOU 
SERVICE! 


NO UTILITY RED TAPE! 


cannot ignite 'til it’s safely in the burner! 


The myth of free service from gas companies is exploded 
with a clipping ore mc Long — ~ ay, oe! with 2 state- 
ment of what is charged for ustomer requests. 


he page above emphasizes the safety advantage of oil- 
ating. The folder in back carries added weight of clip- 
ngs of mishaps and warnings from consumer magazines. 
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DNLY OIL HEAT GIVES 


|—CLEANLINESS 
2—COMFORT 
3—DEPENDABILITY 


4—FAST INSTALLATION YO 1 


5—FREEDOM OF CHOICE 


6 SERVICE SELL 
cost YOUR 
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All eight points enumerated in the book are summarized As a 
beak: The mae spec wth sho uld be ready an nd willing to sign. Som 

“Close the sale no urges the text in the Fact Booklet. pr oe 


eloil 
: 


section for the builder follows the pear. above 
ena meg hee vices are outlined in x point 
e buyers that oil heat is qu <aty heat. 
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1957 Installations were 580,447 


— LUCK didn't treat us so well 
this year on our January prelimi 
nary estimate of 609,905 oilheating 
installations for the year 1957. Now 
that we have all the official data in on 
factory shipments, exports and adjust 
ment for stock changes, we find that 
the installations for the year were ac 
tually 580,447, which is more than 
4% lower than our preliminary figures 

The extraordinary decline 
fourth quarter had not been fully re 
flected in our preliminary sampling 
The final figure was reached by tak 
ing factory shipments of 603,855 
which we deducted exports of ’ 
and then made a field stock adjustment 
on the favorable side amounting t 
12,142. 

Our regular annual table shows esti 
mated sales by states and also the 
number operating at the 
and end of the year. It is 
to know in studying these fig 
they included not only thx 
residential application, but 
small commercial user wi! 
equipment is of the domest 
and No. 2 fueloil is used 

There's no good way t 
these either for manufacturer 


or oil customer reports 


Replacements continue Gain 
INSTALLATIONS 
New Repla 
Homes me 
1955 376,199 119.9 
105A °1NA 242 14] 
s 


1957 224,445 151 


The one area of improven 
ing 1957 was in the sale of 
to replace old oilheating 
home sales as well as conver 
other fuels fell off sharp! 

It is important, however 
that while we made 151,25 
ment installations we f 
them in 133,352 instar 
user chose instead anoth 
points up a serious indust: 


which needs closer att 


Relative Importance of Areas 
PERCENT OF TOTAI 
1/1/55 1/1 
N. Eng. 16.9% 16 
Mid. Atl. 40.3 3 
S. Atl 5.6 
Midwest 26.9 
S. Cent 1.3 
Mountain 1.2 
Pac 7 8% 
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he nation in number of sales, account 
ing for 35% of the total. It also had 


hus its position remained unchanged 


at 27.8% of the total number in use 

There were no significant changes 
The Midwestern group of states led in the relative importance of sections 
of the country. New England and 
South Atlantic improved their posi 
tions by one point; the Pacific and 
Mid-Atlantic states were off a point 


| sses to other 
of the total, 


largest number o 


more than ha 


f 
if 


and other areas stayed the same 


Distillate oilburner Installations by States, 1957 


Burne INSTALLATIONS 

n Use Neu Replace- Conver 

1/5 Homes ments sions 

Maine 5‘ 3.256 2,838 3,040 

New Hampshire 101,0 ,547 2,365 2,534 
Vermont ) 182 788 845 

3 836 891 17.026 
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WITH 
NEW 


LOW PRICES 
FOR 


PREMIUM 
CONSTRUCTION 


+ FACT: Moncrief Heating and Air Condi- 


tioning Units are built better . . . ruggedly 
constructed, with heavy-gauge steel heat ex- 
changers and casings . . . designed with the 
experience of more than 60 years devoted exclu- 
sively to warm air heating and air conditioning 
manufacturing . .. with a noteworthy record of 
service-Iree operation! 
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+ FACT: Moncrief is priced lower. Efficient 
manufacturing now makes possible even lower 
prices for the Moncrief Units which your cus- 
tomers want most. Whether you need one unit 
or a large quantity, you can rely on Moncrief’s 
published trade prices to place you and keep 
you ahead of competition. And buying from your 
Moncrief Wholesaler makes it unnecessary to 
carry any stock! 


+ FACT: It will pay you handsomely to call your Moncrief Wholesaler, now! 


THE COMPLETE LINE 
FOR ANY INSTALLATION 
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2,30r 5H. 
Horizontal Gos Air or Water 
Furnaces 


: Cooled, Gas 
4 Gas Sizes or Oil Fired, 
4 Oil Sizes Year ‘Round 
A.C. Units 


Medina, Ohio 


a oo ae: PIPE AND FITTINGS 


2, 3 or 5 HP. Air 
Cooled Summer 
A.C. Units with 
choice of “Vv” 
(Upfiow) or “Flat” 
(Horizontal Flow) 
Cooling Coils 


Gas or Oil 
Fired Utility 
and Counter- 
flow Winter 

A.C. Units 


THE 


Gas Duct 
Furnaces 
4 Sizes 


Gas or Oil 
Fired 
Gravity 
Furnaces 


HENRY FURNACE COMPANY . 


Gas or Oil 
Fired Winter 
A.C. Units 


Conversion 
Burners 
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Mr. Joseph F. Walsh, President and General Manager 
of Thomas D. Russo, Inc., past president and now 
member of advisory board, OHI of New England. 


Ny " 
New Gulf Solar Heat cut our service call 
costs down to an all-time low’ 


reports Thomas D. Russo, Inc., Roslindale, Mass. 


‘S¢DURING THE TIME we’ ve carried new Gulf 
Solar Heat, our company has experienced 
fewer service calls than ever,”’ states Mr. 
Joseph F. Walsh, of Thomas D. Russo, Inc. 

“Of the very few service calls we have 
had, not a single one was caused by fuel. 

“Qur customers report their burners 
work better than ever before with this 
new oil,” Mr. Walsh adds. 

“And the men doing annual furnace 


cleaning reported unusually clean burners 
and parts. So, I’ve got lower operating costs 
and happier customers—all thanks to won- 
derful new Gulf Solar Heat.” 

This new Gulf product can do the same 
for you, because it sets new standards of 
clean burning, stability and uniformity. 

For complete details on how you, too, may 
represent new Gulf Solar Heat, call your 
nearest Gulf office. 


SOLAR HEAT 


heating oil 





New Features for large 
oun-type Installations 


High-capacity gun Burners engineered to feature 
smooth Start-ups, electronic Safety, easy Service 


by Jean L. Dupuis 

H' H-PRESSURE gun-type oilburn 
ers often are termed simply 
pressure burners. The great popularity 
d by domestic pressure burners, 
istory of oilheating and 
arly 1930's, quickly re 
production of many 
irners which were similar 

r gph capacity ratings 
pressure burner of house- 
1 manufacturer used cer 
r the burner’s fueloil- 
gun-tube air-handling 
wheel, ignition system, 


zzle, and electrical con 


ised precisely the same 
these component parts in 
burners of higher capaci 


f firing from say 5.0 to 


days of pressure oil 
low-capacity and high 
ressure burners were de 
r large, pressure 

rformed alike also. All were 


same type of electrical 


start-up included, first, 
nt to the burner motor 
Then alm 


Durner n 


nstantly, even before the 
r was fully up to speed, 
of atomized oil from the 
zzle. This start-up pattern 
for smallest and largest 


early pressure burn- 
smallest which fired at 

he largest which fired at 
igher rates, 90 seconds was 
most oilburner men to 
ird trial-for-ignition pe- 
was because similar com- 
ty controls or primary 
used for all pressure 


| . 
largest 


If a faulty ignition system failed to 
fueloil 
sprayed into the firebox following 


ignite the atomized being 
starting of the burner motor, in 90 
seconds the burner motor was stopped 
by the burner’s combustion-safety con- 
trol or primary control 

That stopped the spraying of fuel- 
oil into the firebox, of course. “Off on 
safety” as the result of such perform- 
ance, to use servicemen’s terminology 
for such stopping of a burner, the 
burner could be re-started again only 
by someone's re-setting its safety de- 
vice manually. 

Crippled by the failure of its igni- 
tion system, a high-capacity pressure 
burner performed precisely as a do 
mestic pressure burner did under the 
same circumstances 

For many years following their first 
large-scale production in the 1930's, 
high-capacity pressure burners started 
and stopped, and performed at times 
of ignition failure, precisely in the 
manner of smallest, domestic pressure 
burners 

But all that changed greatly in re 
cent years! Now the men who special- 
ize in the design and installation of 
high-capacity pressure burners have 
developed completely new ideas. The 
application of these to new installa- 
tions make large pressure burners per- 
form in a fashion which is astonishing 
to a domestic burner expert who ex- 
pects a large pressure burner to per- 
form as a domestic pressure burner 
performs. 

To bring out the above point, this 
article covers details of two large in- 
stallations having the pressure burners 
in the accompanying photographs 

Each of the two installations uses 
two pressure burners to fire one boiler 
The oilburners on these jobs are 
identical. Each burner is a Model T™ 
rated to fire as low as 10 gph or as 
high as 24 gph. Each burner has two 





COMMERCJAL 


= INDUSTRIAL 


oilburning 
ignition transformers and two com 
pletely independent ignition systems; 

The 
burners each have two shut-off valves: 


each has two atomizing nozzles 


one is the famous diaphragm-operated 
cut-off valve having a valve pin and 
seat immediately behind the atomizing 
nozzle, which Electrol has featured for 
many years because of the drip-freé 
stopping it provides; the oth 
General Controls solenoid valv 
cated in the nozzle line 

Both of the two installati 
will be described, are equipped 
EJ-2 


safety controls. 


Fireye electronic coml 
Despite the above similariti 
two installations are arrange: 
ently with respect to their 
and therefore provide entirel 
ent types of start-ups 
The first installation is in the 
Pleasant Hospital, Point Pleas 
N. J. Here, two Electrol Model T™ 
burners fire an H. B. Smith Model 
440 low-pressure steam heating boiler 
Each its own 
pendent suction line; but 


burner has 


return line serves both burners 
When these burners should 
because steam for heating is 
from the boiler they fire, 
cycling provided by the 
this particular installation 
First, both burner motors are t 
on for 30 seconds, but their 
line solenoid valves are kept 
during this period, making 
second pre-purge period. The safety 
aspect lies in blowing out of th 
bustion chamber and boiler 
bustible vapor or fumes which mig! 
conceivably be there, perhaps on 
fetched basis as the result of 
dripping from the nozzles 
preceding 


auril 
“off” period (far 

because each burner has tw 
pendent shut-off valves 


line). 


At any rate, the burner start-uy 
cycle starts with a 30-second pre-purge 
period, in which there can be 
benefits and no disadvantages. and 
during which the burner motors cer 


tainly attain their full running speed 


cU 


in its 


miy 


68 
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TOP VIEW 





LINE OF 
FIREYE SIGHT 








FIREYE 
LEAD - SULPHIDE 
CELL 
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LINE OF FIREYE SIGKT 


FIRE YE 





FRONT VIEW 


FIREYE 
LEAD-SULPHIDE 
CELL 


Diag. 1—Firebox of the hospital instaliation described in the article—fired by four 

6.0 gph nozzles, two in each burner. Centered in the firebox and in each flame as 

the top view of the firebox shows, the Fireye lead-sulphide cell monitors both 

flames, reports on the presence of either. The firebox side view shows how the 

lead-sulphide cell, located low in the front firebox wall and aimed upwards, has 

a line-of-sight which goes over and clears the back wall of the firebox. Notice 
the low nozzle height of only 14" for 24 gph. 


>ned by 

burner is 
period of 

ts no misprint, 
burner can con- 
during this five 


y 


rst g atom 


spraying 
firebox flame 
| right by 
h monitors 
|-burner flame 

ird, assume that the first burner 
produced a flame, which the flame 


wing lead-sulphide cell “saw 


Firey e 


in easily assume that, in 


reported to the system 


view of 


that the burner has a double 


system—has two completely 


ndent ignition transformers and 
’ 


ng else independent that goes 


hese. Then this burner will con- 


ue firing. (Important: Failure of 


14 " 
ignition systems W uld resuit in 


pray of atomized fueloil into the fire 
box for only five seconds, compared 


> 90-second trial-for-ignition px 


riod of yesteryear.) At tl 
burner is running normally 


Fourth, 
the first 


assuming as We 


burner produced a flame 
properly and normally, which was re 
ported burning all right by the Fireyé 
system, the nozzle-line solenoid valve 
f the second burner will open 15 


seconds later than the nozzle-line 
solenoid valve of the first burner. Re 
member the two burner motors started 
together. Of course, fueloil can come 
from the nozzles of the second burner 
(left-hand), to start it firing, only 
after the Fireye system has reported 
that the right-hand burner is produc 
ing an oil flame. 

Rated for firing rates of 10 to 24 
gph, on this hospital installation each 
of these Electrol Model TM burners is 
firing 12 gph. The boiler is fired 24 


gph by the two burners 


April 
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An exceedingly smooth start-up is 
gained by starting the firing by first 


having oil come from the nozzles of PLANNED HEATING DEPENDABILITY 


nly one burner. When the right-hand 


= seer fone 2 ar FOR THE MODERN SCHOOL 


th for 24 gph, while combustion 
oming from the blowers of both 


ite high enough for 24 
® SHARPLES JR. HIGH BCHOOL 
Seattie, Wath. 

1 (left-hand) burner fires 


r it starts when the 
t burner already is 
When its nozzle-line 
ns, the second burn 

idd 12 gph of 


12 gph fire already 


Added Safety 


r start-ups comes of 


1% } vei 
ic gpn going 


th only 
lesigned for 24 gph 
systems of the 
failed, little fueloil 
rge firebox during 
il-for-ignition period 
h fueloil would go 
1, large burner 


1 put into it 





two burners in 
the nozzle-line 
h burners simul 
burner motors 
ww 15 seconds t 
irge period 
ing firebox draw- Enterprise distributors, backed 
il installation by extensive factory experience 
cell is used t: and facilities, offer complete as- 
sistance in planning, designing 
and engineering your burner 
installation. 


both burners 


ontrol panel is 


ere mounted on the Architects 
wired at the Electrol Mallis, DeHart and Hopkins 


sae simplify greatly Consulting Engineer 
which the dealer's Marius Anderson 
had to complete ; 

nstallation was made Heating Contractor 


sant-Bay Head Ice & W. E. Beggs, Inc. Two Enterprise Burners have provided 6 
Point Pleasant Beach. years of reliable service for this school with 

_ ‘ Installed by minimum maintenance. Enterprise Burners 
A. Wilcox Company are available in sizes from 4 to 200 gph. 


ided up by oilburn 
rry B. Wardell 


xcellence of the in- 


oon ENTERPRISE 
O2, No. 2 smoke ie ig eeereveveveeeeeeeeees 
scale, and gross or ac- dopondabke BURNERS 


mperature reading of ENTERPRISE ENGINE & MACHINERY CO. 
ling, room tempera Subsidiary of General Metals Corporation 
18th and Florida Sts., San Francisco 10, California 
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oilburning 
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As has been explained, the second 
installation also has two Electrol Mod- 
el TM pressure burners firing each 
steamboiler, and also has Fireye FJ-2 
electronic combustion-safety controls, 
but the cycling of the burners during 
start-ups is quite different 
This second installation includes 
two National steel firetube boilers, 
fired by four burners, which provide 
heat and hot water for the high school 
in Sayreville, N. J. 
Mike Shorosky, of the Sig-Shor 
company which installed the burners, 
was rightfully proud to put the burn 
ers and their controls through their 
paces. 
Whereas on the hospital job one This Model 440 Mills cast-iron water-tube boiler, made by the H. B. Smith Com- 
Wi 774% conte pene acres the SEB Pier Steer cose at farases mens tien anes sa fu te 
two burners firing one boiler, on the the left, and Harry B. Wardell. One Fireye FJ-2 electronic combustion-safety panel, 


Sayreville high school job each of the mounted on the left-hand burner, serves both the Electrol Model TM burners which 


: fire this boiler. 
four burners has its own Fireye FJ-2 


control panel. both the burners firing the boiler box. As the drawings of its firebox 

On the hospital job one Fireye lead The high school job, however, has show, one of these cells is aimed t 
sulphide cell monitors the flames of two Fireye lead-sulphide cells per fire view only the flame of one burner 
which fires the boiler; the other cell is 
aimed to view only the flame given by 
the second burner which fires the boil 


er. 








Four Fireye FJ-2 panels thus are 
used in the boiler room of the school 
one for each of the four oilburners 
These Fireye panels are Model 1001 
Many of the explanations giver 














earlier about the benefits of starting 

TWO FIREYE TOP VIEW one burner at a time (in a boiler fired 
is > ae by two burners), having two ignitior 
systems, the use of pre-purge periods, 
etc. apply to the high school installa 
tion as well as to the hospital installa 


tion. Thus the following description 





of the high school installation can be 
LINE OF - 

FIREYE SIGHT brief. 
ee 


When the two burners firing one of 











the high school boilers are given the 


go-ahead signal by their controls, 








here's what happens 


TWO <2 FRONT VIEW First, only one burner motor starts 
s FIREYE : ; 
— LEAD SULPHIDE CELLS —the motor of the right-hand oil 

















burner. Its oil valve does not open for 


Diag. 2—Firebox of the high schoo! boilers covered by the article. In the top 30 seconds, thus the start-up includes 
view, the lead-sulphide cell near the lower burner in the drawing monitors only 
the flame of the upper oilburner; the lead-sulphide cell near the higher burner < , an , 
in the drawing monitors only the flame of the lower oilburner. The heavy arrows Second, at the end of the 30 seconds 
in the top view show this. The heavy arrows in the side view show how the line- 
of-sight of each lead-sulphide cell clears the back wall of the firebox, which has a 

step-back design to permit accomplishing this easily. the right-hand burner is opened by 


a 30-second pre-purge period 


the nozzle-line solenoid oil valve of 
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to 
properly prepare 
heavy oil for combustion 


use 


EAGAN 
“pre-packaged”’ 
FUEL OIL PUMP and 

HEATER SETS 


Use the most efficient ond up-to-date means for 
the proper preparation of heavy oil for combus- 
tion—oan EAGAN “pre-packaged” fuel oil pump 
and heater set. These ore the benefits you'll get: 
® speedy installation since an EAGAN unit is 
delivered ready to operate. Only connections 
to oil and steam supply, burner, bypass and 
relief valve are required. 
elimination of combustion difficulties coused 
by improper field assembled combinations. 
reserve capacity. EAGAN units exceed mini- 
mum requirements of the burner with on 
adequate safety factor to provide for even- 
tual wear ond future demand increases. 
easy maintenance since all parts are located 
for easy occess. 
® long life because of special engineering, 
sturdy construction. 
EAGAN fuel oil pump and heater sets heat to 
300° F, pump to 400 psi and have capacities to 
3000 gph. Single or duplex units are available for 
steam or electric drive. Duplex “electro-steam”™ sets 
provide for electrical failure by incorporating one 
steam pump and one electric motor driven pump. 
Other EAGAN fuel oil pump and heater sets can 
be made to your special requirements. 


Write, wire or call and let us bid on your job 


Walter H. Eagan Co., Inc. 


2339 Wallace Street, Philadelphia 30, Pa. 


Mirs. of condensate, vacuum, turbine, boiler feed 
centrifugol and proportioning pumps and fue o 
pump and heoter sets 


Pump Specialist Since 1920 
SS” 


dloil 
\9 


oilhea: 


FOR LOW COST HEATING 
PLANT POWER-DRAFT AND 
INDUSTRIAL EXHAUSTING 


Potent No 


; 2,722,372 
peci y Other Potents 
ees 


Pending 


Ouickdraft 


* NO MOTORS, FANS OR BEARINGS 
IN EXHAUST LINE * NEEDS NO STACKS 
* ACID RESISTING FINISHES * STATIC 
PRESSURE UP TO 20 INCHES 


FOR HEATING PLANTS AND INCINER- 
ATORS, Quickdraft provides constant draft for 
efficient and economical combustion. It eliminates 
pulsating or chattering, pufing,smoking and sooting. 


Costly, tall and unsightly stacks are unnecessary. 


FOR INDUSTRY, Quickdraft offers up to 12 
inches static pressure for exhausting corrosive 
gases, abrasives and paint spray . . . moving fine 


bulk materials and wastes. 


FOR MOVING AIR . . . in or out of building 
through ducts . . . Quickdraft is outstanding. 


N-589-QD 





IMPORTANT NOTICE 


For withstanding corrosive gases, all Quickdraft units 
are available in standard acid resisting vitreous enamel, 
No. 316 Stainless Steel, rigid plastics (P.V.C.) and with 
plastic and Fiberglas coatings. 





L 





Write for QUICKDRAFT ENGINEERING 
DATA on your application . . . today. 


Ouickdraf? - > 0 
CORPORATION conics ', obic 








KRAISSL 
CLASS 72 
STRAINERS 
AND FILTERS 
FOR OIL 
BURNING 
SYSTEMS 


—reduce supply problems. Com- 
plete range of sizes .. . from 74" to 
6"—pressures to 600 psig; broad 
range of separation. 

Check these design features .. . 

1. Hand screw requires no special! 
tools. 

. Handle shields side in use 

. Accessible closure for easy basket 
cleaning. 

. Continuous separation is provided 
without flow interruption even dur 
ing changeover. 

. Tapered, anti-wedging valve plug 

. Drain connections on each basket 
chamber. 

. Interchangeable low cost baskets 

. Assembled bodies tested under 
pressure in accordance with Under 
writers’ specifications 

. Spring handle holds basket on seat 

. Independent stuffing box gland 

. Adjustable locking flange estab 
lishes valve clearance. 


Industrial fuel oi] burner 
specialties ... 
@ Reduction-drive pumps 
@ Direct-connected pumps 
@ Rotary air pumps 
@ Single-Duplex separators 


Write for Bulletin A-1803 


ium ARAISSL* 


295 Williams Ave., 
Hackensack, N. J. 





Eliminate filter replacement esate” 


the Fireye panel which serves the 


burner 
Third, now comes the important 


five-second _ trial-for-ignition 


Assume, 


sons given in describing the hospital 


period 


for the same excellent rea- 


b performance, that the oil flame 

s light instantly as it should follow 
ig the starting of the oil spray from 
nozzles. Because the lead-sulphide 
cell monitoring the oil flame “sees” the 


flame and reports this to the Fireye 


1 


inel, the burner keey ing with 


le-line solenoid valve open 

> left-hand burner firing the boil 
rforms this way 

motor this left-hand 

zzle-line 

ind burn 

solenoid 

remained 


ft-hand 


TANKoMETER 


FOR MEASURING TANK CONTENTS 
ANY DISTANCE AWAY 


TANK MAY BE BURIED, 
ELEVATED, OPEN, 
CLOSED, VENTED OR 
UNDER PRESSURE OR 
VACUUM 





ANY 
LIQUID 





Also gauges for: 

Barometric Pressure (Mercury Column) 
Absolute Pressure (Mercury Column) 
Pressure and Vacuum 
Differential Pressure 
Inclined Manometers for dratt, 
pressure or differential pressure. 


SEND FOR BULLETINS 


UEHLING INSTRUMENT CO. 


486 GETTY AVE., PATERSON, N. }. 
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Hi, 


Harry B. Wardell, at the right, applies 
a Simpson 260 testing instrument to the 
Fireye FJ-2 control panel on the hospi- 
tal installation to ascertain the response 
the lead-sulphide cell produces in the 
panel—while Bob Andler assists and also 
observes. Each of the two oilburner 
flames is checked out in this way, be- 
cause as Diag. 1 shows one lead-sulphide 
cell monitors both oilburner flames. 


Third, the opening of this oil valv 
is followed by a five-s 
ignition period. 

Bob Andler, head man of Electrol, 


engineered 


nd trial-for 


these « | arrangs 


ments. He says that on the high school 
job the right-hand burner, which starts 
up first, can in one sense be considered 
the pilot for the left-hand burner 

He explains that if the right-hand 
burner does not light off properly dur 
ing its five-second trial-for-ignition 
period, the left-hand burner will not 
pen its nozzle-line solenoid valve 

Flame right-hand 


burner, following normal starting and 


failure yf the 


running of both burners, will stop 
both burners “‘on safety,” Bob Andler 
goes on to explain 

Similar flame failure of the left 
hand burner will stop only it, and will 
not affect the starting and stopping of 
the right-hand burner 

The controls could be wired dif 
ferently to provide different burner 
performance, but that’s the way they 
are wired on this job 





. . » Gun Burners for commercial Work 


In addit 


of pressure burners shown in the ac- 


to producing the kind 


companying photographs, which use 
No. 2 fueloil, Electrol manufactures 
pressure burners equipped with elec- 
tric oil heaters, and UL-listed to burn 
No. 4 oil 
Today many 
gun-type pressure burners of high gph 
suitable for No. 2 oil. 


install such large 


manufacturers offer 


apacities and 
The deal 


pressure burners point out they aim to 


rs who 
sell commercial-industrial oilburner 
nstallations ' 
ple, easily mpleted by men who 
isually install domestic pressure burn- 
ers, and serviced as easily as domestic 
burners 
Problem 
ficient nozzl 


nstalling two nozzles in a pressure 


tting boilers to achieve 
height are avoided by 
burner instead of one. Installing tw 
ssure burners, each equipped with 
gains as much again 


installation, which Bob 


The two boilers, each fired by two oilburners, which heat the high schoo! installa- 
tion. Here each of the four burners is served by its own Fireye FJ-2 panel. 


nozzle height the burner manufacturer 
specified for a 10 gph nozzle. The boil- 
er was fired by two pressure burners, 
each equipped with two 2.50 gph noz 


would have been needed for the 10 
gph nozzle the dealer first planned to 
use 


Gun-type burners which can use oil 


Andler of Electr 


pout, a d 


| just gave me details zles to provide the needed 10 gph fir 


ing rate. For the 2.50 gph nozzles, a 


as heavy as No. 4, or even as heavy as 


] ] . if 5 > >scinoly 
r planned to fire a boiler No. 5, are becoming increasingly pop 


gph nozzle. The boiler firebox nozzle height of only 6/2” was ular in general, and are bec 


needed 


ming 


gh enough for the 17” 10” less nozzle height than available from more and more burner 


Phantom view of 
JOHNSON Model 53 
equipped with 3-Pass 
Swivel Ell for +6 Oil 


Posttive Starting! 


Setter Performance! 
Lower Fuel Coastal 


Jounson move: 53 


With this revolutionary new burner you get smooth, sure, 
automatic “Starts” even when the oil in storage tank and 
lines is cold and hard to pump. It is built with a positive 
displacement Metering Pump, a 3-Way Magnetic Oil Valve, 
and a high efficiency Suction Pump that enable the Fifty- 
Three to maintain a fixed air-fuel-ratio regardless of varia- 
tions in oil temperature and viscosity. Never before has 
there been a burner which so successfully overcomes the 
“Cold Starts” problem. 


The Fifty-Three is built in 8 sizes from 25HP to SOOHP. 
It is available with Direct Drive or Belt Drive. Combina- 
tion Oil and Gas models also are available. All models are 
fully automatic and equipped with finest electronic con- 
trols. For efficiency, easy servicing and all around economy, 
the Fifty-Three is the best oil burner buy on the market. 


S. T. JOHNSON CO. 
a 5 < : 940 Arlington Ave., Oakland 8, Calif. 
Builders of fine Oil Burner Equipment since 1903 Church Road, Bridgeport, Pennsylvania 
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Get your complete control systems 
for commercial and industrial burners 
from one best source—Honeywelt 





croc atts 


14010811 — Q283— V495—Pilot v4021~— 
Oil Preheat and Flame Detector Gas Valve Oil Valve 
Interlock Control 








(645— 1404— 
Pressure Switch Pressuretrol— Modulating 


High Limit Pressuretrol 


Matched control system ror comme 


Here’s why going All-Honeywell on your 
oil burner controls means savings in time and money 


@ You work with matched control components, designed for 
: Pr art of the Honey 
easy installation; engineered to function together for years of Honeywell R478B Protectorelay, heart of the He neywell 
: , control system for oil burners, the R478B is U.L. ap- 
trouble-free service. proved; combines the speed, sensitivity and flexibility 
1 Sey | ae . of electronics. It offers fast, sensitive electronic flame 
e Honeywell dependability—backed by 70 years of experience ia 
ca. detection, dependable electronic timing. There's a dou- 
—reduces your call-backs ble component check for added safety plus convenient 
; voltage selectability. 
e You simplify deliveries and inventories 


e You rely on one supplier responsibility, backed up by 112 
Honeywell sales-service offices throughout the country. There’s 


fast help when you need it Honeywell 


¢ You choose from the most complete line of burner controls | " . 

in the industry. Honeywell makes complete systems for Hori- H | wt WL Coitiols 
zontal Rotary Oil Burners, Pressure Atomizing Oil Burners, 

Combination Gas-Oil Burners. For more information on these 

Honeywell Contro! systems call your local Honeywell Office 

Or write Honeywell, Dept. FH-4-63, Minneapolis 8, Minn 


74 
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These gun-type burn 
-essure burners which 
an be used advan- 
type of installation 
s article, which has 

fire one boiler 
lability can be gained by 
rners per boiler instead 
jer the all-important 
for example. Install 
gun-type burners, 
mpletely independ- 
ems. Then you are 
installation with four 
endent ignition sys 
with the use of 
combustion-safety 
1 gain vast safety, un- 
ecade ago—to add 
lity that comes of fir- 
two burners instead 

eo 
Petrometer Corp. appoints 
new sales Representatives 


presentatives have 

Petrometer Corp., 

N. Y. John Mad 
raft Control Co., | 

to the New England 

ompanies com 

ind industrial 

tors, safety clean 
ntrol accessories 

nd H. P. Orlebeke, 

Chicago, Ill., will 

‘etrometer representa- 

sell and service 

1 Ricks and Bob 


n & C 


Johnson Burner Service 
moves Office in Chicago 
Burner Service, Inc., 
go, 1 to larger quarters 
t 4544 North Western Ave., accord 
Harold E. Groble, president 
I r for the company, 
s $. T. Johnson equip 
Indiana and Wiscon- 
same: Long Beach 


Readers’ Problems 
on oilfir- 


ing a steam locomotive. We have not 


Q. We need information 


checked the boiler for size, gph rate 
needed etc., for our main problem is 
to make it work. 

The locomotive is operating on a 
narrow-gage railroad, and is one-third 
the size of a normal locomotive. 

It has a 32-volt battery system, 
which could be used for starting the 
burner, but should not be used con- 
tinuously. Can we get a motor to start 
on battery, and then switch over to 
steam operation? Is such a burner on 
the market or would we have to have 
it made specially? How to check to de- 


of a 
Series 


Control Panels — 
| COMBUSTION SAFE- 
GUARD SYSTEMS... 


for any type of 


COMBUSTION SYSTEM 


Webster will fabricate to your specifications or design 
and fabricate complete control panels, with all burner 
and accessory equipment when specified 


Webster combustion installations are designed, 
fabricated, tested, installed, regulated and guaranteed by 


one Organization. 


Webster country-wide representatives provide 


seven-day-a-week service. 


For complete information call any 


he 


Webster representative, Janitrol office or 
write for Bulletin AP-5/1 series. 


WEBSTER ENGINEERING 


TULSA 16, OKLAHOMA 


Company 





Division of SURFACE COMBUSTION CORPORATION, Toledo, Ohio 
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COMMERCIAL & 


NDUSTRIAL 
oilburning 


hi, 


termine proper gph firing rate’? Should 
we go by coal consumption, or try to 
find a boiler horsepower rating’ 


N. 5. | Bristol, 


A. We've received questions about 


R. I. 


oilburners for crematories, incinera- 
tors, Turkish baths, and 
pools 
running this department, your ques 


swimming 


but in more than 20 years of 


tions are the first to come in about oil- 
firing a miniature steam locomotive 
Take a bow! 

Solve the gph firing-rate problem 
by two-way thinking. First, yes, meas 
ure in pounds the amount of 
used per hour, compute the coal Btu 
input, and plan to match or exceed it 
by oil Btu input. Second, consider 
building in the locomotive the largest 


coal 


refractory firebox you can, then check 
gun-type burner firebox dimension and 
gph tables to find out at what maxi 
mum gph rate you can fire a combus- 
tion chamber of the maximum size you 
can install. You can easily reduce the 


. . . » Readers’ Problems 


size of the firebox later, if experience 
proves you made it oversize 


A dozen 


ments can be used. Specially-designed 


different firing arrange- 


ilburner equipment is needed 


Raising steam following a cold start 


| 


the first problem. You might con 


ider using a usual high-pressure noz 
Only a small amount of fueloil, 
oilburner 


You 


suitable 


nd less than an hour of 
ration, should raise steam 
Id use a small. closed tank 
lbs. operating pressure, with 
bottom connected to the nozzle by 
pper tubing. Put enough fueloil int 
fill it halfway; that 
gallons of oil 


= 
tank and give it 


tank t may 


Close 


mpress ~d alr 


two to four 


ugh to raise its pressure to 125 lbs 


urn on the nozzle, and light off using 

h. You ll have no draft at first, 

problem has same com 

ns and solutions as are faced 
il firing 

The compressed-air tank can be on 


the locomotive, or probably better, not 


it but at the place the locomotive 
is started. Air pressure for the tank 


can be provided by a hand pump, a 


motor-driven compressor, or a portable 
compressed-air tank charged up at a 
gasoline station and brought to the job. 

Having developed normal steam 
pressure in the locomotive’s boiler, you 
remove the high-pressure atomizing 
oilburner nozzle, and install a steam 
atomizing nozzle that uses steam from 


the boiler. You 


switch in oilburners 


can arrange for a 


which is con 
venient enough for men who operat 
locomotives. Selecting a suitable steam 
atomizing burner may not be easy, but 
it can be done. The burner manufac 
turers you write to (we suggest you 
write to many and give complete de 
tails to each) may come up with ideas 
exceedingly helpful to you 

If 110-volt electricity is availabk 
where the locomotive is first fired, 
motor-driven draft inducer may kx 
simply placed on the locomotive stack 
to provide draft when oil is first fired 


Q. A new 135 hp steam boiler 
gives readings of 560°F. stack tem- 
perature 10Y%4% COs, No. 4 smoke 


over-fire draft .17”, and smoke outlet 


(Please turn to page 120) 





SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Protection 
for 
Oil Burners 
* : samaee 4 Computing boiler load 
Industrial . 

Ovens 

e | Combustion volume 
Power of 4 . 

Gas Burners 


Here's An Expert— 


THE COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Selecting burner size 


Boiler types 


WHAT IT DOES § Firebox construction 


Waster cube boilers 


Selection of burner 


The Dewey Safety Air-Flow Switch protects 
opening of fuel valve until fan is up to speed. 


against 





ONLY $2.00 A COPY! And other valuable information 


Insures purging of furnace before fuel valve opens. Closes 
fuel valve if fan slows up or stops. Flashes danger signal 
if fan or fuel stops. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 


Thousands sold. Factory Mutual and Underwriters 
Laboratories Approved, Standard equipment on leading 
products. Write for prices and literature 


DEWEY GAS FURNACE CO. 


100 E. Baltimore Detroit 2, Mich. 


Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
the “Design of the Industrial Installation.” 


FREE 


CIRCULAR | 


UHL corety AIRFLOW SWITCH 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 
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THERMO -FILM* 

the “HOTTEST” 
SAFETY FUEL OIL HEATER 

on the market 


e Hundreds of trouble-free installations. 
Accepted and specified in all oi! burning 
areas in the country. 

e New Paracoil design . . . oi! in the shell, 
boiler water in the tubes, separated by 


“ fi id . . . means positive boiler 
Ee \)\ marta o 
al\t © The most effective heater of its kind 
available today! 
e Install it and forget it! 


Paracoil Safety-Barrier Fuel Oil Heater 


This Paracoil Heater solves every one of the Consulting Engineer's and 
Contractor's problems. Compact. Light weight. No electric wiring, relays or 
vents. This means lowest installation cost. 
Straight tube construction, 100% counterflow, extended tube surfaces and 
s. on internal turbulence give highest heat transfer rate, hottest oil, with low 
Cal. No. 321-55SA pressure drop. 
A Paracoil Thermo-Film will always deliver oil at the temperature you need 
at the capacity you require. It is available in standard sizes for immediate 
installation. 


Write for Bulletin 60-N Davis Makes It — Better! 


DAVIS ENGINEERING CORPORATION 


30 Rockefeller Plaza, New York 20, New York + Circle 6-5650 








The most complete line of FUEL OIL HEATERS available to the industry 


e U-TUBE TYPE 


for sub-water-line or steam 


A 6-pass design for discharge side of fuel oil pump. 
A 2-pass design for suction side of fuel oil pump. 
Steel shell, C.l. oil chamber, and copper alloy tubes 
bent U-shape. Compact for concentrated heating 
capacities. 


TUBULAR TYPE 


for use with high pressure steam 


Baffled cross-flow of oil stream on outside of heating 
tubes. Remarkably high heat transfer rates with low 
pressure drops. Maximum capacity with minimum size 


_——e HORIZONTAL STRAIGHT TUBE TYPE 


a basic design built in many sizes and capacities 
for low and high pressure oil systems 


Paracoil straight type designed for large capacity in 
stallations — permits quick access to tube ends with 
out disturbing either oil or steam connections. Use of 
Paracoil split shell expansion joint in right end of shell 
is characteristic of careful engineering design built 
into all Paracoi! exchangers. 


Write for Bulletin No. 60-A 


Write for Bulletin No. 60-Y 


r______@ HORIZONTAL AND VERTICAL 
- TANK SUCTION TYPE 


for increasing fluidity of high viscosity oils and 
easing their removal from storage tanks 


The horizontal type comes equipped with a shell 
bolting flange for mounting onto a tank nozzle. Also 
shown is an in-board flange to receive a shut-off valve, 
the closing of which permits the removal of the entire 
heater tube bundle even with a full tank. 

The vertical type heater is introduced vertically into 
the tank through a shell manhole. Its horizontal shel 
brackets support it on the manhole frame. 


Write for Bulletin No. 60-3 


___@ TANK SUCTION BELL TYPE 


for the effective heating of tank- 
stored No. 6 fuel oil 


Reduces viscosity of oil to facilitate ease of pumping 
from tank to oil burner. 


Easily installed through standard 16” or larger man- 
hole cover. Utilizes excess heated oil, steam, or hot 
water under forced circulation 


Perfect for the smaller one or two burner installations. 
Write for Bulletin No. 60-H 


INDIRECT GAS-FIRED FUEL OIL TYPE 


maintains oil circuit temperatures during peri- 
odic main boiler plant shut-down 

protects main boiler plant against oil leak 
contamination 


A self-contained package unit combining a highly effi 


DAVIS ENGINEERING CORPORATION cient gas-fired Steam Vapor Generator and a high heat 
30 Rockefeller Plaza, New York 20, New York Circle 6-5650 transfer tubular type fuel oil heater. 


Write for Bulletin No. 60-L 





lowa Independent Jobber Meeting 
has panel Session on Ojilheating 


PANEL sessions fea- 


nnual meeting of 
lent Oil Jobbers held 


ines considered Oil 


discussion were 
fueloil sales for 
Sinclair Refining Cx 
Industrial Combus 
1 national OHI president; 


Distribution Division, OHI; and Rob- 
ert Young. Young Coal Co.. Water 
loo, Ia 

Witt pointed out that the fueloil in 
dustry has waited too long to increase 
the volume of fueloil and maintain 
gallonage in face of natural gas com 
petition. He stressed that the sale of 
ilheating equipment is in itself a 
profitable business. 


Discussing problems of oilheating in 

lowa are from left to right: Dick Witt, 

Charlies H. Burkhardt, J. Verne Resek, 
and Robert Young. 


ment brings more profit to the dealer 
than domestic equipment, according to 
Resek, but both are essential. He 
warned that the quality of installa- 
tions and service must be increased or 
gallonage would fall off 

He feels that it is a mistake to sup 
ply gas customers with standby oil fuel 
at the same rate charged regular oil 
customers 

It is Burkhardt’s belief that success- 
ful competition with gas is dependent 
upon a dealer's willingness not only t 
sell fueloil, but also to service, sell and 
install equipment. He stressed that in 
areas where dealers service the equip- 
ment as well as sell the fueloil, loss of 
gallonage to natural gas in many in 
stances was completely stopped 

He suggested that 
wanted to face up to natural gas com 
petition move as quickly as possible in 
the direction of integrating their op 


dealers who 


national secretary, Commercial and industrial equip- erations. 


COMPARE! 


We Compared ALL Leading 
Fuel Oil Filters FEATURE for FEATURE = 


All tron and Steel Construction 


Corrosion-Proofed Inside and Out 





Air Vents On Both Inlet and Outlet 








Choice of Inlet and Outlet Sizes 





Center Bolt Torque Resistance Over 300 In-Lbs. 





Non-Swelling, Leakproof Buna-N Gaskets 
Depth-Type Wool Felt Element 
Patented Lint Removal 


Moisture and Condensation Removal 


TVVVVVVVYVY 


Large Sump Area 


MORE OIL BURNER PROTECTION... 
MORE SATISFIED CUSTOMERS! 


GENERAL FILTERS, INC. 


SELL THESE ITEMS, TOO! 
CLEAN RIGHT Soot Remover destroys ‘*” 
soot layer in 2-5 minutes. Can reduce hect- 
ing costs 25%. 

GENERAL HUMIDIFIER 
Water Flow Regulator obsoletes floats . . . 
nothing like itl 





. . « » Oilheating in towa 


Local dealer Young is an example 
of an integrated operation, and he has 
been able to retard the loss of gallon 
age because of the work done by his 
service and sales departments. He rec 
ognizes that gas has a price advantage, 
but said that oilheating still has all the 
other selling points that it had years 
ago. 

He feels it necessary that some sort 


irea still sold on fueloil, and that an 
adequate promotion program would 
increase gallonage. 

Some of fueloil’s selling points enu- 
merated by Young were: Lack of 
monopoly in the fueloil distribution 
set-up; the danger of a single pipeline 
supply ing gas to a great area; and the 

mfort and convenience of oilheating 


systems, 


of public relations program be under In addition to the panel on oilheat 


ing, there were sessions on “Jobber, 
Dealer Relations,” and “Jobber, Farm 


Distribution.” 


taken to help people realize that oil 
is still a modern fuel. He stated that 
there were thousands of people in the 





MORE DELIVERIES 


per day—per year 


CHOOSE 
BLACKMER TRUCK PUMPS 


FOR FAST DELIVERIES: 


These positive displacement pumps wer 

specifically designed for installation on 

tank trucks to give dependable and max 

mum flow delivery by power take-off 
from the truck transmission. 

FOR MINIMUM MAINTENANCE: 
Maintenance time is reduced to the mini 
mum with sliding vanes which are “‘self- 
adjusting for wear” and with the heavy- 
duty, anti-friction bearings. 

All wearing parts are easily accessible 
for replacement after severe service 
Sizes 1144” thru 4” —Capacities 25 


GPM to 500 GPM. 


Cut-away view of Blackmer Type TX 
Truck Pump with Cartridge-Type 
Mechanical Seals 


“liquid materials handling” equipment 


| Za” a a) (cn 


— 
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INDUSTRIAL, HAND AND TRUCK PUMPS, STRAINERS, PRESSURE CONTROL VALVES 
BLACKMER PUMP COMPANY, GRAND RAPIDS 9, MICHIGAN 
DIVISION SALE OFFICES 
NEW YORK « ATLANTA « CHICAGO « GRAND RAPIDS « DALLAS *« WASHINGTON « SAN FRANCISCO 
See Yellow pages for your local sales representative 








U.S. Refineries can produce 
9 million Barrels per Day 


ACCORDING to a report of the National 
Petroleum Council's Committee on 
U. S. Refinery Capacity, the 293 oper 
able refiners in the nation have a ca 
pacity of 8,939,896 barrels per calen 
dar day, as of March 31, 1957 
Crude distillation capacity will in 
crease 3% over this figure to 9,207, 
063 barrels per calendar day by July 
1, 1958, to 9,443,302 by July 1, 1959 
The Committee reported that of tl 
293 operable refineries, 84 have 
total crude 


f 5,448, bar 


cess to tidewater with 
distillation capacity 
rels per day or 61% of th 
fining capacity 

Catalytic cracking 
ity will increase 
March 31, 1957 
barrels per day | 
while catalytic ref 
expected to exand 
March 31, 1957 | 
barrels per calendar 

A significant capa 
the period is the 84% 
922,776 to 1,693,346 | 


dar day for hydrogen treatmen 


11 


f which increase will b 


move sulfur from pr 


Republic builds modern 
Terminal in Carolinas 


CHARLOTTE, N. ¢ is tl 
new modern oil termir 
construction for Republ 
ing Co., division of Plym 
The terminal will be | 
to the Plantation Pip: 
through which pr 
from the refinery, 
board Airline Railroad. Construct 
plans include a railroad siding wit! 
tank car loading rack, plus a transport 
truck loading rack, so that product 
can be shipped to independent di 
either by truck or by tank car 

The initial facilities for the terminal 
will include four storage tanks with a 
total capacity of 4,600,000 gallons, tor 
storage gasolines, kerosene, and heat 
ing oil. 

Republic supplies petroleum prod 
ucts to independent marketers through’ 
out the South 


April 


= 1958 











“This trademark means money to 


Why? Because from a pioneering, progressive . , , ye sah 
refiner I get a premium-quality oil that sells at For complete information about Sun franchise 
; eee? a Fi stop at the Sun booth (433-5) at the Oilheat Show. 
Or call the Sun office nearest you. 


regular price. It’s a fuel that keeps my customers 
happy. What’s more, I’ve got a valuable franchise 
backed up by a complete cooperative advertising 
plan. I like Sun Oil . . . and I like Sunheat.® 


Fuel Oil Department, SUN OIL COMPANY <& 
Philadelphia 3, Pennsylvania 
® 


© Sun Oi] Company 1958 


Akron, Ohio Bridgeport,Conn. Grand Rapids, Mich. Lancaster, Pa. Pelham Manor, N.Y. Scranton, Pa. 
Albany, N.Y Buffalo, N.Y. Hackensack, N.J. Marcus Hook, Pa. Philadelphia, Pa. South Amboy, N.J. 
Allentown, Pa Cleveland, Ohio Harrisburg, Pa. 
Baltimore. Md Columbus, Ohio Hartford,  hoteng Newark, N_J. Portiand, Me. mr 
Bangor, Me Detroit, Mich. Huntington, Ind. Newburgh, N.Y. Providence, R.1. oledo, 10 
Binghamton, N.Y. Flint, Mich. Indianapolis, Ind. New York City, N.Y. Reading, Pa. Trenton, N.J. 
Boston, Mass Ft. Wayne, Ind. Jackson, Mich. Paulsboro, N.J. Rochester, N.Y. Utica, N.Y. 


in Canada: Sun Oil Company Limited, Hamilton, London, Montreal, Ottawa, Sarnia, Toronto. 


Washington, D.C. 
Williamsport, Pa. 
Willow Grove, Pa. 
Worcester, Mass. 
York, Pa. 

Youngstown, Ohio 





The World’e Fineet FURNACES” 


use (AM-STAT PONTROLS™ 





LENNOX 


DAY & NIGHT MFG. CO. 
La Puente, California 


TUCK-AIRE FURNACE CO 
San Francisco, California 


THE PAYNE COMPANY 
La Puente, California 





AIR CONDITIONING 


STEWART- WARNER 
bred Lee 


HEATING EQUIPMENT ) 





STEWART-WARNER CORPORATION 
Lebanon, Indiana 


wy 


ANTHES-IMPERIAL CO., LTD. 
St. Catharines, Ont., Canada 


beech 


PIONEER MANUFACTURING CO. 
Los Angeles, California 


82 


LENNOX INDUSTRIES INC. 
Marshalitown, lowa 

Col. “bus, Ohio 

Fort Worth, Texas 
Syracuse, New York 
Toronto, Ont., Canada 


Fa 
Fi 


Re 

i 

a 4 

RHEEM MANUFACTURING CO. 


Chicagc, Illinois 
New Castle, Delaware 


i iviston 


CHRYSLER CORP 


CHRYSLER CORPORATION 
Airtemp Division 
Dayton, Ohio 


ILLIAMSON 


HEATING & COOLING 





THE WILLIAMSON COMPANY 
Cincinnati, Ohic 


COLUMBIA SPECIALT 
Chevy Chase, Marylar 


BONAIR DIVISION 


Peerless Products Company 
Darby, Pennsylvania 


BRYANT MANUFACTURING CO. 


Indianapolis, indiana 
Tyler, Texas 


Cus tom-flire 


CUSTOM.-AIRE PRODUCTS DIV. 
Pacific industries, Inc 
San Francisco, California 


MORRISON STEEL PRODUCTS INC 
Buffalo, New York 


CLEVELAND STEEL PRODUCTS CORP 
Cleveland, Ohio 


SFurna SSILOLIL 


FURNASMAN, LIMITED 
Winnipeg. Man. Canada 


JOHN ZINK CO. 
Tulsa, Oklahoma 





.. The World's Fineet WATER HEATERS* 


Use LCAM-STATS 100 





THERE’S NO DOUBT ABOUT IT... 


“One picture is worth a thousand words” 


We have known for years that we were furnishing 
more fan and limit controls for integral mounting on 
forced air furnaces than all of our competition combined. 
It was natural that some people in the industry might 
find this hard to believe but “one picture is worth a 


thousand words.” On the opposite page appears just 
one-half of our recent advertisement. The response to 
this advertisement indicates that all doubt as to CAM- 
STAT’s leadership in this field has now vanished. 


. = 





We believe that it is important for you te know why. Here are the reasons: 


QUALITY © The use of CAM-STAT controls, properly applied, 
assures top performance and @ minimum of service calls. 


FIELD SERVICE © Our customers know that if a service problem 
does develop, a CAM-STAT engineer is on the ground immediately 
to pinpoint the trouble and make recommendations as to correc- 
tions, whether or not CAM-STAT controls are involved in the 
problem. 

APPLICATION ENGINEERING SERVICE © Our customers knew that 
our facilities are available te the industry, without cost or 
obligation, to assist in any application problems, before or after 
each furnace model goes into production. 


_ 


NO SHORT CUTS © Our customers know that each CAM-STAT 
product wil! be carefully designed, developed and field tested 
before beifig offered to the trade. 
— 

NEW PRODUCTS © Qur customers know that we are completely 
receptive te-any new ideas on controls which might help to 
upgrade the Heating and Air Conditioning Industries. That is why 
a'tomplete line of controls for these industries has been 
developed and is fast approaching manufacture for field testing 


eduring the coming season. 


SERVICE ON SHIPMENTS © Our customers know that CAM-STAT 
ships on schedule, as promised. 


Our customers know that we are completely independent and that the company policies which, 
along with quality products, have contributed to our success, will be steadfastly maintained. 


All trade-marks shown by courtesy of our customers. 

There are, of course, other fine furnaces and water 
heaters using CAM-STAT controls and we are only 
sorry that their company policies do not allow their 
trade-marks to be used in advertising other than their 
own. 


[PA Gila 


RAS 5 number of the customers shown use CAM- 
STAT controls 100% on their production. Others 
use a lesser amount. The exact percentages, of 
which we are very proud, are known only to the 
companies themselves. 


Incorporated « GRanite 7-1256 « BRadshaw 2-6361 


DIVISION OF THE PAUL HENRY COMPANY + 11833 WEST OLYMPIC BLVD. « LOS ANGELES 64, CALIFORNIA 


CHARLOTTE, N.C., 1331S. Mint St., FRanklin 5-5012 / CHICAGO, 6760 Stony Isiand, FAirfax 4-8532 / CLEVELAND, 19117 Detroit Rd., EDison 1-1010 
DETROIT, 9187 Mercedes, KEnwood 7-0449 / HAMDEN, CONN., 46 Chauncey Rd., ATwater 8-9081 / KANSAS CITY, 647 West 39th Street, VAlentine 1-2044 
MINNEAPOLIS, 3280 Gorham Ave., WEbster 9-8874 / NASHVILLE, 426 Seventh Ave. So., ALpine 6-6831 / ROCHESTER, One Flint St., GEnesee 8-6337 
SAN FRANCISCO, 375 S. Mayfair, Daly City, Calif., Plaza 5-5566 / SYRACUSE, 29 Forman St., Cazenovia, N.Y., Oldfield 5-9216 / WASHINGTON, D.C., 
3313 Powder Mill Rd., Adelphi, Md., WEbster 5-5382 / SEATTLE, 501 Jones Building, ELiot 6662 / TORONTO, CAN., 12 Leswyn Rd., RUssell 1-5296 
sO Abita 
g:-: ‘to% 
Ghappiiance r 
TV Vanutacturers } 
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INDUSTRY 


National Warm Air Association 
publishes two revised Manuals 


MANUALS 8 and 9 in two new editions cooling describes units and design 


have been published by the National 
Warm Air Heating and Air Condi 





steel 


custo 





Ingersoll’s special stainless steel is cor- 
rect in analysis to withstand high tempera- 
tures. It’s consistently uniform in quality 
and can be easily formed into a variety of 
shapes. 





tioning Association, Cleveland, Ohio. 

“Application Guide for residential Activities of local and national 
central airconditioning Systems” industry associations are reported 
(Manual 8) has been completely re monthly in this department. Secre- 
worked. It points out what onstitutes taries are invited to send reports of 


1 activ he e ito ®) » Sr} 
1 system and describes fully the activities to the editor by the Sth 








requirements for a quality in 





lation as well as the optional de 

features which can be added This is the sixth edition of Manual 
: : 9. “Code and Manual for the Design 
An additional 18 pages on summer 
and Installation of warm air winter 


: and year-round airconditioning sys 
for satisfactory hot weather bd 

tems.’ This manual contains expanded 
heating capacity tables and suggested 
bonnet pressures, and divides the list 


= : — : ings into more even and closer incr: 


Information for the applic: 


3 Nothing Beats 


| ments to give greater accuracy 
| 
| 


perimeter heating systems with tables 


Bee ! covering floor, wall and baseboard 
STAINLESS STEEL Be diffusers have been added 


All Association members automati 


for Combustion Chambers a Seer eps ct te seraed 


manuals and non-members can obtain 
Manual 8 for $1.50 and Manual 9 
for $1.25. Copies may be obtained by 


More and more oil-heat manufacturers are writing to the Association 
finding they save time, cut costs and im- gineers Building, Clevelanc 
prove performance by fabricating combus- 
tion chambers from heat-resisting stainless 


Nickerson scheduled to speak 


blanks supplied by Ingersoll. at Ioma Meeting April 15 


GUEST OF HONOR and “Industry 
Luncheon” speaker at the Independent 
Oil Men’s Association of New Eng 
land annual convention will be Albert 
L. Nickerson, chief executive of S 


You specify blank sizes, or multiples cony Mobil Oil Co 
thereof (depending on size )—Ingersoll will 


The meeting 1s sche lule d to be held 
m shear it. And, from Ingersoll, you at the Statler Hotel in Boston on April 


get the same quick handling on large jobs 15 
or small ones 


Packaged Firetube Division 
of boiler Group has Meeting 


It Pays to Use Heat-Resisting Steel Combustion Chambers THE PACKAGED Firetube Branch of the 


t 


American Boiler and Affiliated Indus 


tries met recently at the Association 


¢ No breakage in shipment or handling Headquarters, 15 Park Row, New 


For full details 
—write, wire 


e Lighter weight lowers freight costs York City. 


or phone @ Quicker heating—greater efficiency The meetings are he ld mi ynthly ur 
e Cleaner heat—better temperature control der the direction of H. E. Aldrich, 


| INGERSOLL STEEL 


| SORG-WARNER 


manager. A public relations commit 
tee was proposed and approved 
The Association conducts continu 
us studies of market and economic 
ersoll STEEL DIVISION conditions 20 they wiSect the balles 
Borg-Warner Corporation manufacturing industry. This informa 


N 1 
our Sustte, Sines tion is available to member companies 


April 
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Which boiler is easiest to sell ? 


Dealers tell us that the 20-year guarantee 
on the sections of Crane Sunnyday Hot 
Water Boilers is the best thing that ever 
happened to the boiler business! 
Broadness of the Sunnyday line makes 
your selling job easier, too. There are 
three guaranteed Sunnyday oil models, 
allowing a wide selection to fit any capac- 
ity requirement. Net IBR ratings from 


CRANE 


CRANE CO. 8365S. Michigan Ave., Chicago 5+ VALVES - FITTINGS - PIPE « PLUMBING + KITCHENS 


Sha 


67,000 to 245,000 Btu/hr. 

The famous Sunnyday guarantee is 
backed by heavy national advertising 
and a full file of hard-working materials 
for your local promotions. Plus the ‘“‘sell- 
ing magic’”’ of the Crane name. 

Get all the facts about Sunnyday 
hydronic equipment from your Crane 
Branch or Crane Wholesaler now. 


QUALITY 
HEATING 
AND COOLING 


* HEATING + AIR CONDITIONING 


85 





Industry Groups 


recent 

Warren L 
ho was named field « 
Coun 


concentrate on the fe 


Better Heating-Cooling Council — creased n. The most 
evaluates Worth after 2 Years 
lirector 
THE BETTER Heating-Cooling ¢ 
New York, N. Y.., 


its second anniversary as national voice 


uncil, 


; ; the 1956 and 
recently observed 

rma 
; Councils cities 
of the hydronics industry by evaluat ot tka a 
it ne a 


cal gt 


land, and 


ing its progress during the period — 
up Na rganized 


Milwaukee 
iladelphia ire in th process of 


Acting on 


Since the Council was laun 
original membership of 20 manufac nd PI 


turers has grown to mori 


issociations the 


companies plus a wholesaler 
tion and contractor groups 


Ste c le. 
The | 


staff of two has in irer, Fred 


original 


the roughest winter in years 
"> has arog you the biggest 
deeetchbiy 4 


iL Ye ars for. 


Sp RNACE CLEANING 
JOBS IN VOLUME! 


Cash in now 2 WAYS with Empire 
LEADING EQUIPMENT=— AT aens cosT f 3 


Famous Empire Nu-Vac Vai 
experienced servicemen. Fast, easy 
thorough 70” vacuum pick-u} 
holds a bushel of di 

Complete with acce 

duty hose, ete 


FREE SALES HELP... 


Hard selling self-ma 
customers—tells then 
service 
fire 


this year n 
safety, 
Add’t’l } 
Ready for impri! 
can get in touch v 


renew 


25 copies. 


DON’T DELAY—BE 


IN LINI N THI ECTE ELUGE O} 
HAVE ic} 


EQUIPMENT ON HAND 


ASK YOUR EQUIPMENT JOBBER 


ORDERS 
NOW! 


ORDERS 


DEPT. NU-VAC 


at, Newark 2, New Jersey 


We're interested ample f r mails roduct data e informatior 
Name — 

Company 

Street — 


Our equipment 


Forest Otto, Ex 


Winniger, Milton 


G j 


nri 


ght and 


Oles n 


Cre 


th 


surre 
Delaware Valley area are Peter J 

zzo, John C. Mackey, David S. Mad 
sen, Vernon R. Bitzer, Charles M 
Sliney, Henry J. Fick, James Tallom 
John Taylor, Conrad Muhly, III 
ind Joseph 


iirman 


Rainvill 


During the two years of its exist 


ence, the nation ization 


placed hundreds of feature and n 


stories on the hyd: lustry 
pers, 


| 
aq 


n I 
The f 


_ building 1 
ion programs t 
water and 
a promoti 
to make tl 
f the benefits 


Delaware Valley Dealers hear 


Henwood on cost Accounting 


AN INSIDE VIEW erating 
breakdowns was giv 
Henwood, Meenan 
town, Pa 
Delaware V: 
sociation 
He enumerated tl 
st to show wher 
point 


uctual costs involved 


must be apy 


oil from the supplier's 


the consumer’s hom 


April 
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BRYANT LEADS THE WAY WITH NEW 


1— A@ 1 {ens ge 


HEATING 


if 
4 
r~ 


/ 


o 
Li. Q 


‘ 

Colorful Consumer Ads! 
We're sparing no expense 
to tell home owners about 
ROBO-trol! Typical of the 
persuasive consumer adver- 
tising is a two-page spread in 
full color in THE SATURDAY 
EVENING Post, to be read by 
millions of the very best 
potential customers. 


A Complete Dealer Kit! 
We're going all out to help 
Bryant dealers achieve their 
greatest sales-and-profit- 
making year. Every certified 
Bryant dealer will receive 
this kit containing newspaper 
mats, radio commercials, 
direct mail and hand-out 
literature, with complete 
instructions for their most 
advantageous use! Ask your 
Bryant distributor about the 
Bryant Certified “‘Doctor of 
Heating” Program. 


~ 








This new Bryant electronically controlled heating 
system is sensational from every angle . . . and we’re 
making certain that Bryant dealers will cash in on 
it. Powerful Bryant consumer advertising will ac- 
quaint the public with the amazing new advantages 
of ROBO-trol . . . and Bryant dealers will have the 
sales helps and promotional material to take full 
advantage of it! ROBO-trol provides Bryant dealers 
with the greatest sales-winner since 1907, when 
Bryant produced the first successful automatic gas 
heating system in the world. For complete informa- 
tion, write us today. 


BRYANT MANUFACTURING CoMPANY, Indianapolis, Ind. 
Bryant Manufacturing, Ltd., Toronto, Canada 


Jolod | E> 


AMERICA’S FOREMOST SPECIALISTS IN RESIDENTIAL HEATING, COOLING AND WATER HEATING 
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. . . . Industry Groups 


Warm Air Association plans 
split-level House at Urbana 

A NEW WARM AIR research residence 
will be built on the University of 
Illinois campus in Urbana-Champaign 
This split-level house will be the 
fourth under cooperative sponorship 
of the University and the National 
Warm Air Heating and Air Condi 
tioning Association. 





The first heating research house was 
built at Illinois in 1924, and was a 
ten room frame house typical of its 


time. In 1946, it was replaced by 
five room house; and in 1949, a base 
mentless house with slab heating was 
built. 

Today, houses are larger and the 
new residence will be an eight room 
two and one half bath split-level home 
with four bedrooms 
usable space, and 
garage. With lot, furnishing 
search equipment it 
than $40,000 

Research equipment will include six 
miles of wires built in to provide in 
stantaneous temperature information 
from 400 points inside and outside 
the house. These wires will connect 
with recording instrun 


A Sinclair nak tn genp 


Internal movement 


Fuel Oil Distributorship st 


rding to Prof 


in charge of 


research at the Uni 
Two heating sy 
in, one with warm air perimeter 
' : lets, the other with high sidewall or 
ae A Sinclair Fuel Oil Distributorship puts you in a pre- 
ferred position in the industry. Sinclair Fuel Oil is a 
preferred product because it’s a superior product—thanks 
to continuous research and improvement at Sinclair’s ich level, the ot! 
huge laboratories in Harvey, Illinois. luct from each room 


eiling outlets. and two air return sys 


tems. one having 


A strong ad program promotes Sinclair Fuel Oils for The home will b 
Sinclair Distributors. Ads hit prospects at the local level. Richard Wright, res 


No worry about supply! Sinclair’s tremendous produc- nd his family 
tion and storage facilities mean a steady, dependable 
source of supply. ‘ . , 
die Oil Heat Service Managers 

An informative sales training program strengthens the . 
Sa B Prog . meet in Boston. March 19 


hand of Sinclair Distributors 

You can have a more profitable business with Sinclair ep Peace Teepegrrtcalegn Na 
Fuel Oils containing RD-119®. Write to: Sinclair Refin- tional Association of Oil Heat Service 
ing Company, 600 Fifth Avenue, New York 20, N. Y. Managers was held at the Hotel Ken 
Do it now. more, Boston, on March 19. 


Hugh W. McKee was chairman 


SINCLAIR FUEL OILS with RD-119° “cess pcre) 
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EXTRA EXTRAORDINARY 
MERE: 


} la reer 





FIND YOUR STATE TAX HERE! 


Based on tox rates as of October 1, 1957 (in cents per gallon 





State Federal Total 
10 
8 


Alabama 
Arizona 
Arkansas 


wn 
bs] 
w 


California 
Colorado 
Connecticut 
Delowore 
Dist. of Col 
Florida 
Georgia 
idaho 
Minois 


wn 


sve Jd) 2 #71 Just tell your friends that their 


state gasoline taxes can be deducted on their Federal Income 


Indianc* 
lowa 
Kansas 
Kentucky 
Lovisiana 
Maine 
Maryland 


Tax. (Other taxes, such as state and local sales taxes, may 


o0wvnooOwm © 6,0: 


also be deducted but under a different formula.) 


SOR)? #52 It’s so easy. You'll find your state 


gasoline tax on the tax list on this page. Multiply that by the 
number of gallons purchased in 1957. 


#33 Here’s an example: Friend “A” 


drove 10,000 miles last year and got 14 miles per gallon. 
That’s 700 gallons of gasoline. Say your state tax rate is 6¢ 
a gallon. 700 times 6¢ is $42. So friend “A” gets a $42 de- 
duction on his Federal Income Tax. You're a hero! And you've 
made a friend for your industry! 


Massachusetts* 


wn 
‘ 


Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebroaska* 
Nevada 

New Hoampshire* 


» 


7 
5 
6 
6 
6 
6 
5 
6 
7 
6 
6 
5 
6 
6 
5 
7 
7 
7 
6 
5. 
6 
5 
7 
3 
7 
7* 
6 
6 


* 


New Jersey 
New Mexico 
New York (State 
N. Carolina 
N. Dakota 
Ohio 
Oklahoma” 
Oregon 
Pennsylvania 
Rhode Island 
Ss Carolina 
S. Dakota* 
Tennessee 
Texas 

Utah" 
Vermont* 
Virginia 
Washington 
W. Virginia 
Wisconsin 


— 


You can make even more friends for your industry 
when you tell people that they drive a bargain with today’s 
gasoline. The price of gasoline itself has gone up only 17% 
in the last decade while taxes have gone sky high. For every 
dollar they spend on fuel itself. they spend an additional 40¢ 
in federal and state taxes. Mail the coupon below for more 
information about today’s gasoline. 


_ 





~ 
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— 


American Petroleum Institute, Dept. G 

50 W. 50th Street, New York 20, N. Y. 

I would like to obtain more information about today’s gasoline quality, 
prices and taxes. Please send me your FREE booklets. 


Wyoming 


WO WWWWWWWWWWWOWWHWWWWHWWHHWHWHWWHWWHHWWHWWWHWWHWHHHHWHWHHWWWWWHAWW 


AUA AA AAGUN ANA UOANUAN EAD & 


U. S. Average 8 





Changes during year: Ind.—tax was 4¢ before 3/15/57 
Mass.—tax was 5¢ before 6/1/57; Mont.—rate will be 6¢ 
effective 1/16/58; Neb.—rate was 6¢ before 9/20/57; 
N. H.—tax was 5¢ before 9/1/57; Okla.—rate which was 
increased on 6/1/57 dropped back to 6.5¢ by 12/31/57; 
Pern.—tex was 6¢ before 6/1/57; S. D.—tax was 5¢ before 
7/1/57; Utah, tax wos 5¢ before 5/14/57; Vt.—tax was 
5.5¢ before 7/15/57 


NAME 
ADDRESS 
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When converting fireboxes 


Sell the 


Difference 
in Dollars 


You can make money and save your customers 
money, too, when you put across the B&W Insu- 
lating Firebrick story. Here’s why: 

Fireboxes lined with lightweight B&W Insulating 
Firebrick can save 15% to 25% in fuel bills. The 
reason? Millions of tiny insulating air cells stop 
the flow of heat through the brick . . . bounce the 
heat back into the firebox. The hot face of these 
lightweight refractories come up to temperature 
faster on start-up, then keep furnace temperature 
higher during firing. That not only cuts fuel costs, 
but also assures more complete combustion and 
clean, odorless heat. 

These B&W benefits will keep selling for you be 
cause your satisfied customers will spread the word 
to neighbors. Your oil sales will go up . . . and so 
will your reputation in the community. It’s smart 
business to explain the difference 


in dollars with B&W Insulating B&W FIREBOX 
Firebrick. HANDBOOK 
A Valuable Guide 


for Every Installer 
Send today for this Handbook! 


THE BABCOCK & WILCOX CO. 


Refractories Division 


General Offices: 161 East 42nd St., New York 17, N. Y. 


Works: Augusta, Ga. 





New Prod: ucts 


Each New Products item has an identifying number 
want more information on any equipment described 

he coupon on page 104 to FUuELo & On 

2 West 45 St., New York 36, N. Y., and iden 


product by circling its number on the coupon 


William Wallace Co. develops 
Metalbestos all-fuel Chimney 


AN ALL-FUEL prefabricated chimney has | 
William Wallace Co. and is being sold ur 
Metalbestos. The chimney is fae 
structed on the double 
| principle. Mineral fiber, 
ked between a galvanized 


iter wall and stainless 


assembled chimney 
onstrutced of spe 
ed galvanized steel 
in be painted. “Shad 
’ ridging supports the 
1 simulates brick. 
Made by: William Wallace Co., Belm 
Circle El on coupon, page |04 


Lebanon’s zone control Valve allows 
multiple Zones with hot water System 


THE MOTO-VALV unit has been designed by Lebanon Tool 
to allow independent control of temperature in each 
f a multi-zone forced hot water 
‘ating system. Its use permits a single 
ulating pump to serve up to nine 
es ON ONe system 
he valve operates at 125 Ibs. water; 
steam pressure. Cast bronze 
ilve may be rotated freely in hous- 
g to facilitate installation. Motor 
lraws current only when opening and 
sing valve. 
Made by: Lebanon Tool Co., Inc., 300 N. 7th Ave., 
Lebanon, Pa 
Circle E2 on coupon, page |04 
April 
1958 
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keep your Macks 


in top condition 


USE GENUINE MACK PARTS 





Naturally, your Mack runs sweeter, 
better, longer with parts designed for it. 
Almost goes without saying. And it’s a 
cinch to get ’em, too. All you do is 
specify Genuine Mack Parts—the only 
parts that are— 


@ designed or tested by Mack engineers 
@ proved in service under all conditions 


@ constantly improved as new methods and 


materials are developed 


eloil 


Don’t forget it for a minute: you operate 
the world’s best trucks when you own 
Macks. Keep ’em that way with the 
world’s finest parts . . . made by Mack 
. .. made for Macks. Mack Trucks, Inc., 
Plainfield, New Jersey. In Canada: 
Mack Trucks of Canada, Ltd. 


5644 


MAC K 


first name for 


TRUCKS 


EVERYWHERE A MACK GOES...THERE ARE MACK PARTS... AND MACK SERVICE 
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THE HOTTEST THING 
IN HEATING! 


Don't be left out inthe cold... 
Self THE BETHLEHEM 


DINATHERM 
Mode! 100 


Biggest Heating Plant Value 
on the Market 


..» FOR MOTELS, GREENHOUSES, 
SMALL CHURCHES, 
APARTMENTS, GARAGES 
® Delivers 480 gallons of hot water per hour! @ Built 
to A.S.M.E. specifications! © Thoroughly tested in the 
field for two years . . . all units tested recorded effi- 
ciencies better than 80°/,, used 40°/, less fuel than 


the heating systems they replaced! @ Only 41" high, 
31" wide and 78" long! © Pays for itself in 5 years! 


BIG PROFITS FOR YOU! 


There is a big demand for the Model 100—wire or 
write today for full information! 


BETHLEHEM FOUNDRY 
& MACHINE COMPANY 


BETHLEHEM, PENNSYLVANIA, U.S.A. 
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. . « « New Products 


Watts adds new low water Cut-offs, 
reverse pressure Controls and Valves 


WATTS TYPE 101A low water cut-offs (illustrated) are fur- 


” 


nished with 2,” side tapping for steam boilers. Features 


include plate for inspecting 
and cleaning float chamber 
and single throw mercury 
switch 
Series R-127 spring type 
and R-125 weight and lever 
type are reverse acting pres 
sure regulators used as relief 
valves or by-pass relief valves 
ntrolled by inlet pressure 
r by pressure independent of line pressure. Re 
sure range from 1 to 100 Ibs. in Yn” to 1y 
ly, screwed ends, stainless steel seating 
ies 131 has been added to the Watts lin 
ype temperature and pressure relief valves, with 
nd short thermal tube and also with lever but ex 
type thermal tube. Size is %4”, with fusible plug 
F. All bronze « 


1 with temperature resisting, corrosion-proof 


it end of tube to melt at 210 


by: Watts 
Circle E3 on coupon, page 104 


Chevrolet pickup Trucks feature 
greater cargo Space in new Line 


THREE NEW SMOOTHSIDE pickup trucks featuring full- 
width cargo boxes with 50% more cargo space have been 
ed by Chevrolet. Called Fleetsides, the pickups are 
d with either 6/2 or 8’ box lengths on two wheel 
the half ton series and an 8’ box in the three 
r ton model. Capacity of the 62’ unit is 5! 
larger Fleetside box has a 73% cubic f 
thevrolet now has 10 pickups in its truck | 
ludes 136 models 
ade by: Chevrolet Motor Division, General Mot 
Building, Detroit, Mich. 


Circle E4 on coupon, page |04 


Torrington’s resilient fan Hub 

features less Noise, high Torque 

\ NEW RESILIENT fan hub has been designed by Torrington 
mbine noise reduction with highest starting-torqu 


ing. This soft hub now can be used 
larger fan sizes. Shown in the pic os 5 


is the hub and two ribbed neo = 
pieces and hub retainer. The 


yr ne at ; 
hub has eight driving lugs engaging } 
i 
he spider and hub retainer. FP 
Made by: Air Impeller Division, Fe 
The Torrington Co., Torrington, —iee : 
Conn Hs —E 
Circle E5 on coupon, page 104 
April 
1958 





MODEL 400A WATER : cetaiaaee 


, an exceptionally quiet; seal-less pump for closed 
hot water heating systems. It can be installed in any 
position, serviced and replaced with only a screwdriver. 
Needs no lubrication, starting oe. or 

overload protecting mechanism. : 

Capacity: circuits or zones up to 100,000 BTU. 

Cost: lowest on the market. 

Operation: finest in Hydronics. 


Write for detailed information to the Fostoria 


Pressed Stee! Corporation, Pump Division, 
Fostoria, Ohio. 
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ROCHESTER 


“Filtone” SIGNAL 


The new Filtone is designed to oper- 
ate with a minimum of back pres- 
sure, has no “dead spots” and has 
far greater strength for supporting 
the vent pipe. The Filtone offers you 
both installation and fuel servicing 
advantages. 





OED 








gt ROCHESTER 


“Universal” GAUGE 


The Rochester Universal Gauge has 
a long-standing reputation as the 
best value for accuracy and long, 
lower cost gauge life. Gauge replace- 
ment and servicing problems are 
practically non-existent with Roch- 
ester equipped installations 





“ «cy Watts 
~ nw’ hate BT Fac 






‘THE PERFECT 
PACKAGE 
% 


) ...Dbest @\\ 
_ combination \\, | 
buy! \ 


Listed by Underwriters Labora 


a 


° 
‘ 
. 


— 


Call your jobber or write the factory, but 
whatever you do start usin " 
package” now! 


ROCHESTER MFG. CO. 


8 Rockwood Street 
Rochester 10, N.Y. 


yiil 
a | ROCHESTER MANUFACTURING CO. 
\ 
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. . . « New Products 


Cab-forward Mack Truck can be used 
either as straight Truck or Tractor 

THE NEW Mack cab-forward N model truck is adaptable 
both for light and heavy hauling, can be used either as a 
straight truck or a 
tractor Available 
with gasoline en 
gines of 150 hp, or 
with Mack Therm 


liesel engines 





f | nd 205 hp 
The set back front axle has been designed for ideal load 
istribution of maximum payload 
This model features accessibility to the engine by a for 
ward-tilting cab, with safety locks to secure the cab 
both the raised and bedded position. Instruments 
trols do not have to be disconnected to tilt the cab 
Made by: Mack Trucks. Inc.. 1355 West Front St 
Plainfield, N. J 
Circle E6 on coupon, page |04 


New solenoid valve Model added 
to A-P Controls accessory Line 


THE CONTROLS CO. of America has developed 
solenoid valve, Model 2911. Available in br r st 
less steel, the two-way valve was de 
signed for use in tight equipment 
nd crevices, wherever a com 
rmally closed valve is needed 
ntrol flow. Model 291 can be 


mounted in any position: upside down, 





, or at any angle. All in 
ternal working parts are stainless steel 
Made by: A-P Controls, 2450 North 32nd St.. M 
kee 45. Wisc 
Circle E7 on coupon, page 104 


Time Saving Fills announces 
nozzle and fill pipe Adapter 


IMBINATION of nozzle and fill pi; lapter 
res tial installations has been announced by Time Sav 
ng Fills, Inc. The patented 

was designed by an 
mpany, Goodling 

I ric Co., In 
Desig rmits deliver f 
~ s g llons t 


r minute int he me 





ving as little as %4 
TI nozzle is con 


structed of cadmium plated a 


Absence of all threads 


results in a self-cleaning action and no dripping when it 
stalling or removing the nozzle. Positive mating of nozz 
is done with a quarter turn—no tools, clamps o1 


ipplementary devices are needed. 
Made by: Time Saving Fills, Inc., York, Pa 
Circle E8 on coupon, page 104 
April 
1958 





just dial 
the rim... 


easiest 
to set... 


easiest 
to read 


HEATING ONLY 


COOLING ONLY 


COOUNG—-with 
system interlock for 
separate heating 
thermostat 


COMBINATION 
Heating-Cooling 








. ...« New Products 


FAN 
SELECTOR 
SWITCH 


+ 


—-+ 


AUTO-ON 
AUTO-ON 


AUTO-ON 


AUTO-ON 


AUTO-ON 


+ 


oe 


+ 


—~—— 


HEAT-OFF-COOL 


| AUTO-OFF 


SYSTEM 
SELECTOR 
SWITCH 
AUTO-OFF 


AUTO-OFF 


HEAT-OFF-COOL 


HEAT-OFF-COOL 
HEAT-COOL 


HEAT-COOL 


EE 


| HEAT-OFF-COOL 








PENN “RIMSET” 
handles 12 different 
heating and cooling jobs 


Here's versatility that reduces your control inventory ! 
All you need is one thermostat unit ... the Penn “RIM- 
SET”... then stock various sub-bases. Look at the chart 
... all variations for 12 different heating-cooling functions 
are in the sub-base, the thermostat unit fits them all. 


Here’s simplicity that saves installation time! Leveling 
is not essential for accurate operation. All wiring is on 
sub-base where large terminals are accessible. Thermo- 
stat is simply plugged into sub-base. 


And, unlike other thermostats, the “RIMSET” does not 
chatter to cause undesirable “‘on-off” operation when vi- 
bration occurs. On your next job, use the Penn “RIMSET” 
... the thermostat that keeps customers sold on you! 


‘Cural Thic Walkar Init 





A PROFITABLE POINT TO REMEMBER... 


PENN CONTROLS DELIVER 
THE HEATING COMFORT YOU SELL! 


uu always fulfill your promise to customers with 
Penn controls. On any type of heating system, onc« 
ontrols are installed properly, their depend- 


+ 
LNeESE 


and accuracy deliver the hetter heat? 


gd com- 


jou sell! It’s the kind of carefree performance 
ré 


ates better-satisfied customers, mors 
re profit for you. 


a) 
Sales 


onvincing proof, “fy and install 


your next heating job. Ask 
lrer or W hole saler. 


Oil burner stack s 
today’s most advancec 


tures. Type 680 for cc 


Type 926 gas valve with 
vous and Type 


straight-through flow and 
termittent ignit vertical self-cleaning seat 
Pressure regulation and pi- 
lots available 


Type 442 safety limit or 


operating immersion con- 





trol with “trigger-quick”’ 
response for hot water jobs. 


Type 520 liquid expansion 
combination fan and limit 
control with calibrated di- 
als for warm air furnaces. 


PENN CONTROLS, UNC. ces nian 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 





. . . « New Products 


Extrol expansion Control corrects 
air Problems in hot water Heating 


EXTROL engineered expansion control system replaces the 
expansion tank in hot water heating systems. It consists 
of a pressuriz ur expansion 

a flexible 


h absorbs and 


chamber sea 
diaphragn 
I be iler water 


mpensat 


xpansion and kK 


é 
"2 


eps air from 
entering the system 

One unit s the manu 
facturer dates most 


idential and small commer \ 


ial installations: additional 


units are added for larger jobs. It installs in any position 


American Tube Products, Inc " West War- 
Circle E9 on coupon, page 104 


Bethlehem’s Dynatherm 100 is designed 
for large Homes, commercial Buildings 


automatic oil heat packaged unit capable 
gross Btu output of 450,000 has been added 


= 


houses, churches and commercial 


s a completely assembled unit tested 

being shipped The welded steel heat 
loys “whirling flame” principle 
hlehem Foundry & Machine Co., Bethle 
Circle E10 on coupon, page 104 


Kam designs hot water Circulator 
for vertical or horizontal Units 


31.7 
nas added a 


lomestic hot water cir 


1 to permit use of smaller size 


@ hp, 115 volt, 60 cycle, 1725 rpm. 


Brooklyn N 1 
Circle El! on coupon, page 104 


== WALKER 


Kam Products Corp., 239 Alabama Ave., 


“Sure! This Walker Unit 
Ends All My Draft Problems” 


“| don’t fuss and fret 
with uncertain droft 
onymore since Walker 
brought out this low- 
priced droft inducer- 
regulotor combination. 
Now, | install Wolker 
inducers on all my jobs. 
Thot puts me woy out 
cheod, becouse with 
good droft | know every 
job will be exactly right 
from the stort 


Most Gicient Datt 


- FLO 


Control System Ever Made“ 


Say Heating Contractors, Architects, Builders & Home Owners 


Here’s an economical answer to every draft problem 
from older heating installations to modern, low-roofed 
houses. The new Walker Shur-Flo (Pats Pending) 
is the surest draft system ever devised —and the most 
economical. Walker’s fan operated draft inducer 
moves ONLY flue gases ...does not suck in outside 
air. No wonder it runs quieter, costs less, requires less 
power. Walker does a complete job of inspirating 
draft and controlling excess draft. Models available 
for oil, gas, and coal fired installations. 


Perfect for modern homes whose lower chimney 
heights present a draft problem, the new Walker Shur- 
Flo is popular with heating contractors and builders 
because it installs quickly at any angle — vertically, 
horizontally or at a pitch. Economical in cost, it is 
highly profitable since it virtually eliminates costly 
call-backs and corrections. The carefully balanced 
propeller type fan and small but sturdy motor assure 
quiet trouble free operation, free from vibration. 


For full details see your supplier or write direct. 
Other Famous Walker Draft Controls serving 25,000,000 Users. 


Ss 
> 


Wolker Gas Wolker 
Double Swing Chimney Cap 


MFG. AND SALES CORP, 
1750 Penn St., St. Joseph, Mo. 


Royol Walker 
Purple Junior Line 


WALKER 
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. .. « New Products 


, Eddington Metal Specialty Co. designs 
TF Unit to dispose of cooling Condensate 
EDDINGTON MODEL C-12 has been designed specifically for 


the removal of condensation from airconditioning, refrig 
punch ends erating and dehumidifying 
units. It is equipped with 


a hydro-mechanical two 


| f | i| d lj level device which assures 
slow, messy fuel oil delivery se «55s 


_. 
Los 


' and efficiency 
The unit provides a 2( 
I Its tank meas 
I This balanced ur ix by eight inches 
type valve controls : 
fuel flow at all 
pressures — opens F motor measuring ten 
effortlessly, closes nche 
without chatter. Its by: Eddington 
compact design de- ; : : 
eS eis ee et pecialty Co., Eddington, Pa 
livers high capacity for faster tat Opeciaity Uo., Eddington, Fe¢ 
delivery. The Buckeye No. 9361 Circle E12 on coupon, page 104 
valve construction eliminates : 
“liquid pockets” after the valve : ; S 
has been closed, reducing exces Jav-Zee Mfe. Co. introduces 
sive dripping. The No. 9361 is Te —_ ° Oill 
-also available with internal check valve ester to prime lburners 
Constructed of lightweight aluminum, the 
No. 9361 valve is easy to operate and s 
maintain. The entire valve assembly, Mfg. Co. The tester primes the oilburner without creating 
guard, and inside seal is removable with mess. The device permits visual inspection of oil, shows 
out the use of special tools or equipment 
Available in 14%,” to 144” sizes 


“ol 


height to top of 


— 


THE CLEARITE oil tester has been introduced by Jay-Ze« 


pump pressure, and will check for water 
Made by: Jay-Zee Mfg. Co., Box 147, Oak Lawn, III 
Circle E13 on coupon, page 104 


Johnson degree-day Meter measures 
Effect of Sun, Wind, Temperature 


OHNSON fuel demand meter, currently being mercl 


j 1 


revitalized sales program, registers total 


2 The Buckeye No. 8702F swivel, with 
exclusive “O” ring seal and nylon bear- 
ings, extends the service life of fuel oil 
hose. No more kinks, twist, or damaging 
tensions on hose. The Buckeye swivel al 
lows the hose and valve to turn independ 
ently. Manufactured for 114" and1'4" sizes 


upon 
nption 

her sensitive 
Complete details are available in the new Buckeye Catalog lement fastened to the roof and exposed to the weather 
For your FREE copy write nnects by electrical cable to an inside unit located or 
r desk. An electrical supply cord plugs into standard 
BUCKEYE IRON & BRASS WORKS, Dept. F utlet to energize the instrument. Standard instrument 
Box 883, Dayton, Ohio yauge ranges from 65° base temperature to minus 35 F 


“4 wc hf 


Send me Buckeye’s Free catalog for details on the Meter has a reset mechanism so that total can be set t 
No. 9361 Valve and the No. 8702F swivel iny accumulated reading: the C-20-T meter registers total 
ee eee —— ial iccumulated effective degree-days for a complete heating 
ADDRESS ; a : season; readings need be made only on days when ofhe: 


pen—Sunday and holiday readings are not necessary, 


Pesce rst eee ae 


CITY. —_—- 





perator obtains immediate reading at start of each day 


BUCKEYE IRON & BRASS WORKS, Dayton, Ohio nee by: Johnson Degree-Day Systems, 329 S. Pitcher 
Valves and Fittings for The Oil Industry St., Kalamazoo, Mich. 
2 Circle E14 on coupon, page 104 
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Klein Oil Company System 
Gets High Performance Design — 
plus Minimum Operating Cost! 


Klein Oil Company's Plymouth, 
Indiana bulk plant was planned for 
profits from “the ground up.” Cof- 
field Supply Company, of South 
Bend, engineered the system to get 
extremely low operating and main- 
tenance costs: here’s how — 


Short-Run Piping Cuts Losses 


The storage facilities consist of two 
15,000 and two 20,000 gallon, 
above-ground, tanks. The critical fuel 
handling operation was accomplished 
by using four 3” Marlow, self-prim- 
ing, pumps. The 3” piping system 
was laid out using minimum lengths 
of line, elbows and valves to hold 
friction losses to a minimum. This 
increased efficiency and cut power 
requirements 


Double-Duty Pumps Used 


Because Marlow self-priming. pumps 


are used in this installation, the same 
pumps that are used to load retail 
delivery trucks are also used to un- 
load transports! While the loading 
rate is 160 G.P.M., transports are 
unloaded and stripped of all fuel at 
200 gallons per minute. Double-duty 
Marlows reduce original installation 
costs. 


Low Maintenance Costs Anticipated 


These dependable units maintain full 
factory efficiency over the entire life 
of the pumps... there’s no metal-to- 
metal contact and no parts to wear 
out. Years of trouble-free service are 
built into every Marlow Pump. 


Marlow builds a complete line of 
pumps for every petroleum market- 
ing need. For complete information, 
write today for bulletin PM-06 and 
the name of your Marlow equipment 
distributor. 


Si 


i ys 





° DIVISION OF 


BELL & GOSSETT CO. 
Midland Park, N. J. 


Longview, Texas Morton Grove, Illinois 
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MAID-O'-MIST 


CONVECTOR 


HUMIDIFIERS 


give you % sizes! Simple to install . . . for 
conventional and ccunterfiow worm air furnaces 

Individual water 

troughs give 5U0 
more ¢€vaporation area 
i to allow un 

ted airflow 
t for the small 
ern 


Renewal Kits 
eliminate 
service calls. 


Contain 4 replacement 
evaporator pads, | valve 
stem and float arm 


3217 NORTH PULASKI ROAD 
CHICAGO 4I, ILLINOIS 


. . . « New Products 


Bacharach’s Tempscribe Line has 
temperature-operation Recorder 


\ COMBINATION temperature-operation recorder has been 
added to Bacharach’s Tempscribe line. The two-pen instru 
ment incorporates the fea 
tures of the bulb-type, single 
pen temperature recorder and 
has a second pen for record- 
ing electrical operation 
It is made in two standard 
temperature ranges: 30 
to +50° F. and 30° to 
+120° F. The instrument is 
equipped with a 6’ electrical 
cord for operation recording and a temperature sensitive 
bulb at the end of 6 feet of flexible capillary tubing. 
Made by: Bacharach Industrial Instrument Co., 200 N. 
Braddock Ave., Pittsburgh 8, Pa. 


Circle E15 on coupon, page |04 


Vitroliner chimney Housing 
has simulated brick Finish 


ADDED to the Vitroliner prefabricated chimney line is a 
new simulated red or buff brick finish knocked-down hous- 
ing. It is complete in com- 
ponent form in a package 
ready for shipment from local 
jobbers or distributors. The 
finished housing looks the 
same as the standard tailor 
made Vitroliner brick effect 
chimney, which is shipped di 
rect from the factory 
All Vitroliners are class 


mr hid 


, 8”, 10” and 12” sizes. 
Made by: Condensation Engineering Corp., 35 c. 
Made by: Cond t Eng g ( 511 W 

Potomac Ave., Chicago 51, IIl 


Circle E16 on coupon, page |04 


+. sel 4 ” 
4’ chimneys in a choice of 6”, 


Preslok blower Wheel is used 
in Lau’s new blower Assembly 


TO MEET the requirements for commercial airconditioning 
and warm air heating, Lau has designed a new series “A™ 
Preslok blower assembly 
Heart of the new design is 
in 18” diameter Preslok 
blower wheel. 
Each blade is mechanically 
ittached to the center disc by 
four individual steel fingers. 
Preliminary tests indicate the 
unit will operate in excess of 
1000 rpm at 21/7” static pres- 
sure. Air delivery is rated at 3200 to 8000 cfm 
Made by: Lau Blower Co., 2027 Home Ave., Dayton 
7; & 
Circle E17 on coupon, page 104 
April 
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Dollar for dollar you can not make a bet- 
ter investment for profit than HEIL 
DOLLAR-VALUE TESTED heating and 
cooling equipment. A Heil franchise 
means more for your invested dollar — 
more for your customer’s dollar with these 
Dollar-Value Tested features: 


e A 34 year reputation of pioneering 
— engineering and reliability — not 
matched in the industry. 


e Full capacity components. 
e Sub-sonic noise level. 


e National record of service-free perform- 
ance. 


e@ Precise BTU ratings. 
e Units delivered assembled and pre-wired. 
e Lowest stack temperatures in the industry. 


e 85% of every advertising dollar spent 
on units you buy is spent in your market. 


e All local advertising bears your name. 


e National advertising program with local 
impact. 


e Atested sales-producing cooperative ad- 
vertising program. 


Sell the line that passes the Dollar-Value 
Test — sell Heil. Write Heil-Quaker Cor- 
poration today for full details on the 
more-for-your-money Heil franchise. 


eloil 


oilhear, 





DOLLAR 
VALUE ree 








6 Oil-Fired 
Boiler-Burner Units 
(BTU range 
93,000 to 252,000) 











13 Oil-Fired 
Winter Air Conditioners 
(BTU range 
84,000 to 224,000) 





15 Central Air Conditioners 
Self-contained, remote and 
water-cooled 
(BTU range: 20,000 to 60,000) 








Highboys 
(BTU range: 
84,000 to 112,000) 





Horizontal Furnaces 
(BTU range 
84,000 to 112,000) 


HEIL-QUAKER CORPORATION 


712 Eighth Ave. South ¢ Nashville, Tennessee 
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To every 
“old pro’’ in the 
heating business 


If you’re an “old pro” in this business, 
you'll remember the famous Williams Oil-O- 
Matic “coal shovel’ promotion of the 30’s. 
“No coal shovel was ever built to fit a 
woman’s hand.” Campaigns like this one 
kept Williams sales humming right through 
the worst of the depression. 


Now, Williams Oil-O-Matic is rolling 
again—really rolling. All new, all modern 
product development and production facili- 
ties. A complete oil, gas and coal line—lo- 
boys, hi-boys, counterflows and suspended 
models. Conversion units. Air conditioning. 
A new sales program. 





To top it all, Williams 
has the competitive ad- 
vantage nobody else can 
touch. Their exclusive 
R160 Low Pressure 
Burner permits fuel sav- 
ings up to 40%. 





A special note to Whole- 
salers. Isn’t Williams the kind of outfit you 
wholesalers would like to hitch up with? If 
it is, Williams Oil-O-Matic would like to 
hear from you right now. 


THE Nae nt Cans WONDERFUL FUTURE 


WILLIAMS 
OIL-0-MATIC 


HEATIN G OMPANY 


Division of National Union Electric Corporation 


851 West Third Avenue - Columbus 8, Ohio 
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. New Products 


Burner with 6 to 10 gph Capacity 
is added to ‘S’ Line by Sun-Ray 


AN ADDITION to the Sun-Ray Series S lines is Model S-3 
capacity 6 to 10 gph. The burner features a housing aer: 
dynamically designed for the patented original Shell head 

Delayed action oil valve and built-in electronic con 
trols mounted and wired are standard equipment. Price 
also includes plain thermostat and standard limit control 

Made by: Sun-Ray Manufacturing Corp., 139-24 
Queens Blud., Jamaica 35, N. Y. 


Circle E18 on coupon, page 104 


Quiet Automatic now manufactures 
50-gallon oilfired water Heater 

4 NEW 50-gallon “Hi-recovery” water heater has been an 
nounced by Quiet Automatic. Delivery is 150 
hour at a 100 degree rise. It is oilfired 

with automatic storage water heater 


gallons per 


The tank has a magnesium rod 
This size tank can be used to heat 
storage tanks up to 500 gals., as well 
as a direct fired heater. Heaters are 
’ high, 24” in diameter. The com 
pany also makes a 30-gal. glass-lined, 
pper-lined, galvanized and labeled 
t water heaters, and twin coil heat 
ers up to 5,000 gallons per hour 
Made by: Quiet Automatic Burner 


Newark 4, N. J 
Circle E19 on coupon, page |04 


Product Briefs 


Overfill alarm: for tank trucks prevents loss of prod 
Float mechanism activates warning horn. Made | 


m Alarm Co., Inc., Summit, N. J 
Circle E20 on coupon, page 


Filters: electrostatic, life-time filters come in custom 
other than occa 


sional washing. Made by Stoddard Industries, Chicago, III 


sizes. Require no treatment or service 


Circle E21 on coupon, page 104 


Smoke Test Gun: checks air movements in heating 
r cooling installations. Uses a cigarette to produce smoke 
stream. Made by Air Control Products, Inc., Coope 
1 ille. Mich 
Circle E22 on coupon, page !04 
Blower Wheels: New 150 series in 15” diameters 
ranging from 6 to 16” widths. Delivers air up to 480( 
cfm. Made by Morrison Products, Inc., Cleveland, O 
Circle E23 on coupon, page 104 


Tube Cutter: Made to cut copper, brass, aluminum 
and plastic tubing; has a capacity to handle from Y to 
¥_" tubing. Made by Miller Mfg. Co., St. Paul, Minn 

Circle E24 on coupon, page 104 
April 
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A Profit-Packed Plan 


... for bigger sales 
... for greater customer satisfaction — 
































The Shell “Certified Comfort” plan 


The words “Certified Comfort” sum 
up an exciting plan that assures heat- 
ing-oil consumers the best in fuel and 
dependable, efficient service for their 
home and business heating needs. 


With the “Certified Comfort” plan 
Shell Oil Company certifies premium 
quality heating oil and the Shell Deal- 
ers certify premium service. A combi- 
nation designed to push sales to 
record heights. 


“Certified Comfort” is an assurance 
of the extra services rendered by Shell 
Oil suppliers. Automatic tank refills, 
anti-corrosion treatments of fuel tanks 
plus top quality heating oil will drama- 
tize the advantages of dealing with 
Shell heating oil suppliers. 

“Certified Comfort” means really 
enthusiastic satisfaction to Shell heat- 
ing-oil customers . . . greatly increased 
profits for the Shell Dealer. 


Shell heating oil, because of its eco- 
nomical and clean-burning qualities, 
is one of the best selling heating fuels. 
In addition, the new “Certified Com- 
fort’ theme in the radio, TV, outdoor 
and newspaper advertising campaigns 
of Shell Dealers will point out the 
complete service offered by a Shell 
Heating Oil supplier. 


SHELL OIL COMPANY 


50 WEST SOth STREET, NEW YORK 20, NEW YORK 
100 BUSH STREET, SAN FRANCISCO 6, CALIFORNIA 


ueloil 





Fuel Oil Dealers 
Find Budget Plans 


Increase Sales. 


The trend to increased use of the budget 
buying plan in the fuel oil industry appears 
certain to continue. Sales boosts reported by 
almost all dealers using budget plans indicate 
enthusiastic acceptance by consumers, and the 
next heating season should see even wider 
dealer acceptance. 


Dealer preference for budget plans stems 
largely from reductions in late payments. Most 
dealers report savings in bookkeeping time 
through more rapid recording of payments. 
Consumers accustomed to budget buying in 
almost every other industry, accept the plan 
readily. 


PLANS SOLD DURING SUMMER 


Summer sal wpe... 
, indi usiness cts. 
i e 


ons in dealer 


nvelo 
oO ely 
well Pri 
e industry af/a 
meter tickets a 
oil forms. 


many other cu 


CROMWELL PRINTERY. INC 


CHURCH AT BLEECKER, ALBANY 1, NEW YORK 


Please send me without obligation, samples and complete 
information. 


COMPANY................. 
SE 
CITY & STATE 


For a Bigger, Better Business Sell Budget Buying .- 
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. . « « Product Briefs 


Blower wheels: molded plastic available in four diam 
eters, either as single inlet or double inlet types. Blade 
lengths can be supplied from the maximum length down 
ward to custom fit any application. Made by Denbo Engi 
neering and Sales Co., Inc., 3301 Martindale Ave., In 
dianapolis 18, Ind 

Circle E25 on coupon below 


Portable leak detector: for servicing aircondition 
ers. Type H-1 locates small leaks in closed systems, can 
trace gas escapage of 1/100-ounce per year on its most 
sensitive range. Made by General Electric's Instrument 
Dept., West Lynn, Mass 

Circle E26 on coupon below 


Electronic Resistance Thermometer: indicates 
temperatures of remote check points throughout heating 
and airconditioning systems. Made by Barber-Colman Co., 
Rockford, Il 

Circle E27 on coupon below 


Humidifier: controlled by a humidistat, air from fur 
nace passes through wet cellulose sponge yarn basket 
Made by Air Heet Corp., 4535 W. Washington Blvd., 
Chicago 24, Ill. 

Circle E28 on coupon below 


Circuit Tracer: traces dead circuits, tests low and 
high voltage live circuits. Powered by pen light batteries 
Made by Hunter Tools, P. O. Box 564, Whittier, Calif 

Circle E29 on coupon below 








READER SERVICE COUPON 


FUELOIL & OIL HEAT READER SERVICE 
2 West 45th St., New York 36 
REPLY CARD APRIL ISSUE 
Mail Now—Coupon Expires June 30, 1958 
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Why permanentliiimiehed couplings? 


Four good GANSWeIS spell be tte ie rvic a bigge iz profits! 


|. Ngee i ECONOMY Y gevm A LEAK-PROOF 
ATTACHED WITH PERMANENTLY- ATTACHMENT COUPLINGS 


COUPLINGS COST LESS. ATTACHED COUPLINGS. ASSURES A MORE PERFECT Permanently-attached 
And because modern hose Hidden expenses — FIT. Permanently-attached couplings form a firm grip 
is so good... time, paper work, packing, couplings are machine- with the hose .. . they won't 
re-attachable couplings shipping, etc.— involved in fitted by experts. You get leak. The ferrule is locked 
ed replacement at about reconditioning of re-attach- a permanently fitted to the shank of the coupling, 


, a , : reventing creepage. 
ame time hose does. able couplings eliminated. coupling every time. P . pas 


SCOVILL 


Muitets 





Industry Groups 
(Begins on page 84) 


Maine marketing Committee 
will make accounting Study 


A STUDY on ways of developing better 

cost analysis has been started by the 

marketing committee, Maine Oil & 

Heating Equipment Dealers’ Associa- 

tion. 

At a meeting held in August with 

Ross Stevens, Cpa of Portland, plans 

were laid on the approach of develop 

ing cost surveys. 
Patrick F. Caputo (center), president, 
Oil Heat Institute of Long Island, plays 
host to two major oil company repre- 
sentatives who spoke at the February 
monthly meeting of the Group. Nicholas 
Sottile, left, is bulk sales manager, New 
York Division, Esso Standard Ojj Co.; 


Robert F. Gilmartin, right, is research 
engineer, Gulf Oj! Co. 


Massachusetts Dealers hear 
H. Ragle at March Meeting 


H. H. RAGLE, New York City petr 
leum marketing consultant, was tlh 
speaker at the March 11 meeting of 
the Massachusetts Oil Heating Ass 
ciation, Inc. His talk vered many 
phases of business indicated by its 
title, “Some of our hidden gold Mines 
and new Profits without capital Ir 


vestments.” 


Heat Exchanger Manufacturers 
elect C. E. Drake as President 


MEMBERS of the Fuel Oil and Water 
A Heater Manufacturer's Association ri 
cently had its annual meeting in New 
York City. C. E. Dr 
SU RE-FIRE neer, Heat Exchanger 
terson-Kelley Co.., 


president 


LEADER! Walter Veit. Ma 
a Engineering Co.. Nev 


named vice-president: . 
Richmond Engineering Co., Rict 


mond, Va.. secretary: and John Ds 


NEW ITEM: NOZZLE RACK oe ee d ee a 
HOLDS UP TO 630 NOZZLES salen aati, 


tion continued its discussion of the 
standards for thermal design of hig 


temperature water heat exchangers 

HAGO PRODUCTS After consideration of ‘mechanical 
standards, these standards will be 

1120 GLOBE AVE., MOUNTAINSIDE, N. J. drafted and presented to the member 


ship at the next meeting of the techni- 


IN CANADA — RICHARDSON, LTD., 462 GILBERT AVE., TORONTO cal committee. 
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RALEIGH FUELS in Brandon, Vt. 


NATIONAL BOOKKEEPING MACHINE handles all posting work with speed and efficiency. 


“Our Salional System 
saves us*2,000 a year... 


a j 


ROBERT M. RALEIGH. owner. 


pays for itself every six months.” —Raleigh Fuels. srondon, vt 


“We replaced our previous pen-and- 
ink method of record-keeping with a 
National Desk Model Bookkeeping 
Machine,” writes Robert M. Raleigh, 
owner of Raleigh Fuels. “Our Na- 
tional System has reduced the time 
required to handle accounting work 
and, as a result, has made important 
savings for us 

“Our National Bookkeeping Ma- 
chine enables us to send out our item- 
ized bills on time, and eliminates 
mistakes which inevitably occurred 


when bills were made out by hand 
from the ledger. It also provides us 
with a daily proof of our work which 
is a readily available source of im- 
portant business information. 

“By increasing the efficiency and 
economy of our operation, our Na- 
tional System saves us $2,000 a year, 
pays for itself every six months.” 


owner of Raleigh Fuels 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


989 OFFICES IN 94 COUNTRIES 


dloil 


Your business, too, can benefit from the 
time- and money-saving features of a 
National System. Nationals pay for 
themselves quickly through savings 
then continue to return a regular yearly 
profit. For complete information, call 
your nearby National representative 


today. He’s listed in the yel- 
low pages of your phone book. ™-_ 


“TRADE MARK REG. U.S. PAT. OFF. 


- 3 





- . « « Industry Groups 


Loizeaux is Speaker at Meeting 
of Wisconsin Petroleum Group 


THE FEBRUARY 26 meeting of the Wis 
consin Petroleum Association, held in 
Milwaukee, heard T. R. Loizeaux, Sr., 
T. R. Loizeaux Co., Plainfield, N. J., 
and vice-chairman, Distribution Di 
vision, Oil-Heat Institute of America 

Loizeaux 
“Fueloil 


“Service can make or break our sell 


summed up his topic, 
Promotion,” by observing, 
ing.” He cited instances 
fueloil dealer who did n 


I AM A WHOLESALER 


TEAM. | 


or service equipment operated 
out business growth, while an 
ther concern in the same town in 


¢ 


creased business over 100% and gal- 


ge over 50% by concentrating on 
elling equipment and rendering ex 
llent service 
Li izeaux said, 
“Fully as 


effort should be given to selling 


Sales built on service, 


xiomatic and, further, 


service contract as selling fueloil.” 


Finally. h 


ictive interest in 


urged fueloil dealers to 


mmunity 


“Promote mmunity 


“the 
only 
good price 


IS GOOD FOR EVERYBODY 


-. including 


MEMBER OF THE CASH-ACME 


A. W. CASH VALVE MANUFACTURING CORP. 
666 East Wabash Ave., Decatur, Ill. 


e by Cash-Acme in the 


faclalia-Lai-cd 


as you promote your business,” he 
said, “and your community will pr 
mote you.” 

The Wisconsin Petroleum group re 
named Don P. Neverman, Neverman 
Oil Co.., 
elected was the vice-president, Ray 
Johns, Chiefton Oil Co., 
Falls 

During the Milwaukee 
Dave W. Gluck, 


Co., Milwaukee, was elected secretary 


Marinett, president. Also re 
Chippewa 


meeting 


International Oil 


treasurer. Newly elected directors are 
Robert Felker, Lloyd L. Felker C 
Marshfield, Wis.; Emmett Terwilliger, 
Bailey Oil Co., Lancaster, Wis.; and 
Joseph N. Hunt, Hunt Oil Co., West 
Allis 


North Shore Home Heat Council 
elects new Officers for 1958 


SALEM, MASS., was the scene of the 
fourth annual meeting of the North 
Shore Home Heat Council. The largest 
group of fueloil and oilheating dealers 
ever assembled in the area attended 
New officers elected for the year 
Bursaw Oil 


president and Anthony Pas 


are William Bursaw, 
Corp., 
cucci, Rocky’s Oil Service, vice-presi 
dent. 

During the recent meeting, progr 
the Council during the past 
was reported and the program f 
1958 outlined. This program will 


] 


lude an extensive advertising 


sales promotion progr 
Tank Truck Institute elects 
officers at annual Meeting 
Tank Co 
Minneapolis, will presid wer tl 
National Truck Tank Trailer 
Tank Institute, Chicag g 195 


Also elected to serve 


4. HAVSTAD, Brown St 


the recent annual m were 
W. Dauner, Morrison Bros. Co., 
president; and W. E. Kent 
ern Tank & Mfg. In 

Allan R. Smith was re-appointed ex 


cutive secretary. 


ly, Sout! 


treasurer! 


Executive members 
addition are Arnold F. Meyer, TI 
Heil C Howard Lai 
Pennsylvania Furnace and Iron Co., 
and Past President, W. A. Sladek, 
Butler Manufacturing Co., ex-offici 
member. 


commiutt 


iffenburger, 


April 
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Reduce 
your 
inventory 
problems... 


THESE 4 PUROLATOR REFILLS 
SERVICE 98% OF ALL 
OIL BURNER FILTER INSTALLATIONS 


With the addition of three new sizes, the 
famous PurOlator line of Micronic® filter 
refills (including gaskets) will now fit 98% 
of all oil burner installations. 

In addition to supplying most requests from 
a minimum stock of four sizes, you can give 
your customers the five outstanding benefits 
of PurOlator Micronic filtration—no matter 
what filter is installed on their job. 


Water and acid resistant element. 


Uniform density filtering to .0005”. 














1. 
2. 
3. No channeling or “‘soft"’ spots. 
4. 





Will not shrink, distort, stretch, flake 
or deteriorate. 











. A guaranteed filtering capacity of over 
100 gallons per hour U.L. approved. 

















PUROLATOR REFILL FEATURE 
p--MAIL COUPON FOR FREE CROSS-REFERENCE CHART-—, 

This handy guide shows you, instantly, the filter | P 
4 ur a . 

refills which may be used, interchangeably, in all | & soow semua Ce., lnc 
leading filter units, a ee 


Please send me ____.___ copies of your Oj! Burner Filter 


Pu rR O LL a TO re Element Cross-Reference aid 


a 


PRODUCTS, INC. Address 
“FIRST IN THE FIELD OF FILTERING” 


en Silty cum ote cos ean Gi an eo ee 


Rahway, New lersey and Toronto, Ontario, Canada 





. . «+ Industry Groups 


Jobbers Council appoints 
General Fueloil Committee 


MILES M. MILLS, SR., president, Na 
tional Oil Jobbers Council has an 


nounced the membership of various 


committees, including the recently 
established General 
Fueloil. The roster follows: 

William F. Kenny, Jr., New York, chair 
man; R. L. Crawford, Rhode Island, first 
vice-chairman; John I. Kaiser, Wisconsin 
second vice-chairman; H. E. Snodg: 
Florida, third vice-chairman; Harry Hilts 
New York, secretary 

Other members are: E. M. Bailey, Ker 
tucky; J. L. Berry, North Carolina; Wil 
liam Briggs, Connecticut; Harry Dougher 


Committee on 


ty, Jr., Tennessee; Myles F. Hall, Minne- 
sota; John Harper, New York; Harvey 
Lewis, New York; Richmond F. Meyer, 
New York; Miles M. Mills, Jr., lowa; D. E 
Quarles, Virginia 

Also, R. B. Ritter, Iowa; W. D. Roth, 
Connecticut; Thomas J. Scott, Massachu- 
setts; I. L. Schurman, Illinois; Francis L 
Schuster, Indiana; Irwin A. Shiner, Con- 
necticut; John V. Smith, Minnesota; Donal 
M. Sullivan, Massachusetts; Jess J. Taylor, 
South Dakota; Var Noy Thornhill, South 


Carolina; A. Woosnam, Pennsylvania 


North Carolina readies its 
Spring Convention Program 
MAY 12 and 13 are the dates; The 


Carolina, Pinehurst, N. C., is the place 


Why Zone? 


Zoning means fuel-saving! This excellent sales tool offers you a 
quality feature that assures good profits when you explain the 
customer benefits. A heating plant uses its full capacity only about 
5% of the time. Without zoning, more heat is produced than is 
needed. Zoning permits you to offset the influences of sun, wind, 
and shade, by stabilizing the heating throughout the entire house. 


Why Zone Control Valves? 


They permit multiple zones to be installed with only one circu- 
lator, one relay, and one transformer. With zone control valves, 
and additional thermostats, you can op- 
erate up to nine zones with a forced hot 
water system. Using zone control valves, 
you can save up to $80 on each zone you 


install. 


Why is MOTO-VALV 
Your Best Choice? 


MOTO-VALYV operates at 125 Ibs. water, 


15 Ibs. steam pressure. 


A specially-de- 


signed washer assures positive seating in 
presence of abrasives, foreign matter, and 
high-temperature water or steam. Totally 
enclosed switches prevent arcing or con- 
tact failure under unusually dusty or 
humid conditions. Models available for 
residential, commercial, and industrial 
applications. 


GUARANTEED UNCONDITIONALLY FOR TWO YEARS! 


Available Through Your Wholesaler 


Want help with your zoning problems? Write us, we'll advise you 
quickly about your individual problem jobs. 


LEBANON TOOL COMPANY, INC. 


300 North Seventh Avenue, Lebanon, Penna. 


LEbanon 3-0360 
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for the spring convention of the North 
Carolina Oil Jobbers Association 

On Monday morning, May 12, the 
program opens with a closed jobber 
meeting, followed by a special seminar 
type discussion for those interested in 
the policy and practice of adding 
monthly credit or service charges on 
overdue fueloil accounts receivable 

Tuesday features an opening meet 
ing, with a noted industry leader as 
principal speaker, and then jobber 
supplier brand meetings 

The usual 


planned, including a social hour and 


social activities are 


banquet 


Ont Distribution Division has 
promotion Pieces for Dealers 


4 NEW PROMOTION piece on service 
contracts is the latest addition to the 
Oil-Heat Institute of America Dis 
tribution Division’s new series of cor 
sumer promotion pieces 
Headlined, “Want peace-of-mind 

at lowest cost?” the four-page, tw 
color folder tells the customer the 
many advantages of an oilburner serv 
Charles H. Burkhardt 


national secretary of the division, sug 


ice contract 


gests that the piece be used at thi 
start of the service contract selling ps 
riod, and that a second mailing be sent 
30 to 60 days later 

The Division is again offering its 
popular best seller, the “Save a service 
call,” cellar card designed to fit 
#10 envelope. Bearing the dealer's 
name, address, and telephone number 
the card asks seven questions to help 
the homeowner start his burner. Then 
it suggests: “If you have difficulty 
starting your burner after you'v 
checked these points—call”—and tl 
dealer's number is printed 

Both promotion pieces may be or 
dered from the Distribution Division, 
OHI, 500 Fifth Ave., New York 36, 
N.s. 


New York group to meet 

in April in Syracuse 

THE EMPIRE STATE Petroleum Associa 
tion plans to hold their annual spring 
meeting at the Hotel Onondaga, Syra 
cuse, N. Y. The meeting will run 
April 20-22 
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To fill many specific insulating requirements, J-M 


? 


Cerafelt has a wide range of thicknesses (1/16 to 2”) 
and densities (3 lbs./cu. ft. to 24 Ibs./cu. ft.). 


2000F controlled in a fraction of an inch! 


Lightweight J-M Cerafelt insulation revolutionizes 
combustion chamber design... provides single package furnace 


Johns-Manville Cerafelt has made 
possible a brand-new concept in 
furnace design. Now residential fur- 
naces can be more lightly construct- 
ed, with measurable gains in safety, 
efficiency and noise-control. 
Furnaces can be fully pre-assem- 
bled and pre-wired at the factory, 
thereby saving heavily on installa- 
That’s because J-M 
Cerafelt’s nonrigid felt material 
won’t damage during transit. And 


tion costs 


CA 
Ste 


> o 

= > 
s te 
S = 


once in use, Cerafelt gives trouble- 
free performance. It is nonalkaline, 
chemically stable, and contains no 
corrosive agents. 

J-M insulation scientists originally 
developed Cerafelt for jet aircraft 
engines. Adapted for combustion 
chambers, it met and surpassed all 
expectations, exhibiting the many 
advantages of pre-cast refractories 
and stainless steel, without their 
inherent disadvantages. It controls 


dloil 


heat because of high opacity to in- 
frared radiation and unusually low 
k factor at elevated temperatures. 
It is made from molten refined re- 
fractory minerals which are con- 
verted into uniform ceramic fiber 
felts, each fiber many times finer 
than a human hair. 

For complete information, with 
no obligation to you, write to Johns- 
Manville, Box 14, New York 16, N.Y. 
In Canada, Port Credit, Ontario. 


SS Jonns-Manvuce Jf 





Eje-Snap Sewice Form No.t 


OLGREE Oar SYETERS §wooDsi0K 


04362 
The BURNER SERVICE Co. 
4390 ENNY AVENUE 
HAWKINS, N. J 
BE 5.5245 





Collect 





Set 
— —~——_._ SOR 
PAY THIS 
| AMount ——> SAVE 
MONEY 
INCREASE 
EFFICIENCY 
Make service billing 
and service charges 
as easily understood 
os fuel oil meter tickets. 
SEND FOR FREE SAMPLE 
DEGREE DAY SYSTEMS 
WOODSIDE 77, N. Y. 


PULLMAN 
iB DAS D8 ae ©) FO) C 
BAG! 


helps you make more 


SALES CALLS 


for more 


PROFITS 


HERE’S WHY: 


@ Never Clog filter never 
means no more breakdown 
sales calls 

eit guarantees full-time suc 
for full-time operation 

@ It makes cleaning almost 
matic even during toughest 

@ It lasts and lasts for years 











PULLMAN VACUUM CLEANER CORP., 25 Buick St., Boston, Mass. 
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Calendar of Coming Events 


Nat'l Warm Air Heating and Air 
Conditioning Short Courses: 
State U. of New York, Farming 
dale, N. Y.; April 21-24 

Northeastern | Boston 

I-B-R Schools 

Detroit, Mich.; April 15-17 
Cleveland, O.; April 22-24 
Pittsburgh, Pa.; April 29—May 1 

Buffalo, N. Y.; May 13 

Boston, Mass May { 
Hartford, Conn.; May 
Mineola, N. Y.; Jun 
Albany, N. Y 

Oil Heat Associati 
monthly meetir 
ord, Baltimor: 

Northwest Petroleum 
management insti , Nicollet 
Hotel, Minneapol 

Michigan Petroleum ssn., an- 
nual conventior roit Leland 
Hotel, Detroit 

1 Heatir 


Association, 


State College 
jependent O 
tion of New 
meeting, Statle r 
Mass 


1 Petrole 


f New 
I -onvention, 
Atlantic City, 


ancouve 
rth Carolina Oil Jobber 
Management Instit 
North Carolina, 
N. C 
Independent troleum Associa- 
tion of An midyear meet 
Chicago 


ual Pacif 


Refrigera- 
Institute, annual meeting, 
Homestead, Hot Springs, 


Meeting, Air-Condition 
and Refrigeration Institute 
“he Homestead, Hot Springs, 


Heat Institute of New Eng- 
1, 15th annual convention 
ing testim nial ) red Beck 
with, Sheraton Plaza, Boston 
Mass 
Western Air Conditioning, Heat 
ng, Ventilating and Refrigera 
Exhibit, Los Angeles, Calif 
Connecticut Petroleum Assn., an- 
nual convention and trade show, 
Statler Hotel, Hartford, Conn 
North Carolina Oil Jobbers Assn., 
Spring Convention, The Caro- 
lina, Pinehurst, N. C 
Pennsylvania Petroleum Associa- 
tion. spring convention, Bed- 
ford Springs Hotel, Bedford, 
Pa 


North Carolina Oil Jobbers Asso- 
ciation, spring convention, The 
Carolina, Pinehurst, N. C 

Oil Heat Association of Maryland, 
monthly meeting, Hotel Staf 
ford, Baltimore, Md 

Fluid Controls Institute, meeting, 
Lake Placid Club, Lake Placid, 
N.Y 

Natl Assn. Oil Equipment Job 
bers, Board meeting, The Tide 
Inn, Irvington, Va 

National Petroleum Assn., sem 
annual meeting, Hotel Cleve 
land, Cleveland, O 

Nat'l Oil Jobbers Council, spring 
meeting, Hotel Jung New Or 
leans, La 

API Division of Marketing. 
year meeting, Roosevelt 
New Orleans, La 


JUNI 
9-12—22d National Oil Heat and Aircon- 
ditioning Exposition, Coliseum, 
New York City. 
9-12—Oil-Heat Institute of America, 35th 
annual convention, Park Sheraton 
Hotel, New York. 
13—Maine Oil & Heating Equipment 
Dealers’ Assn., annual meeting 
and trade show, Sebasco Li 
Casco Bay, M 
Natl Assn f Wholesalers 
Wholesale Executive Manag 
ment Course, Ohio State Uni 
versity, Columbus, O 
American Society of Heating and 
Air - Conditioning Engineers 
Inc., The American Society of 
Refrigerating Engineers, joint 
meeting, Leamingtor Hotel 
Minneapolis, Minn 
Nat'l Assn. of Plumbing C 
tractors, Annual Conventi 
Plumbing and Heating Exp 
tion, Los Angeles, Calif 


+? 


Book on Domestic Burners 
issued for Dealer. Owner 


4 NEW BOOK, entitled The Installation 
and Servicing of domestic Oil Burners 
by Frank V. Mitchell and Robert W 
Mitchell, has been written for those 
who want to become practical mechan 
ics in the industry and for the layman 
who wants to learn about operation 
ind maintenance 

Among the numerous oilheating 
topics treated in the book are oilburner 
wiring, transformers, ignition, verti 
al, rotary and vaporizing burners. It 
begins with general information and 
broad principles of the industry and 
progresses to the most detailed account 
of burner parts. 

A dictionary of terms is included 
plus 105 pages of illustrations. Hard 
bound, 360 pages long, costing $5, the 
book is published by Arco Publishing 
Co., 480 Lexington Ave., New York 





“TI wish Id done it 2 years ago... 

















MOTOROLA 2-WAY RADIO STARTED BOOSTING 


PROFITS THE DAY 


“2 years ago I felt handcuffed, watching my com- 


petitors building up their business while we were left 
at the post . . . listening to customers complain and 
eventually drift away. I had heard of 2-way radio, 
but I was “‘on the fence”’ about it. Others were using 
it and actually taking my customers away from me 
with better service. 


“So I decided to take the plunge—and that turned 
out to be the happiest business day of my life. 
Motorola 2-way radio cuts costs a dozen ways and 
gets more work from every truck. Single handed, it 


IT WAS 


INSTALLED” 


has taken our hit-and-miss operation and made 
it into a smooth-functioning, profit-making unit. 


“With better service we’re keeping our present cus- 
tomers and winning many of the old ones back. 
News gets around and we’re putting new customers 
on our books every day. I was pretty late in discover- 
ing 2-way radio, but now it runs a close second to 
trucks as the most important tool in our organiza- 
tion. Before I invested, I learned that Motorola 
furnishes more 2-way radio than all others combined. 
The reasons become more obvious after using it 
for 2 years.” 


Write, phone or wire TODAY 


MOTOROLA 


2-WAY RADIO 


MOTOROLA COMMUNICATIONS & ELECTR 


A SUBSIDIARY al 
eloil 
& 


Motorola consistently supplies more mobile and portable 

radio than all others combined. 

Proof of acceptance, experience and quality. 

The only COMPLETE radio communications service— 
specialized engineering ...product...customer 
service...parts...installation... 
maintenance...finance...lease. 

“The best costs you less—specify Motorola.” 
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ecutive ofhcer. At the same time, John Westcott Snyder Mfg. Co. is 
MANUFACTURERS E a executive vice-presi- new Name of Percoflash Corp. 
ACTIVITIES . dent since 1956, became president 


. EFFECTIVE immediately Westcott Sny 
Prior becomes the third chairman in : i ( 

; ; der Mfg. Corp. is the new name of 
the history of Standard—the company 


; the former Percoflash Mfg. Corp 
will be 69 years old in June—and 


oF saan af Sts ‘ . é : There will be no change in managing 
Wilson retires at Standard; Swearingen is its ninth president ere rc g inaging 


Prior advances to Chairman Wilson personnel or business policies of the 
: company located in Madison, N. J 
Officers are Alexander Konkle, 
chairman and treasurer; William T 
Westcott, president; R. Bernard Sny 


der, vice-president, sales; and George 


internationally known 
ROBERT E. WILSON, chairman of Stand scientist businessman, plans to travel 
ard Oil Co. (Ind.) for 13 years re and devote additional time to his work 
tired on March 19 at the normal re n the Atomic Energy Commission ad 
tirement age of 65 and Frank O. Prior visory committee and to his director 
was elected chairman and chief ex tes of various organizations 

Queen, secretary and assistant treas 


urer 


S23 New products will be introduced 
under the trade name of Wesco but 


the present line will be available as 


by Costly Service Calls "~*~ 


Opw has West Coast Showing 


flue to of Equipment for oil Firms 


SAN FRANCISCO and Los Angeles were 


9 the sites of product displays for inde 
/ / CLOGGED NOZZLES . pendent and major oil companies 

a when Opw Corp., Cincinnati, O., ex 
1 / / rf sd hibited its equipment for the industry 


rd ” ri LF POINTS? Products on view included: Kamlok 
oi FOU s quick-disconnect couplers for hose and 
P 4 ” pipes, bulk loading assemblies, swing 
joints, tank vents and line strainers 
Jordan Corp., Opw’s Industrial Sales 

Division, featured its pressure 

temperature control valves 

The displays were attended by 
many of Opw’s West Coast jobbers 


‘Fulflo Filters protect your who exchanged age age 
profits against costly service calls market, and evaluated the ruture 
caused by oil impurities. terms of engineering developments f 

Long the most popular oil 
burner filters in America, Fulfio 
Filters now employ the new Honey- oe ve 
comb Filter Tube. Developed espe- . oe National-U. S. has Booklet 
cially for today’s complex oil burner a on airconditioning School 
fuels, the new tube provides con- ihe a _? 
tinuous micro-clarity at a substan- as \ NEW BOOKLET has been issued Dy 
tial reduction in price. All tubes &@ Se the National-U. S. Radiator Corp 
are manufactured to carefully con- 
trolled densities. You can depend 
on their absolute uniformity—each The school Speen es ae 
tube providing the same precision a ee oe ae eo 
performance. . ‘ heating or airconditi ning dealer and 

So safeguard your profits two : not confined to National-U. S. cus 
ways—by dependable protection 
against costly service calls and by 
lace 4 aaa alliage “priced The booklet gives general informa 

tion on hotel and motel accommoda 


future industrial needs 


Johnstown, Pa., describing its air< 


ditioning school 


tomers. There is no tuition charge 


Fourteen instructors are on the staff 


tions and can be obtained by writing 
the Training School, National-U. S 
Radiator Corp., 221 Central Ave., 
Johnstown, Pa. 
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COMMERCIAL FILTERS CORPORATION 
MELROSE 76 MASSACHUSETTS 


N MELROSE MASSACHUSETTS AND LEBANON, INDIANA 





ALL the MAGIC of the OIL BURNER 


IN ONE COMPLETE VOLUME! 
the 
“HANDBOOK OF OIL BURNING” 


Over 950 pages of facts and data 
practical—authentic—up-to-the-minute 


THE MOST AUTHORITATIVE 
TEXT EVER COMPILED ON 
OIL BURNING 


MORE THAN 500 
ILLUSTRATIONS 


SOME 90 TABLES 
AND CHARTS 


PUBLISHED BY 
OIL HEAT INSTITUTE 
OF AMERICA, INC. 


Years of research and industry cooperation made this author- 
itative volume possible! 48 top men in their fields contributed 
chapters to this book. 


All 48 of these top men will work for you through the pages 
of this book for only $10. 


The book is divided into 9 major sections as follows: 


OIL AS A FUEL ELEMENTS OF THE HEATING 
e SYSTEM 


COMBUSTION OF FUEL OIL ° 
e CONTROLS 


PREPARING OIL FOR bad 
COMBUSTION SELECTION OF EQUIPMENT 
= s 
OIL BURNING EQUIPMENT STANDARDS 
J 


APPLICATION, INSTALLATION AND 
MAINTENANCE OF OIL BURNERS 


Onder your cony Now! 


° e 2 West 45th S#. 
Send order toe: fueloil & oil heat ,,..7"* 36, N.Y. 





the Yes, please send me copies of 
HANDBOOK OF OIL BURNING 
my remittance of 


HANDBOOK 
of 

OIL BURNING 

$160 A COPY 


Send your order to 


Fueloil & Oilheat 


2 WEST 45TH ST. 
New York 36, N. Y. 





is enclosed. 


a 








SELL SERVICE CALLS! 


This TAG 

pulls more 
Furnace and Boiler 
service calls 
all year round! 


GET A 
10-PACK 
FREE 
WITH YOUR : 

PULLMAN All you have to do is hang 

vac this Pullman Identification 

Tag on every furnace or 

boiler you clean with your Never-Clog Vac. 

It will always remind your customers to call 

you whenever their heating unit needs 
attention. 


WORLD'S LARGEST 
MANUFACTURER OF 
FURNACE & BOILER 
VACUUM CLEANERS 


PULLMAN VACUUM CLEANER CORP. 
27 BUICK ST., BOSTON, MASS. 


Superior Filtering for all 
Oil Burning Equipment! 


Klum wicro 


FUEL OIL FILTERS 


There's a Kiemm Fuel 
Filter for every standard 
burner using No. | and 
2 fuel oil. Your choice... 
metal or glass bow! 
“Millions Since 1932 
1. Practically no flow 
resistance—true 
depth filtration 
. Simplified construc 


a 


FF-430 U/L FF-430G 








tion for simplified 
service...no tools 
required 

. Eliminates nozzle and 
line clogging for 
increased burner 
efficiency. 

-All parts...Hi- 
Chrome and Brushed 
Zinc. 


PK-150 U/L 











chemistone 
y element ossures 
clean fuel oil every 


ps woter removes dust 


Klemm PRODUCTS 


Division of 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 Worth Damen Avenue + Chicago 47, Illinois 
EXPORT: Guiterman Co., Inc., New York 4 
CANADA: Elgee, Ltd., Toronto 








. . . Manufacturers’ Activities 


Portfolio of promotional Aids 
for Dealers issued by Coastal 
ADVERTISING and promotional ma 
Is to enable independent fueloil 


itors to capitalize on the higher 


f today’s fueloil have been 
d portfolio by The 
0., Newark, N. J 


Coastal 


luded are folders, mailers, news 
advertisements, designs for bus 
id signs, bumper strip and sales 
The theme of th 


best Fueloil Money 


Peerless Heater enlarges 
office Space in Boyertown 
of Peerless Heats r C 


1 


wn, Pa., has been enl 


SPACE 
irged re 
to provide more space for the 
nd accounting departmen 
s is now celebrating it 
in the cast-ir 


Pinkert 


Officers of Lau Blower Co. 
-e-elected at board Meeting 


is also president of The Lau 

f Canada, Ltd., a wholly- 
Hipple is vice- 
nd Perkins is se 


} 


1 en ery 
suDsidlary ; 


retary and 


Colter announces new Office 
for Dole Vaives in Cambridge 
THE OFFICE of T. G. Colter and Dole 
Valve Co. in the Boston area has been 
relocated at 143 
bridge 42, Mass. 
Colter stocks all styles and sizes of 


Broadway, Cam- 


Dole flow control valves as well as 


lenoid valves. 


Perfection Industries adds 
io wholesaler Organization 


EVEN distributors for its heating and 

airconditioning products have been 
idded by Perfection Industries, Divi 
on of Hupp Corp., Cleveland. At 
the same time the company announced 
that it is discontinuing its gas range 
line to emphasize products in home 
conditioning. 

The newly-appointed wholesalers 
ire Boston Supply Co., Boston; G. W. 
Ryan Distributing Co., Kansas City, 
Mo.; W. G. Morton, Inc., Albany, 
N. Y.; Matheson Heating Supply Co., 

o, Wash.; Star Mfg. Co., Min 
neapolis, Minn.; H. L. McMurry & 
Co., Tampa and Jacksonville, Fla.; 
ind Texas Refrigeration & Supply 

’ Fi rt Worth. Tex 


John Wood Co. to conduct 
wide promotion program 


IN 1958, distributors for John Wood 


Conshohocken, N. J., 
ustomers are being offered 


hensive sales, advertising, 


and their 

mpre 
1 promo 
nal program. It wa itlined by 
W. Glenn Oslin, vice-president and 
hn Wood's 
1 in opening 


meeting held 


reneral sales manager of 
Heater and Tank Divisi 
the division’s annual sal 
recently in New Jersey 
Oslin said that the Tanl 
Division marketing camp 
backed by an extensiv 
nal advertising in 
national trad 
nd state association publications 
On the local level, distributors and 


1 


lealers are being offered an expanded 


mat service for newspaper advertising, 
radio spots, TV films, and billboard 
posters. Plumbers and dealers will also 
be provided with floor displays, mail- 
ing pieces, gummed service stickers, 


and imprinted stationery 


April 
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“Wake Up Mr. DEALER 


‘  THERE’S GOING TO BE A LOT OF 
». WATER HEATERS SOLD IN 1958 


— — AUTHORITIES ESTIMATE 3'2 MILLION 


— — MAKE MONEY ON THIS BIG MARKET 


WITH b SAD WARNE SN OIL FIRED 
WATER HEATER 
With a Gun Type Oil Burner 


LOW COST 


You can give your customer all the hot water he 
wants at low cost—Actually as low as $4.00 a month 
to operate for the average home owner. Eligible for 
FHA terms, as low as $9.00 per month with no 
down payment. 


FAST, FAST, FAST RECOVERY 


Sid Harvey’s water heater gives 30 gallons of 
steaming hot water every 15 minutes. Five times 
faster than gas. Six times faster than electric. 





THREE TANK SIZES—TWO TYPES 


A size for every use, home, mansion, restaurant, 
motel, apartment house, etc.—either copper or 
glass lined. 





TWO PROFITS ON EVERY SALE 


You add to your oil gallonage in addition to making 
a nice profit on every sale. 





Available at all Sid Harvey Stores 
GET THIS SALES HELP FREE 


An attractive two color 
leaflet written especially 


es. QD WARNEN ac 


Ask for it on your letterhead. VALLEN STREAM. REW NORM 








Fricloil 6 


liters 











NEED MORE DRAFT? 


TJERNLUND 
“AUTODRAFT” 
INDUCERS 





® Positive venturi action 

© Simplified installation 

® Heavy duty construction 

@ Installs vertically or horizontally 
© Complete range of sizes 


© Immediate delivery 
Guaranteed Draft with “Auto-Draft 


TJERNLUND MFG, CO. 


2140 Kesota Ave., St. Poul 14, Minna. 








PULLMAN 
8 DAA 3) 5 ©) FO) ©: 
VAC! 


Lt 


helps you make more 


SALES CALLS 


for more 


PROFITS 


Here’s why 

@ Never Clog filter guarantees full- 
time suction 

@ dependable operation gets you in 
and out of the cellar fast 

@ dependability means no 
downs, more sales calls 

@ paves the way for repair business, 
new installations, fuel oi! sales 

@ makes happy customers steady 
customers 





break 











PULLMAN VACUUM CLEANER CORP., 25 Buick St., Boston, Mass 


. . « Manufacturers’ Activities 


Thatcher plans to continue 
its Oldest Furnace Contest 
LOCAL CONTESTS to find old furnaces 


again will be conducted cooperatively 


by dealers and the Thatcher Furnace 
Co.. Garwood. N. J 


In each area where the contest is 


run, a new Thatcher furnace is the 
prize that goes to the owner of the 
‘dest heating plant in town. Materials 


r conducting the contest, entry 


inks, ads and publicity are 


Sl ipplied 


to Stuart Leigh. sales 


he contests which were be 


ear ago were a complete suc 


decisi nt extend 


ind thus the 


me limits through 1958 


1958 condensed Catalog made 
available by Penn Controls 


YNDENSED CATALOG of heating and 


litioning c ls is available 


Gi shen, 


listings are included 
the rmostat heater 


a 
The ital 


the manut 


g can be 
icturer 


S-AFE 
Humidifier Profits analyzed 
in Study by General Filters 


GREGORY, vice-president in 


f engineering, General Filters, 
Novi, Mich.. 


the humidifier m 


: 
has made an analy 


pportunities 


market, the sales appeals which make 
humidifier sales, and some of the pro 
motion ideas which develop leads. A 
copy of the study is available without 
charge from the company 


Engineering-Research housed 

in new Building by Cash-Acme 
4 NEW and extensively remodeled re 
search engineering facility has been 
acquired by A. W. Cash Valve Mfg 
Decatur, Ill., 


Cash-Acme automatic valves 


Corp., producers of 

The building will house the research 
and development laboratory, the en 
gineering and drafting departments, 
and a model making shop for experi 


mental valves. 


Reynolds Metals Co. issues 
Book on aluminum air Ducts 


LATEST FINDINGS on the control of 
duct noises is covered in a book on 
aluminum air ducts, just published by 
Reynolds Metals Co.. Louisville. Ky 

Titled, “Reynolds Aluminum Air 
Duct Guide,” the 13 


prepared with the 


page book was 
assistance of such 
authorities as E. R. Queer, Queer and 
McLaughlin, State College. Pa.: Dr 
Seichi Konzo, professor of mechanical 


of Illinois: and A. B 


Algren, professor « 


engineering, U 
tf mechanical engi 
neering, U. of Minnesota 

The book contains detailed chapters 
on engineering, drafting, estimating, 
fabricating and installing aluminum 
duct work. Residential, commercial 
and industrial applications are con 


sidered 


The oilheating shop of the Thomas A. Edison Vocational High School, Jamaica, 


N. Y., participated in a 


York City 


recent television program over one of the New 
stations. The program was aimed primarily at boys and their 


parents, and described various phases of the training given at the school. 


April 
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* keep your protits— 


Trouble-free operation—that’s the first goal of Chrysler’s 
Airtemp engineers! It’s mighty important to Airtemp dealers, 
too. Soundly engineered heating or cooling cuts complaints 


and service calls! Result? Airtemp dealers keep their initial 
ba nk sale profits! 


There are other reasons, too, why Airtemp dealers make 
more money— 


e The Airtemp line is complete—really complete—with 
297 heating and cooling models. Airtemp dealers can 


qe “§ satisfy any cooling or heating need! 


They sell the Chrysler name and Chrysler’s famous 

engineering. 

Pre-tested merchandising helps and incentive programs. 
e Special training for dealers and their personnel at 


Chrysler Corporation Service Centers. 
ro if @ = re age e Factory advertising in your local markets. 


Why don’t you bank on Airtemp—the profit franchise? 


Just mail the coupon below. 












































AIRTEMP DIVISION, CHRYSLER CORP. 
DEPT. FOH 4-58, DAYTON 1, OHIO 


; " Please send me full information on an Airtemp franchise. 
HRYSLER CORP 








eloil 





avaco aDJUST-ODRAFT 


Fully adjustable for precise accurate setting 
ond instant response to draft variations: 
ADJUST-O-DRAFT is quality constructed. A 
cast aluminum ring with built in stops, con- 
sealed solid brass bearings, and other 


Use “GRESCENT PARTS” Service 


Serving St. Lowis Trade Areca 


“FACTORY REBUILT” Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 








features, insure lasting dependability and 
maximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Available in sizes from 
5 thru 12 inches. 





MANUFACTURING CO. 
45-16—i62nd St., Flushing, L.1., N.Y. 


Crescent Parts and 
Equipment Co., Inc. 


MAIN OFFICE 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 


CONTROLS 
Minneapolis- Honeywell 
White- Rodgers 


Detroit @ Perfex 
rune BRANCH 

1140 St. Louis Ave. 

East St. Louis, Ill. 


Mercoid @ General 











Readers’ Problems Can I connect 


(Begins on page 75) 


¢ windin 


or smokepipe draft of .20” maximum 


Air damper of rotary burner 
secondary-air damper both are 


in 1 


open. Fire size matches load. 
winds 


16” but ind capac 


days adverse 
smoke draft 
steady), causing chimney smoke and replacing t 


Some 


outlet to itor-start 


flue soot. For how much draft cap 
I adjust a barometric smokepipe draft st rep 
regulator, which I will install polyphase 
this trouble? 

G. W. K., Columbus, Oh rebuild 
in the 
A. Try adjusting the regulator 


.15” smokepipe draft, which is a tra 
My 


side. Can y 


questions 


lower than the lowest natural draft 
the chimney usually provides. Y 


. ns . 
have to reduce the gph firing rat the seconda 


rmer to get a 


slightly, as you already learned that 


spark in ag 


Hi 


causes 


smokepipe draft as low as .16” 


Question two 


smoke and soot with the burner’s air 


temperature or 


damper and the secondary air damper 
b 


both wide open. ' 


spd 


ark tib adjacent 
rk 


Th 


_ 


9 
a 


A 


starts slowly handling a heavy 


ree Are the m1 


1/3 hp split phase motor 
vad rs 
and drops line voltage 15% a feu 


NEW BOILERS A 
FAST, EFFICIENT 
START. 


KEK revives 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


FROM ENTIRE 


SYSTEM. 
LABORATORY New Jersey 


ANNIVERSARY 
‘37 ° "Se 


Bort} 
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Ano st 

Compird 


ar wal 
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making this a capac- 

DW. F. 
You can't solve the problem that 
because the starting windings 
t the same in split-pha 
mot 
he troublesome m 
icitor-start m 


ulsion-induction m 


way 


other way. 


ru ab ut elec 
temperature 


to 


now on the market? 
J. S. S., Brooklyn, N. TY. 


a capacitor to the A. Answer one: Sparks the results 
of different electrode adjustments, but 
all effective, can result in greatly dif 
On the 


be 


S. Aurora, III ferent secondary amperag: 


the 


either optimum or within the 


other hand, amperage may 
wide 


9 endable ig 


ineffex 


tive. It may be too far from the atom 


limits which provide dep 


se motors 


C 
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nition, but the spark may be 
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r with , Ps 
ized fueloil tor safe and lependable 


light off. 
Second: An 
temperature may be 


r better 
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Or 


rt 
r or 


isk 


Can fre 


increas 
motor 
iused Dy 


if they 


spark or a bad spark, and may in 


the 
the ignition system merely ts 
| 


ing a spark between electrodes 
This may not prove that the spark will 
light the fueloil during 

Third: Controls used once by 


burner manufacturer, but no | 


er Start 


mnger 


cue for sensing available, were designed to prevent 


a 


un burner start-up of a burner motor if no cur 


trode rent went through the primary circuit 


f thus an 
spark fail 


ure caused by an open circ ult 1n either 


the of an ignition transformer 


the end of the open secondary circuit, or 


dicated ideas used the primary circuit or the secondary 
circuit, prevented the burner motor 
from starting 





FIROMATIC'S NEW CUTOFF A SUCCESS 


After several years field experience with thousands of 
installations, Firomatic’s floatless water level control 
with “Time Delay” was found to meet all high and low 
water problems. MORSE-SMITH-MORSE CO., sub- 
sidiary of U. S. Hoffman Machinery Corp. announces 
that BERT COWAN, its Director of Product Develop- 
ment, will distribute the company’s combination Low 
and High Water Cutoffs, Alarms, Feeders, Adaptors, 
etc. Field engineering service and sales will be offered 
to the greater N.Y. and N.J. Area. All Firomatic prod- 
ucts are fully guaranteed. 

For Bulletin “P” which illustrates hookup diagrams... 
write to: 


BERT COWAN, BOX 581, BELLMORE, N. Y. 
Phone SUnset 1-3543 
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Low-Cost, Trouble-Free 
HEALTH-AIRE FURNACES 


Full Line of Gas or Oil-Fired Warm Air Units 


/ give Expert Service 
and | use... 





> The 


THERMCAP 
Eliminates 


FJiriwel 
% 10 year Warranty with Heat Ex- 
changer—"“Heart of the Furnace” 
COUNTER-FLO] =—y =Nationally known and approved 
UNITS _ controls 
Fully insulated for minimum fuel 
consumption 
“Whisper-Quiet” blower for abun- 
dant air circulation 
+ en Burner and controls mounted and 
: —s — DOWN DRAFT 
BLOWER- ee Package — ready for in- SLUGGISH DRAFT 
FILTER a DAMAGING ACIDS 
UNITS CARBON 
Sa ig ; : CREOSOTE 
Firewel's liberal PROFIT MAKER naan tacenuns 
PLAN means satisfaction for custom- FUEL GAS CON. 
ers, profits for Dealers. Modern pro- DENSATION 
duction line methods and engineering The WIGWAM-THERMCAP improves combustion — thus saves 


know-how enables you to buy for less fuel. Looks good — is good. Keeps entire chimney dry. Has 
no moving parts to wear out. Soves costly repairs. Poor droft 
is dangerous; good draft means economy. The patented prin- 
ciple of WIGWAM-THERMCAP creates a droft-pull at the chimney 
top. ADAPTABLE TO ALL CHIMNEYS. 


[SS 
! 
| 


and sell competitively. Write for de- 
tails, choice territories available. 


Special WIGWAM-THERMCAP representatives’ contract available 
to qualifying dealers 


“My Customers appreciate the DIFFERENCE!” 


For details, write to: 
BOSTON MACHINE ©! Heoting Supplies Div 


7-17 WILLOW STREET 


WORKS COMPANY . tiYnn. MASSACHUSETTS 


FINGER-TIP SELLING DATA AVAILABLE 


To help promote sales, Firewel has 
created colorful catalog literature, 
envelope stuffers, newspaper ads and 
decals. Sample Kit on request. 








The Firewel Company, Inc. 3695 Broadway, Buffalo 25, N. Y. 


FORCED AIR HEATING 
BALANCER 


The modern way of adjust- 

ing residential installations 

for maximum comfort. Use 

it to: 

| Equalize air flow from 

ry ; Bere 
all registers for initial 
balancing adjustment. 


Set blower speed for 
comfort air circulation. 
Adjust duct dampers 
for temperature balance 


WITHOUT 
DOWN TIME and with UNIT in SERVICE! 


Users’ Reports Tell How OYLTITE-Stik 
can help you 


to make instant repairs on base- 
ment storage tanks @ great time 

saver. 
4A New York Oil Distributor 


on seams of large oil tanks where 
weld was not perfect.” 
1 Wisconsin Fuel Company 


we punched a hole in the tank 

with an ice pick, then filled the tank 
and plugged the hole with the oi! 
running out; it has held for months.” 
4 Maryland Contractor 


*. . . to seal small holes of oil storage 
tanks, created through condensation.” 
An Illinois Contractor 


has done such a good job we do 

not want a service man to be with- 
out one.” 

A Pennsylvania Heating Company 


to repair leaks in domestic tanks 
inaccessible for repair by other meth- 

ods most satisfactory.” 
A Canadian Contractor 


in all rooms. 


Check that all register 
velocities are within 
comfort range. 


*995 


DEALER'S NET 


BACHARACH INDUSTRIAL INSTRUMENT CO. 


200 N. BRADDOCK AVE. © PITTSBURGH 8, PA. 
RUSH details on FLORET Register Air Balancer to 


OYLTITE-Stik is one of the best time-savers and trouble-stoppers you can find. 
® See your suppliers for OYLTITE-Stik or write 
direct on company letterhead for free sample. 


4 LAKE CHEMICAL CO. 


3086 W. Carroll Ave., Chicago 12, Ill. 


NAME 

COMPANY 
STREET ADDRESS 
CITY & STATE 














ELECTRODE TIP, rounded for a steady, high 
voltoge orc. Mode of high nickel alloy for long life and 


Q. I am starting to study oilburner 
Conflicting advice is given 


wiring. gy 
about size of line-voltage wires for an 
ordinary burner set-up. One man says 
use No. Another 


says use No. 12, it’s better and safer 


14 wire, it’s legal 


What size do you use for domestic 
central including 
cooling? Is No. 10 standard? 
O. T., Marion, Indiana 
A. Most domestic oilburner instal 
lations have No. 14 wire for their line 


air-conditioning 


~ 


voltage wiring. A few have No. 12, 
which is somewhat better. In certain 
areas, a new trend is to have no wire 
smaller than No. 14 in line-voltage cir 
cuits in homes. Generalities don’t ap 
ply to wiring for central heating-cool 
ing plants, but rarely is wire heavier 
than No. 10 needed for plants serving 
small homes. in each particular cas 
large 


make certain to use wire size 


enough for the particular load 


Please give me imjormdtion on 
the correct size boiler for a job I am 
quoting. 

I have 6,000 sq. ft. of installed hot 
water indirect school pin-type radia 


dependable performonce. Assures efficient ignition even with cold oil 


there is a 


NOW.. 


INSULATOR, made to Hyd ! 


of selected 





+ rigid sp 


moteriols especially developed for oil burner purposes; hos 
excellent electrical choracteristics and @ coefficient of thermal 


exponsion that 


ELECTRODE ROD, made of a low-resist 
ance steel. Carefully milled threads pre 
vent terminals from vibreting loose 


matches the other electrode ports 


TERMINALS, mode of extruded brow 
and nickel. ploted to resist corrosion 
Accurately made for cosy wire snap-on 
ond to assure stronger 
connections 


poritive 


VITREOUS ENAMEL, © tough oil-resistont enome! exclusive 
with Mydrovelve. its thermo! exponsion motches thet of the 
insulotor, terminal ond high nickel olley tip te resist cracking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS .. . 


LUGS, hydrovlically formed te provide 
permanent heat conduction ond o stobile 
tip ond rod connection thot is uncffected 
by vibration or high temperature 


The air for 
picked up 


tion this radiation is 
from the basement, an open 
enclosure below the 


All piping 


steel 


ing is in each 
is insulated. I will 
tubular boiler with a 


for 840 gall ons of hot 


radiator 
insTall a 
tankless heater f 
water per hour 


I will 


circulating 


install two 3” high-delivery 


flow 


boiler 


pumps and two 


Vaives 


What's the proper size 
for this load? 

They 
section boilers formerly 


but nou 


me neu 


now have two 34” thirteen- 
fired by coal 
burning No. 5 oil. I plan on 


boiler. The job nou 


induced-draft 


has an 


fan installed to insure 


proper draft 
boiler size 
firebox size for No. 5 oil 


G. F. W., Darby, Pa 


f these cast-iron boilers is 


Please give me proper 


ana proper 


A. Each 
rated by 


its manufacturer for 
rate of 14 gph, 


a maxl- 


mum firing and for a 
g hot-water 
of 7,680 sq. ft. That's 


: - 
1 the old basis, « 


maximum standing or net 


n which this job was 


undoubtedly planned years ago, of 


— 


radiators being 60% over steam size 


und providing 150 Btu per hour per 





It's 


Gs 0% Exclusive! 








Removable ALL 


4 
Coil , 4 


Copper 











TANKLESS HEATER 


Defies Comparison--At ANY Price! 


@ Can be installed either vertical or hori- 


zontal 
@ REMOVABLE feature permits re-use of 


shell or coils 
@ ideal for hard-water areas 


Our 52nd Year 


KAM WATER HEATER MFG. CO. INC. 
239-249 Alabama Ave., Brooklyn 7, N. Y. 
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1319 Utica Ave 


FOR YOUR FREE COPY WRITE US TODAY. 


Hydro va/ve co 


Brooklyn 3, N 


square foot of radiation. 

Thus at present each of the old 
boilers easily can carry the entire load 
The above net-load basis allows about 
35% for piping and pick-up allow 
ance, which is more than ample allow 
ance if the piping is well insulated. 

Figuring the gross Btu load on the 
boiler for yourself, you would multi- 
ply the 6,000 sq. ft. hot-water stand 
ing radiation load by 150, the Btu out 
put of each square foot of old-style, 
gravity-circulation, radia 
tion. That gives you 900,000 Btu per 
hour net radiation load. Add 35% for 
piping and pick-up, and you find the 
gross hourly Btu load on the boiler is 


1.215.000 


hot-water 


This corresponds to firing 
12 gph in the new boiler, for each gph 
fired at 70% efficiency provides about 
100,000 Btu output from the boiler 
assuming 70% overall boiler efficiency 
Disregard the tankless water heater 
load, 
boiler. 
Play safe and install 
well able to fire 12 
rated for maximum gph of, say, 15 
But probably you will obtain best re 


for it is negligible for this size 


an oilburner 


gph. Install a burner 


We also 
manufacture 
COMBUSTION 
CHAMBERS 
in all sizes 
and shapes 


' IRON-HIDE 


BAFFLES SAVE FUEL 


Easy to install, too, with the aid 
of our IRON-HIDE adjustable 
baffle support. 


See your jobber. 


inc. 


k Street. M 





Readers’ Problems 


sults by firing at 12 gph, or even lower 
at 9.0 or 10 gph 

The old boilers you plan on replac- 
ing are of excellent design for oilfir- 
ing, and each is oversize for the radia- 
tion load in the building. Each will 
give a low stack temperature carry- 
ing the entire load. Therefore protect 

urself against fueloil consumption 
being greater after you install the new 
boiler. Consider asking the manufac- 
turer of the new boiler to make cer- 
tain to provide you with boiler size 
that the new boiler’s stack 
temperature will not exceed 450°F 
when the boiler is fired 12 gph. That's 


F. actual reading, not 


enough so 


“net read- 
with room temperature sub 


from the thermometer’s read- 


2 horizontal rotary 

fire 12 gph, probably 

1 firebox about 20” or 
ibout 40” to 45” long 

ip should be about 10” 

x floor, and side-wall height 
", though higher 
uld be better. However 
should obtain and fol- 


1 >7/ 
least £2 


Has popular appeal for your customers 
because it reads in gallons. 

For you, here’s a quality gauge, con- 
veniently packaged, easy to install in 
tight places. Costs less to ship, takes 
only 14 the storage space required by 
most gauges. Underwriters’ approved. 
Contact your distributor or write to — 


APPLIED MECHANICS Seem PANY 


low firebox design instructions you ob- 
tain from the manufacturer of the oil- 
burner you will install. If you plan on 
providing .05” draft over-fire, design 
the secondary-air passages at the front 
of the firebox, or under the firebox 
floor, on a basis of providing about 
five to six square inches of secondary- 
air opening for each gph you will fire. 
For 12 gph, provide 60 to 72 sq. in. 
of secondary-air opening 


Q. I hope you don't mind more 
“problems,” as we just received a new 
one from an account who is an inven- 
tor and marine-pump manufacturer 

He is adding three rooms on his sec- 
ond floor, in which he wants indepen- 
dent heat control. He has an oversize 
steam boiler with an external 4 gpm 
tankless which he says gives him much 
more hot water than he needs. He pro- 
poses putting in hot-water baseboard 
in this addition, which totals 16,500 
btu heat loss, and hooking up his tank- 
less with a circulator, and he doesn't 
see why it shouldn't work. He also 
proposes to use the tankless for domes- 
tic hot water and says he will use 


LIKE LOOKING INTO 
YOUR CUSTOMERS’ FUEL OIL 


TANKS 


some sort of pressure switch to stop 
whenever someone 


draws hot water. He has a water pump 


the circulator 


and the water pressure varies from 25 
to 40 lbs. If we use an expansion tank, 
do you think such a system is practical’ 
I question if the 4 gpm coil has the 
capacity. If it hasn't, he is willing to 
buy a larger one. 
W. P. H., Lakewood, N. J 
A. Sufficient Btu capacity of the 
tankless water heater presents no 
problem, as 4 
200 Btu per hour on the standard basis 
of 100°F. temperature rise for the hot 
water. His tankless heater will not 
even notice the 16,500 Btu radiation 
load! 
The idea of having city water pres 


gpm amounts to 199.- 


sure (or pump pressure in this case) 
in radiation is not new. Such pressure 
has been applied to boilers, as well as 
radiation, of installations having non- 
ferrous heating boilers 

Your customer will have to solve 
few problems about making certain 
to install only radiation, circulator, 
specialties, etc. suitable for up to 4 


Ibs pressure. He m may be able to get 





THE NEW IMPROVED 


Zpolunon 
Y FUEL DEMAND | 
METER 


KEEPS AN AUTOMATIC EYE ON THE 
PROFIT END OF YOUR BUSINESS 





Faveny Oey! 


FREE BOOKLET BRINGS YC 


20 NEW 


WAYS TO PROFIT BY DEGREE DAYS 


WIND. 


consumption in all 


Drecision instrument, 


satisfaction! 





Puts an end to guesswork, runouts 
emergency calls. Now in use by suc To Profit 
cessful oil dealers throughout the 
United States, Canada. 
Sold with money-back guarantee of 


and Burope 


MAIL THIS COUPON TODAY 


RECORDS COMBINED EFFECT 
OF TEMPERATURE, SUN, AND 


Automatically co..putes relative fuel 
seasons on & 
simple-to-use DIRECT READING 
DIAL! A dependable. quality-built 
equally accu 
te in winter. spring. and fall 


Johnsen Degree Day Systems 
329 S. Pitcher St. 

Dest. H-4 

Kalamazoo, Mich. 


Please send copy of “20 New Wars 
By Degree Days 





EW WAY 


381 CONGRESS 


STREET BOSTON 











NEW YORKER 


THE 
PROFITABLE 


if-ac. 


— — 
BOILER 


-LITE-CAST |maae 


COMBUSTION CHAMBERS 
QUICK HEAT 


HIGH 
SIDE WALLS 
Be] tem ais " 


MONOGRAM has... 


DOUBLE SEAL 
BETWEEN 
FLOOR & WALLS 

22 standard Designs and ° 
sizes of LITE-CAST Insulating | PRE-CAST FLOOR 
Refractory Combustion Cham- e 
bers for ALL Boilers and AIR SPACE 
Furnaces. BENEATH FLOOR 





@ Factory wired and assembled 
@ Serviced in a matter of minutes 





@ Gvoranteed 5 years 
@ Write for complete literature 
and prices 


- NEW YORKER cocmas 


PENNA 


STEEL BOILER CO., INC. 





by without an expansion tank. But if 
he installs such a tank, he should 
make certain it serves its purpose of 
preventing back-up of hot water out 
of the radiation system into cold- 
water pipes in the house. He should 
install an excellent check-valve in the 
cold-water line feeding the radiation 
system. An O-ring type check-valve 
having a spring should be excellent 

Avoid air-binding of the radiators 
by providing a good air-trap in the 
line coming from the tankless heater 
and running to the radiation, for air- 
binding of radiation can be a big 
trouble on such a job. The device or 
arrangement in which air collects 
should have two hot-water type auto 
matic vent-valves on it, and should 
be of large capacity. For example, a 
three-foot length of 2” pipe can pro 
vide the capacity. 

The system's pressure control may 
need an air dome arrangement and 
an orifice or needle valve to protect 
the control against hammering and 
chattering when hot-water faucets are 
open and closed, but any engineer can 


Try and You'll Agree 


It Reduces Unnecessary Service Calls! 
Cleans, Conditions Wet Heat Systems: 


@ Cleans heating system from top to 


bottom 


@ Removes, prevents scale, rust, cor- 
rosion and sludge 


ASME CONSTRUC 
TED AND STAMPED 


U.8. Pat. No. 2075433 


solve this problem. Your inventor cus 
tomer might use a time-delay arrange 
ment in connection with the pressure 
control, so that the circulator circuit 
is not opened by the control every time 
someone draws just a pint or quart of 
hot water. He can arrange things so 
that the circulator circuit opens only 
after hot water is drawn at a high 
rate for more than, say, three minutes 

All-in-all, the idea seems excellent 
Just make certain your customer in- 
stalls baseboard radiation of ample 
capacity for the heat losses of the 
rooms! 

Because the water system's pressure 
varies greatly, from 25 lbs. minimum 
to 40 lbs. maximum, an ordinary pres 
sure control may not serve well for 
indicating drawing of hot water. The 
man should consider installing a dif- 
ferential pressure control and an 
orifice, instead, in the hot-water main 
serving hot-water faucets. Or he could 
use what we call a “water-flow switch” 
of the type made to start the motors 
of garbage disposal units when sink 
faucets are opened. A switch closes 


-75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO. INC 


in one of these devices, when water 
flows through the device at a rate 
above 12 or 1 gpm. Reverse the action 
for this job, so the switch opens and 
breaks the electrical circuit of the cir 
culator when hot water is drawn 


Q. What's suitable insulation for 
new, steel steam-heat boilers in fac 
tories and apartment houses. The boil 
ers are hot 24 hours a day, 365 days a 
year. 

P.C. S., New York 

A. Different heating engineers have 
greatly different ideas about this, but 
all agree that asbestos cement is not 
good enough— for it’s a heat resisting 
material, but not a good insulation ma 
terial. Offhand, probably y« 


far wrong covering the boilers with a 


u can't go 


two-inch thickness of 85% magnesia 
insulation properly finished off to look 
well, or with equally effective insula 
tion of another type. If you aim to be 
exacting, call in insulation experts to 
figure the economical thickness of the 
insulation for your boilers. Insulate too 


poorly, and you will waste money on 





HAY WARD 
Rotary Atomizing Burners 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 


¥%, to 12 Gph 


¥%, to 10 Gph 


e@ Neutralizes limes and silicates 
Boiler-Burner Units 
200 to 2000 Sa. Ft. EDR Steam 
Write for franchise information: 


HAYWARD OIL BURNER CORP. 
86 Kirkland Street, Cambridge, Mass. 


Factories a, 
N. Y. end Teunteon, 


Will not pit, foam, or prime 
Saves 10% to 30% on fuel 
At Your Jobber, or Write— 


M, J. CROWLEY CO. BOX 111 NORWELL, MASS. 
“Field Proven for Thirty Years" 
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* SO SIMPLE TO INSTALL 
* SAVES TIME, LABOR, MONEY 
* SAVES WEAR AND TEAR ON PIPES AND PLUMBING 
* ABSORBS SUDDEN SHOCK OF BUILT-UP WATER PRESSURE 
IDEAL FOR — V Quick Compression Foucets 
V Flushometers 
V Reciprocating Water Pumps 
V Quick Closing Valves on Automatic 
Washing Machines 
Spec: 3” dic 


: Now equipped 
by 84%" over- ; with bleeder 
oll length. All ) ~ for relieving 


Sold only thru Plumbing Supply Jobbers 
Send for literature on ovr Indestructible RA- RICH AIR 
VALVES with BI-METAL ACTUATOR, vastly superior 
to valves made on the closed floct and 

diaphragm principle. 
Write for price list, too, todey. 


MANUFACTURING CORP. 


HOLTSVILLE, tL. 1.,N. Y 


os) Stimes AS MUCH 


HOT WATER 
(Fy2 WITH 


“ 


(er auroral 


} 3 - ; 
f ror '* 3S 
} YEAR AROUND 

| HOT 

| WATER 


CHOICE OF 
GALVANIZED 
COPPER or 
GLASSLINED 


TO TURN ON O8 OFF 





TO BOTHER WITH 


STORAGE TANK 


rep wor WA TER 


P A 
just CLEAN we wouee 10 DRINK 


goon — 


QUIET AUTOMATIC BURNER CORP. 


33-35 BLOOMFIELD AVE NEWARK 4, N. J 


Ke 





4h ema legis laa iis female) 4k 
Box 410 Ann Arbor, Mich. 


MANUFACTURERS OF “ | PMENT FOR OVER 30 YEARS 


WE HAVE PRODUCED 


Millions of feet 


of FINNED TUBE FOR OTHER MANUFACTURERS 


Made exactly to specifications 
to suit their application 
needs, by a company that 
makes nothing but finned 
tubing in straight lengths 

for other manufacturers. 


ANY SIZE Always the customer gets exact- 

FIN ly what he wants, for we are 
not limited to a few fin or tube 
sizes or fin spacings. Our ma 
chines can fin any size tube 
from %” 0.D. to 1%” 0.D. with 
fins from 4%” high to 1” high, 
and the fins can be spaced from 
3 to 10 per inch in fractions 
The tube can be copper, admiral- 
ty or steel, and the fins can be 
aluminum, copper or steel. In all 
cases the fins are solder bonded 
to the tube for better heat 
transfer. 


ANY 
NUMBER 
OF FINS 
PER INCH 


Orders Will Be Shipped From Oklahoma 
Or New Jersey For Fastest Service 


KE, T) KEEPRITE EASTERN INC. 








Win New Customers 
—Please Those You Have! 


AVA Visdie 
FIRESSWIRL: 


FUEL SAVER 


The Baffle With 
The Swirling Action 


The Fire-Swirl Fuel Saver effectively 
reduces heating costs: fuel savings of 
up to 35% have been proved in 
thousands of homes. Quick, easy and 
profitable to install. Made of heavy 
cast iron — lasts indefinitely. Won't 
break during clean-ups. Sizes to fit 
most makes of boiler and furnace 
Send for prices and information today. 


HOME 


HEATING & COOLING, INC. 


75 Jefferson Street, Passaic, N. J 











NEW LOW COST 
HIGH POWER 
VACUUM 
New hidden, patented* filter 
—3 times more power 


The new Premier Model P-950 Vacuum, 
with the new hidden, non-clog filter, is 
the only true low cost furnace cleaner. 
The hidden filter gives you more usable 
capacity than other vacuums twice the 
size. You can clean 4-5 home furnaces 
without emptying. Yet it is so small it 
fits easily on the floor of your car. Over 
2000 in use. Other models range from 
16-48 qt. usable capacity, including 3 
in 1 units: wet or dry, blower or 
shoulder vac. 

*patent number 2814357 


THE PREMIER COMPANY 


Dept. 501, 755 Woodlawn Ave., St. Paul 16, Minn 
In Canada: 35 Gerrard St. West, Toronto 2 


Attention: Gordon L. Bowman, V. P. & Sales Mgr. 
Please rush me FREE details on Premier Heating, 
Air Conditioning and Industrial Vacuums. Thank you. 


NAME 
COMPANY 
ADDRESS 


CITY 


. . » Readers’ Problems 


fuel. Insulate too well, and you will 
invest money in a highly expensive in- 
sulation installation, but you won't ob 
tain a reasonable yearly financial re- 
turn (in fuel savings) on your initial 


investment 


2. A pump-set in a factory is giv 


ing trouble. Because the storage tank 
containing No. 6 oil is extremely low 
and far from the heating boiler, the 
pump-set is close as possible to the oil 
ilburner it 

tank is 


which 


tank but 80 ft. from the 

SETVES The bottom of the 

15 feet below the pump-set, 
raises the fueloil It 

the burner. Suction-line maximum 

let of pump-set never ex 

and goes dou n ti iz Suc 


>] ” 


1IZE 1S 2 jor gph flow rate 


2 g 

Burner and pump-set start and 

gether. When they 
d, the pump 

set makes a loud noise for five 

then quiets down. The only 

ure gage on the job is at the burn 

” line between the 

(the 80 ft. 


This pressure 


er end of the 11 
pump-set and the burner 


line mentioned earlier 


Model P-950 


—___—_ STATE 


gage shows 15 lbs. normally, but is up 
to twice this while the pump is making 
the noise. I want to get rid of the start- 
up pump-set noise because I think it 
indicates damage to the pump in the 
pump-set. I think also the pump-set's 
motor is overloaded when we hear the 
noise 
L. E. S., Winnetka, Ill 

A. During a long “off” period, the 
No. 6 oil chills in the 1/2” line, 80 ft 
long, which runs from the pump-set 
to the oilburner. As we figure things 
out, the pump-set then starts with this 
line cold, and its pump theref: 
velops excessive pressure whic! 
the noise. Check on this simply 
quickly by installing a pressur 
close to the output port of the pump 
set. If the noise is accompanied by ex 
cessive pump pressure, arrange to keey 
the 80 ft. line warm when the burner 
and pump-set are idle. Highly effective 
pipe insulation will hel; 
line is not insulated 

Q. Converting to oil a gas boiler 
labeled “Btu input 75,000 per hour, 
what gph nozzle and firebox do I use 


S. H. D.. Hamilton, Ohi 


A. Because firing 
about 138,000 Btu per 
one gallon of domestic fuel 
about 138,000 Btu’s, y 
to fire .545 gph precisel 
proximately. You reasonably 
a .5 gph nozzle and 


pressure 


9. Setting the high-li 
the furnace heating my own home at 
200°F., 180°F., and 160°F. during 
three different years made absolutely 
no difference in the heating. I'm a 
fueloil dealer interested in these things 
because my customers ask me about 
them. If adjusting this furnace maxi 
mum-temperature control makes n 
difference, why is it adjustable? 


U.D. A., Meadville, Pa 


A. Your warm-air heating plant 1s 
oversize and can heat your home on 
coldest days with its bonnet tempera 
ture no higher than 160°F. Your ex 
periments proved that. Set at 160°F., 
the high-limit control stops your burn 
er seldom, if ever, on coldest days, 
which is not unusual 
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FASTEST CHAMBER 


FROM CARTON TO FIRING 


So fast 


gives you everything you need including pre-cast self-leveling base or 


hearth. Designed with maximum combustion area 
more complete fuel combustion—immediate delivery . . 


6/10 to 12 gallons per hour. Write for latest bulletin. 


product of G rant \y/ilson ine 


141 West Jackson Boulevard + Chicago 4, Ilinois 
SOLD ONLY THROUGH BETTER JOBBERS EVERYWHERE! 


FIRE BOX 
fueloil & oilheat 


WANT ADS 


ww 





Advertisements are payable in advance 75c a line; 
minimem cherge of $4.50 for 6 lines or less. 


Ne Advertising Agency Commissions. No discounts. 


NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St.. New York 36. 





K” PAC TOR. CALCULATOR. Handy, compact slide-rule. Eliminates cumber- 
some charts. Speedy. Accurate. Single sctring both K-factor and degree 
day of usable oil. Only $5.50. Degree Day ft, Dept. FO, 3930 58th 
Sereet, Woodside New York 


MAXIMUM.-MINIMUM thermometer. Get the daily high and low temperature 
for your area. This information necessary to secure mean temperature for 
degree day system ponte. Price $7.95. Degree Day Systems, Dept. 

Woodside 77, New Y« 


PETROLEUM PRICE CARDS. Don't stop to figure—just read. Eliminate costly 
errors. Card shows amounts from 1 to 999 gallons, and bridged from 1000 
co 9000 gallons. Will pay you to send for our circular. Degree Day Systems, 
Dept. FO, Woodside 77, New York 


ALL WE. ATHER Ls TER TICKETS imprinted with your name. address and 

relephone 4 part) only $17.50. Allow 10 days in busy need 

season. Advise make and model ot truck meter. Degree Day Systems, Depe. FO. 
Woodside 7 New York 


PRINTED FC RMS available for immediate shipment. 
aterials forn urmer service record cards, service order 
information form, survey sheet and others. Send ., sam) 
Write Dept. FO, Degree Day Systems, Woodside 7 ; 


and oil burner 
‘orms, inspectio om 
ies, no obligation. 


Heau 


TURN YOUR SURPLUS INVENTORY of 
ato cash. Mail list and price to Box 885 


stoker, oil burmer or gas controls 


DECALS—Service, nameplate or truck leering and trademark decals made to 
r order. Easy to apply, uniform, ae economical for small o lore 


needs Write for catalog. Mathews Co., 82 Harvey, Oak 


TRUCK SIGNS—DECAL TRANSFERS—SERVICE—SALES: No charge for 
sketch; designed to your specifications: Plastic Colors give greater brilliance and 
durability; low priced: easy to apply. Write for samples, Allied Decals, Iac., 
8398 Hough Avenue, Cleveland 3, Ohio. 


BRUSH MANUFACTURER WANTS REPRESENTATIVES TO SELL COM- 
PLETE line of brushes to wholesalers of heating and plumbing supplies. Please 


tate territories wanted. Write Box 1397 


FOR SALE—Established retail fuel oil and oil burner sales and service business. 
Northern New Jersey and Metropolitan area. Ap PP, 7,000,000 gallons yearly 
Large waterfront rage capacity, including dock. Direct sale only, no brokers. 
Write Box 1404 


SALES REPRESENTATIVE for long-established manufacturer of complete line 
0 quality gas and oil conversion burners, furnaces, boilers and water heaters. 
Exclusive territories open. Up w 15% commission on substantial repeat busi- 
ness. No investment necessary. Reply in confidence to Reif-Rexoil, Inc., 37 
Carroll St., Buffak ve 


W ANTED—National manufacturer of full line of oil 
ng gun-type floor furnaces and gun fired unit heaters 
‘call ing on open jobber trade. Write P. O. Box 43347 
rolina 


REPRESENTATIVES 


so easy to install because there's fewer pieces. One package 


engineered for 




















NAME PLATES & NUMBERED VALVE TAGS. Now available. your free 
1957 catalog showing most complete line of identification plates and tags for 
Oil Burner Trade. Easy to affix. Low cost. Engineer and Code approved. Free 
samples. Write Seton Name Place Company, Dept. F-48, 431 West Rock Ave 

New Haven 15, Conn 


WANTED—Fueil Oil Business in Metropolitan New York area: w 
from 100,000 gallons up; brokers protected) Write Box 1410 


MATURE SALESMAN—Long Island resident, covering Long Island area 
calling on fueloil dealers and oil burner dealers. Can properly handle additional 
lines. Interested in quality products competitively priced. Write Box 1411 


FOR SALE—Discontinued models of new gas fired warm air furnaces 
in 68,000 B.T.U. output at $117.00, 91,000 B.T.U 
B.T.U. at $170.00 each F.O.B. York, Pa. Contact 
Shipley, Inc., P. O. Box 349, York, Pa 


available 
at $143.00 and 113,000 
Mr. Wm. Hewerr, York 


POSITION WANTED—Sales and service manager with 
tion. Excellent knowledge of domestic and industrial equipment. Can train 
sales and service personnel. Specialist in systems, organizations and procedures 
Background includes sales management and national service manager for leading 
burner manufacturer. Write Box 1412 


aggressive organiza 


MANUFACTURERS REPRESENTATIVES to handle 
dential boilers and radiation. Certified comfort 
An excellent line for Reps selling direct wo 
Write Box 1413 


complete line of resi 
control, factory guaranteed 
dealers. All territories open 


A NEW TYPE OF SERVICE FOR THE OIL 
plan, never before offered 
expert troubleshooter 
suleant, for either oil 


TRADI 
you can now avail yourself 
qualified heating engineer 
burners, heating 


Through a unique 
of the services 
and service department con 
Or air conditioning. My 20 years 
experience, includes oil burner service (all makes installation, combustion 
heating, surveys, estimates, service manager, and all other branches of oil 
heating and (now allied) air conditioning. Let me handle all your headache 
jobs or aid you with any other problems you may encounter. All work by 
advance appointment or contract basis. Satisfaction guaranteed. Openings avail 
able for a limited number of accounts in the Nassau, Suffolk, New York City 
Westchester area. Write now for further details. Engineering plan. Box 1414 


~ an 


CONTACT WANTED with manufacturer of industrial and domestix 
equipment, controls and accessories, who has need for field sales manager or 
representative with several years’ experience with the foremost manufacturer 
of heating equipment. Capable of organizing and holding dealer 
covering sales and service engineering. Box 1415 


nearing 


meetings 





WANT TO REPAIR CONTROLS? 


We manufacture parts for control repairing that 
exceed original manufacturers specifications. 


Anyone can install a helix. However, it takes 
know-how and equipment to repair Relays prop- 
erly. We have the parts, know-how and the equip- 
ment—all of which are for sale. 


Write for Bulletin “F” which lists parts we make 
for all leading controls. 
Engineering consultation available. 


BERT COWAN, BOX 581, BELLMORE, N. Y. 
Phone SUnset 1-3543 














STOP 


FUEL TANK LEAKS 


with 


DADE PATCH 


© Powerful Magnet! 


SEALS LEAKS FAST - EASY - INSTANTLY WITHSTANDS = TANK 


PRESSURES AND 
Powerful mognetic action patch perme VIBRATIONS 
nently and securely holds oil resistant 
diaphrogm seal securely to tank — stops 
tosks tnstently REQUIRES NO TOOLS TO INSTALL 


tHe TANKIT co. ine. li ge gn 


Newerk 8, New Jersey 
ae 


Airtemp Division . 

American Petroleum Institute 

American Standard Plumbing & 
Heating ...... ; 

Anchor Division 

Applied Mechanics Company 


REUSABLE 


ae et 


Babcock & Wilcox Company 
Bacharach Industrial 

Instrument Co. 
Bell & Gossett Company 
Bethlehem Foundry & 

Machine Co. an 
Blackmer Pump Company 
Boston Machine Works Company 
Brodie Company, Ralph N 

Inside Front C 

Bryant Manufacturing Company 
Buckeye Iron & Brass Works, Inx 


General Elects 
General Filters ¢ 
G odall R Dber ¢ 


oF ee 


Cam-Srar, Inc. 
Cash Valve Mfg. Corp., A. W 
Commercial Filters Corp 
Condensation Engineering Co 
Cowan, Bert 12 
Crane Company, The 
Crescent Parts & 

Equipment Co., Inc 
Cromwel! Printery, Inc 
Crowley Company, M. J 


ai. 


Davis Engineering Corp 

Degree Day Systems 

Delamater Equipment Co., Inc 
Delavan Manufacturing Company 
Dewey Gas Furnace Company 
Dodge Division, Chrysler Corp 
Dunkirk Radiator Corp 


= 


Eagan Company, Inc., Walter H 
Eddington Metal Specialty ¢ 





Wit KOLBKAST 


COMBUSTION CHAMBER 


Guaranteed long life—bes! combustion 
results—vuse Universal Kolbkast for high 
or low pr burners—I lat 
properties equal to insulating brick. Fits 
all boilers and furnaces. 


ENGINEER 
INSPECTED! Ze. Col 


or 
write today! 


KOLB REFRACTORIES CO. 





© Flexible © Greater Efficiency 








- NOW 


A dependable source 
of top quality heating 
equipment for over 
30 years. 


Domestic and Foreign 
Jobbers and Dealers 
Franchise still available. 


SOURCE 


Conversion Burners. 
C.1. and Steel Boilers. 


Domestic & Commercial 
Furnaces & Water Heaters. 


Controls & Other Components. 
Completely Packaged units. 





GAS and OIL EQUIPMENT 








| _-REIF-REXOIL, INC., 37 Carroll St., Buffalo 3, N. Y. | 





K Pullman Vacuum 
Corp 

Kam Water Heater Mfg. Co Purolator Products 
Keeney Manufacturing Company 
Keeprite Eastern, Inc 
Kenite Laboratory 
King Engineering Corp 
Klemm Automotive Products Cx 
Kolk Refractories Company 
Kraiss] Company 


Q 


Quickdraft Corporation, The 
Quiet Automatic Burner Ci 


R 


Ra-Rich Manufacturing Co 
oe Reif-Rexoil. Inc 


Boiler & Furnace Co Rochester Manufacturing Co 
Industries, Inc 


s 
M 

Scovill Manufacturing ¢ 
Scully Signal Company 
Shell Oi] Company 

Silent Automatic Divis 
Sinclair Refining Company 
Socony Mobil Oil Co., In 
Stewart-Warner Corr 

Sun Oil Company 

Sun Ray Burner Mfg. ‘ 
Sundstrand Machine Tc 


Mack Trucks, In 
Maid-O-Mist, Inc 
Marlow Pumps 
Master-Craft Supply Co., Inc 
mnell & Miller, In 
s-Honeywell 


Back Ce 


mmunications & 


Tankit Compar 
Thatcher F 

Thrush & Com; 

Time Saving Fills, Ir 
Tjernlund Manufacturi: 
Torrington Mfg. ¢ 


Walker Mfg. & Sale 
Webster Electric ¢ 
Webster Engineer 
Williams Oi1-O-Mat 





FOR THE BEST IN STEAM HEATING 
INSTALL 


"SUPERVENTS” * 


The Only SIX-IN-ONE QUICK-VENTS 
in the Land! 


FOR FUEL SAVINGS 

FOR COLD RADIATORS 

FOR COLD ROOMS 

FOR COLD PEOPLE 

FOR ZONING 

FOR FASTEST HEAT 
Information on Request 


OSTER LAB’S. ° Ellenville, N. Y. 
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GOT JUST THE THING, FRED, THIS 
NEW GENERAL CONTROLS OIL 
BURNER VALVE WITH THE ANGLE 
; FLOW BODY. PRETTY HOT STUFF! 
GOT FOUR HOT 
GOING, OLLIE. NEED THIS STUFF 
FAST. BETTER THROW IN A HALF 
DOZEN SHUT-OFF 
VALVES WHILE 
YOU'RE AT IT. 


INLETS-ONE AT RIGHT RESET, TIME DELAY, OR STANDARD 


ANGLES TO THE OTHER. OPENING: WANT ALL THREE 7 
MULTI-POISED TO GET 


AT THE JOB FROM 
ANY ANGLE. 


PUT ‘EM IN THE BOX, BOY. SURE 
COULD’VE USED ONE YESTERDAY 
WHEN | WAS STANDING ON MY 

HEAD DOING A 


K-281 solenoid valves are 
REPLACEMENT oe 
typical of General Controls 

JOB ! 


The improved K-29, K-271 and 


complete line of oil heat controls 
Whatever you need : primaries, 
thermostats, limit controls, or the revolutionary 
PerfXray—check General Controls first 
Your wholesaler stocks the complete line 


42 factory branch offices at your service 


‘@F5 GENERAL CONTROLS 
America's Finest Controls for Home, industry and the Military 
Hlendale, Califorma - Skokwe, Minors + Guelph, Ontano, Canada 
f 2? factor es serving the United States and Canada 







































































In ten years: 


ALMOST TWICE AS MANY OPPORTUNITIES 
TO SELL THE No. 47-2! 


Can anyone deny today that automatic boiler water level control is 
nothing short of a necessity for every automatically fired boiler? 

Right along with this goes the fact that the hand fired boiler is 
becoming almost a thing of the past. Of the cast iron boilers going 
into service, 95.1% were automatically fired in 1957—almost twice 
as many as ten short years ago (I.B.R. figures 

That’s growth! It means just about twice as many applications 
today for McDonnell No. 47-2 Feeder Cut-off Combinations and 
other McDonnell Boiler Water Level Controls. 

Are-you getting your full share of these increased opportunities to 
“*make the boiler Water Level as Automatic as the Firing’’? Never 
forget that when automatic firing comes in, shovelling goes out 
trips to the boiler room become few and far between . . . the water 
glass is out of sight and out of mind .. . and right there is where the 
low water hazard comes into the picture. 

There is only one way to give the owner of an automatically fired 
boiler safe minimum water level control: with a combined boiler 
water feeder and low water cut-off . the feeder for mechanical 
protection and the low water cut-off for electrical protection 

For the largest class of low pressure steam boiler this means the 
McDonnell No. 47-2 . . . and there are other McDonnell controls for 
boilers of all capacities and steam pressures up to 250 lbs. 





Ask for latest condensed catalog 


M<Donnell & Miller, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 
ae Doing Cre! Shing il 
eM DONNELL 


BOILER WATER FEEDERS * LOW WATER FUEL CUT-OFFS «+ PUMP 
CONTROLLERS « RELIEF VALVES « FLOW SWITCHES © RELATED LIQUID 
LEVEL CONTROLS FOR TANKS, STILLS, AIR CONDITIONING SYSTEMS 





No. 47-2 Feeder Cut-off Combination for avto- 
moticolly fired steam boilers up to 5000 sq. ft. 
Moximum steam pressure, 25 Ibs. Maximum 
water supply pressure, 150 Ibs. 


No. 51-2 Feeder Cut- 
off Combination for 
evtomatically fired 

steam boilers above 
5000 sq. ft. capacity. 
Moximum steom pressure, 
35 ibs. Maximum woter 
supply pressure, 150 Ibs. 


No. 51-2 


Other types of McDonnell Controls for larger 
boilers cre covered in condensed catalog. 





Write for this booklet on basics. Simple, 
complete refresher course on controls for 
low pressure steam boilers. Also ask 
for companion booklet on hot water 
space heating boilers. 











